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H. W. COLSON IS MANAGER 


HAS CHARGE OF WALLA WALLA 








Succeeds C. H. Spencer as Head of the 
Central Department—Career 
of New Chief 





Manager C. H. Spencer of the central 
department of the Walla Walla Fire in 
Chicago has resigned and is succeeded by 
H. W. Colson, who has been superin- 
tendent of agents since the department 
started, last summer. Mr. Colson as- 
sumed the reins of authority this week. 

Secretary Conoway of the company, 
who has been in Chicago, arranging for 
the new regime, has gone east to visit the 
company’s large city agencies there. Mr. 
Spencer retires from the employ of the 
company entirely. 

The department covers Illinois, Indiana, 
Michigan, Wisconsin, Ohio and Missouri. 


New Manager Is Well Known 


Mr. Colson is well known to western 
insurance men, and it was largely through 
his influence that the company has been 
so well planted in the west. He has been 
able to swing some first class agents into 
its ranks. 

Mr. Colson’s record in the field has 
been clean and he carries the good will 
of those with whom he has been asso- 
ciated either in a business or personal 
way. 

Insurance Career of Mr. Colson 

Mr. Colson this year reached his ma- 
jority in the fire insurance business. His 
experience began in 1886, when he en- 
tered the service of the Traders in Chi- 
cago. He worked in the local agency and 
the home office until 1892, when he was 
appointed special agent of the company 
for Wisconsin, Minnesota and Dakota, 
which was then undivided. He continued 
in this field for the Traders until Janu- 
ary, 1901, when he was appointed general 
agent of the New York Fire for eleven 
states constituting most of the middle 
west. Here he remained until the com- 
pany retired after the San Francisco fire. 
Mr. Colson’s next work was on the Pa- 
cific coast, where he had full charge of 
the adjustment of the San Francisco 
losses of the Williamsburgh City. This 
required his presence there until last 
spring, when he returned to Chicago and 
shortly was appointed superintendent of 
agencies of the central department of the 
Walla Walla Fire. 


Statement of the Walla Walla 


The Walla Walla Fire was organized 
Jan. 31 of the present year. It had as of 
Oct. 1 $200,000 capital, $442,136 assets, 
$41,050 reinsurance reserve and $199,316 
net surplus. Although in business but 
seven months it has made a splendid 
growth. 





Secretary Roth in the West 


Victor Roth, the new secretary of the 
Security of Connecticut is visiting Man- 
ager Daggett of the western depart- 
ment. It is stated one of the objects 
of his trip was to secure a western 
man for assistant secretary, but it is un- 
derstood the man on whom his hopes 
were céntered has just received sub- 
Stantial promotion and can not be 
gotten. The Security will look else- 
where for a competent man. 


AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





Cash Capital..................... $ 4,000,000.00 


GE sctcccccccscececnestsceces SINE 
REED ccccccesccccecesectcess «6S 


Net Surplus.................+0+++  47466,072.43 
Surplus to Policyholders ..........  8,466,072.43 


Losses Paid by A=tna in 88 Years, $108,748,826.97 


J. S, GADSDEN, Gen'l Agt. KEELER & GALLAGHER 
““teaauee Gen'l Agents Western Branch, Cincinnati, O. 














A SATISFIED CUSTOMER WILL BE A PER- 
MANENT CUSTOMER. TO SECURE HIS 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 
ANY TIME, BY A COMPETING ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY CIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000. 
ASSETS OVER 
$16,800,000 


LIABILITIES LESS THAN 
$7,900,000 


SURPLUS TO POLICY- 
HOLDERS OVER 


$9,000,000 











THE GONTINENTAL FIRE INSURANCE GO. 


Principal Office, 46 Cedar Street, New York. Western Dept., 280 Le Salle Street, Chicago, Ill. 











a’ D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 
Surplus to Policyholders, $3,274,792.90 Total Losses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


JOHN B. KNOX, Secretary 








THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY #& SPEAR, Managers Agencies in all cities and towns. 








HOOSIER AIR VERY MURKY 


SIGNS OF RATE WAR AT HAND 





Union Special Agents Take Counsel 
with the Governing Committee 
of the Union 





The air is murky in Indiana and there 
is general apprehension all through the 
state on the rate question. The strain 
has been heavy, and it looks now, unless 
the forces get together, as if the chain 
would break. 

The two opposing field organizations 
have been clashing for months. The 
governing committee of the Western 
Union has insisted that the Dean sched- 
ule be applied and the rates promulgated. 
The Indiana Field Club, nonunion, holds 
its approval of the course to be pursued 
in the state was not secured and it has 
been ignored. 

See a House Divided 


The local agents, seeing a house di- 
vided, have been at sea. They did not 
know what would follow if they adopted 
the rates, appreciating the position of the 
nonunion forces, or if they did not adopt 
them, thus defying the instructions from 
union headquarters. 

There are many interesting angles in 
the situation. 

Local agents in some of the towns have 
been visited by field committees, and they 
saw plainly the sharp division of senti- 
ment. 

Batteries Opened at Bluffton 

Last week the batteries were opened at 
Bluffton, which has been for years a sore 
spot and a nonunion town. Union spe- 
cials began an open warfare, assisting 
their local agents in the capturing of 
business from an alleged offending agent. 
It is said one company offered its pol- 
icies for $2 each. 

Situation at Muncie 

Last week the field men gathered at 
Muncie to see what the agents there in- 
tended to do. They had refused to adopt 
the new rates, and stood as a unit. They 
agreed not to abet any rate war or to 
cut rates at the instance of their com- 
panies. The specials let it be known that 
rates would probably be thrown off there 
this week. The agents then adopted the 
rates subject to certain conditions. 

This served to suspend hostilities until 
the new resolutions of the agents could 
be considered. 

Report of Muncie Committee 

A subcommittee of the Muncie board, 
consisting of W. F. Benboe, J. D. Milten- 
berger, P. K. Morrison, J. W. Kirkpat- 
rick and H. M. Johnston, in a commum- 
cation to board members, express doubt 
as to the Dean schedule giving accurate 
rates, citing instances where in their 
opinion it gives inequitable results. How- 
ever the committee recommends the 
adoption of the rates, to go into effect 
Jan. 1 subject to six conditions which 
the committee believes would make the 
rating more satisfactory. 

Agents Are Standing Together 

The Muncie agents have agreed not to 
accept the agency of any company that 
leaves another office because the former 
refuses to cut rates. 

Furthermore, they will refuse to have 
anything to do with any new agents that 

(CONTINUED ON PAGE 19) 
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HITS SINGLE AGENCY RULE 


GET LOUISVILLE INJUNCTION 





Court Upholds Local Agent Who Fights 
Against Enforcement of a 
Board Regulation 





Louisville, Ky., Oct. 23.—(Special.)— 
The single agency rule of the Louisville 
Board of Underwriters was declared to 
be illegal and in restraint of trade by 
Judge Miller of the chancery division 
of the Jefferson circuit court here to- 
day. The decision was given in the 
case of Charles Thurston Johnson in a 
hearing for an injunction to prohibit 
the board from fining and suspending 
him from membership for taking the 
second agency of the Northwestern 
_ & Marine in violation of the board 
rules. 


Followed Reutlinger Case 


The matter was argued at length and 
the court followed the decision of the 
court in the case of Reutlinger et al. vs. 
Louisville board some years ago, 
wherein it was held that the rule pro- 
hibiting members from employing more 
than one solicitor was in restraint of 
trade and therefore illegal. 

Acting upon this, Judge Miller is- 
sued a preliminary injunction in sus- 
taining Mr. Johnson in all his rights 
and privileges as a member of the 
board and upholding his right to accept 
a second agency. 


Effect of the Injunction 


The effect of the injunction will not 
be very material. Mr. Johnson’s vic- 
tory was a barren one, as his second 
agency of the Northwestern was taken 
up by the company on Tuesday in the 
interest of harmony. Mr. Johnson has 
the sole agency of the North British 
& Mercantile. The decision of Judge 
Miller is by no means final. It was 
a preliminary hearing and the board 
could have filed its answer and pro- 
ceeded to a future trial of the case on 
its merits or it can now take an ap- 
peal to any judge of the court of ap- 
peals to dissolve the preliminary in- 
junction. 


Purpose Was to Enforce Rules 


In view of the situation it is not yet 
clear what will be done. There is no 
desire to force Mr. Johnson out of the 
board but only a purpose to enforce 
the rules. As he has no second agency 
his violation is only theoretical. It is 
probable the matter will be amicably 
adjusted, since in spite of the injunc- 
tion no member can be forced to ex- 
change business with any other mem- 
ber. 





Serious Condition at Muncie 


Muncie, Ind., Oct. 23.—(Special.)— 
Some of the field men are here today 
telling the local agents to adopt the 
new rates or their supplies will be taken 
up and new agents appointed with in- 
structions to go after the business. The 
agents still are standing together for 
self protection and accuse the compa- 
nies of arbitrary methods. 

If the union specials force a rate war 
at Muncie the nonunion’ cohorts 
threaten to tear Connorsville and La- 
fayette, two good union towns, wide 
open. 

The conditions on which the agents 
agree to adopt the rates are: 

1. That Muncie be placed in the same class 
as Anderson and Marion. 

2. That the makeup of all rates be placed in 
the hands of the stamping secretary and be open 
to the inspection of any agent representing sub- 
scribing companies. 

8. That all new rates and corrections in the 
future be made by the stamping secretary. 

4. That the rates on certain risks to be 
designated hereafter be placed on a reasonable 
basis; said rates to be taken up with this com- 
mittee and a satisfactory adjustment reached. 

5. That the rates as advised on churches and 
special hazards be not adopted. 


6. That the present rates on frame 
and saloons and their contents be continued. 








BLUE GOOSE MEN AT DINNER 
Missouri and Kansas Nest Gives a Ban- 
quet, with W. S. Nevins as 
the Toastmaster 





The Missouri and Kansas Nest of the 
Blue Goose held its annual banquet in 
Kansas City last week. The event was 
very handsomely appointed. W. S. Nevins 
of the Hanover, most loyal gander, was 
toastmaster and in that capacity, he won 
many plaudits. As the ganders sat down 
to the table, Mr. Nevins broke into verse 
as follows: 


The Blue Goose now sets on his nest, 

And invites you all to come and rest; 

Beneath his graceful spreading wings, _ 
Where you cam eat and drink of many things; 
That fill your soul with joy and gladness, 
And drive away all strife and sadness. 


Now take your seats and eat your fill, 

And drain your glasses at your will; 

So when you fly to your own home nest, 

Your hearts will be full of content and rest; 
Then your wife will greet you with a smite, 
And think you’ve staid out but a little while. 


When round your knees Po give ' meander, 

ust tell them the tale of the Big Blue Gander, 
ho taught their sire many _things, 

And to grow a pair of big blue wings, 

That will shield and protect from all abuse, 

And teach them to love the big Blue Goose. 


The set program was as follows: 
Address, Carroll L De Witt, Newark Fire, pres- 


ident Fire Underwriters’ Association of the 
Northwest. 

“Nothing,” Charles F. 1 Hartford. 

“A Page of History,” A. Maloney, Con- 
tinental. 

“Woman,” S. E. Cate, North British and 
Mercantile. 


“Should an Insurance Man Play Politics?” 
Homer Mann, local agent and manager Metro- 
politan carey ‘ é 

“Any Old Thing.” A. E. Pinkney, adjuster. 

A few remarks, S. W. Atkinson, Connecticut. 

Remarks were made by Manager John 
Marshall of the Firemans Fund, H. J. 
Gordon, chief examiner for the Phenix, 
and Walter Scott, state agent of the 
Home. 


The Minnesota Blue Goose will ded- 
icate its new club rooms over the fire 
patrol house in Minneapolis Nov. 2. 
The rooms are being fitted up in an 
annropriate way. 

The quarterly meeting of the Minne- 
sota and North Dakota Fire Under- 
writers will take place on the same 
day. 





Northern’s Field Changes 

The Northern of England, following 
the transfer of State Agent G. Mueller 
from Wisconsin to southern California, 
announces the transfer of Special 
Agent C. L. Easton from Indiana to 
Wisconsin, with headquarters in Mil- 
waukee. He is well acquainted with 
Wisconsin, having traveled the state 
for the Aachen & Munich. 

L. W. Grupe, an examiner in the 
western department of the Northern, 
will become special agent in Indiana, 
with headquarters in the Indiana Trust 
Company building, Indianapolis. 





Putnam Makes Inquiry 

While the National Agency Associa- 
tion has not been appealed to for as- 
sistance in trying to stem the rate dis- 
turbance tide in Indiana, yet Secretary 
Putnam is understood to have made in- 
quiry of Western Union authorities as 
to the accuracy of articles published in 
the papers about the rate war at Bluff- 
ton and the threatened one at Muncie. 





MISCELLANEOUS NOTES 


While in _ Philadelphia, Commissioner Ritter- 
house, of Colorado, his actuary made an 
examination of the Pennsylvania Fire, the Jef- 
ferson and the Union. 

The New Amsterdam Fire of New York, which 
Charles A. Hull is organizing, will commence 
business in No r. He was formerly presi- 
dent of the New York Fire. 

The Michigan Millers Mutual has been re- 
fused admission to Texas,. the insurance com- 
missioner holding that the law of that state by 
implication bars out all mutual fire companies of 
other states. 


Hayden’s Annual Cyelopedia of Insurance in 
fe. nited States for 1906-1907 has been issued 





he Insurance J Company of Hartford, 
‘onn. This is a standard work well-known to 
the insurance fraternity. 








The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


R. E. GOOCH, Secretary 






MARS E. WAGAR, President 
STATEMENT JULY tf, 1907 


CAPITAL a a 200,000.00 
REINSURANCE RESERVE - ~- 343,350.00 
NET SURPLUS - - - - 117,088.00 

ASSETS . - - - - = $430,438.00 


A. P. ROSS, 505 Park Bid ye ee K irginia 
-P. 5 ar’! g., Cleveland, 0.— io, Kentucky, West V 

A. BR. PORTER, 723 E. 45th St., Chicago—Michigan and et 

R. H. TAYLOR, 655% Wabash St., Terre Haute—Indiana and Illinois 











*¢ Ohio German Fire 


Insurance Company of Toledo 
Capital Stock $200,000 


GROSS ASSETS, $717,019.78 


~ M. DONNELLY 
President 


Stock Company. 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 17921 
Lowes paid since organization to January 1, 1907, $130,978,798.691 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets - - - - - $10,749,399. 

Total Liabilities except Capital - - 6.906405-07 
Policy-Holders’ Surplus . . - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000, 
ooo, continues to offer to the insurin 4 ublic Indemnity against Loss or 
Damage by Fire of unquestionable relia ility. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’! Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 














CONFLAGRATION PROOF 


Liverpool & London & Globe 


Insurance Company 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAGO 


Ohio, Indiana, Kentucky, T Arkansas, LLIAM 8. WARREN, Residea: q 
West Virginia at Cincinnati, Geo H. Moore, Joke Ve Thotaae iy 


OHIO FARMERS INSURANCE GOMPANY 
. 


LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1907 


Reserve for Reinsurance - - $1,291,432,15 
Reserve for Losses - 50 






































m, Reserve for Contingencies ° ° 100,000.00 
Net Cash Surplus - - ~ 505,037.56 
Total Assets - . -  $1,933,010.21 
JAS. C. JOHNSON, President 
M. L, BENHAM, Secretary 





ORGANIZED IN 1848 
Losses Paid More Than $13,000,000.00 
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THEY MAY MOVE UNDER COVER 





London Lloyds Offers to Guarantee 
Companies Against Excessive 
Losses for Few Months 





New York, Oct. 23.—(Special.)—Lon- 
don Lloyds is making a strong effort to 
secure reinsurance from standard com- 
panies guaranteeing the companies against 
excessive losses during the closing months 
of the year. Several companies are giving 
the proposition serious consideration in 
view of the loss in the depreciation of 
securities. , 

The downward course of the stock mar- 
ket is causing the most serious appre- 
hension. The low vitality of some com- 
panies, due to the San Francisco fire, is 
not able to cope with so depressing a 
financial condition. Some underwriters 
say the situation is as grave as it was a 
year ago. 





TO HAVE NEW HOME BUILDING 

The excavating for the new home of- 
fice building of the St. Paul Fire & 
Marine at St. Paul is now under way 
and the company expects to move into 
it late in 1908. The two-story and base- 
ment building which it will occupy will 
be constructed of light grey granite 
in a Roman renaissance style and will 
be one of the finest home office build- 
ings in the west. The building wil! 
be fireproof throughout and all of the 
furniture and chairs will be of steel. 
Ample room for lawns at the side and 
rear has been provided, which will re- 
duce the exposure hazard and will also 
give plenty of light and ventilation. 
This building will ve a fine addition to 
the group now surrounding the new 
postoffice and will add prestige to the 
company’s standing in its home city 
as well as in insurance circles through- 
out the country. 

Founded as a mutual in 1853 and re- 
organized as a stock company in 1865, 
the St. Paul has had a steady growth 
and is now recognized as one of the 
leading factors in the western insur- 
ance field. 

The rapidity of its recovery from its 
heavy losses at San Francisco shows 
that it is well liked by its agents and 
has the confidence of the insuring pub- 
lic. It has had plans for this new 
home office under way for some time 
but the San Francisco fire deferred 
them and some of the leases in the old 
buildings did not expire till this sum- 
mer so that they could not be torn 
down. 





Hosmer Goes Into the Field 

Rockwood Hosmer has been appoint- 
eu special agent of the North River for 
Illinois and Ohio by R. W. Hosmer & 
Co., general agents in Chicago. He is 
a nephew of R. W. Hosmer and has 
been connected with the Hosmer 
agency in Chicago. He is a brother of 
R. C. Hosmer, special agent of the 
Shawnee. 





Chicago Local Events 


Thomas E. Allaire, formerly with the London 
& Lancashire, goes to Topeka as an examiner in 
the home office of the Shawnee Fire. 


S. S. Frowe, assistant western manager of the 
Commercial Union, has sailed for Europe. 

W. H. Hoagland has retired from the firm of 
Torpe & Hoagland, Cook county managers of 
the American and Security, August Torpe, Jr., 
& Co. succeeding. 

A. L. Stokes, western railroad manager of 
Billington, Hutchinson & Co., the Philadelphia 
agency, has captured the Northern Pacific Rail- 
raod schedule. 

The average rate on the Chicago City Railroad 
line has been reduced from 82 cents to 68 cents 
because its fireproof property has been included 
in the schedule. 


E. 0. Baker, of Baker & Wetzel, insurance 
brokers, goes with Moore, Case, Lyman & Her- 
tick as manager of their automobile depart- 
ment. That agency represents the automobile 
department of the Boston as Illinois general 
agents. 


The Western Factory Insurance Association 
elected C. W. Higley, of the Hanover, a direct- 
or, succeeding H. N Kelsey, of the Sun; and 
G. H. Lermit, of the Nort ern, succeeding H. 
C. Eddy of the Commercial Union. 





AS VIEWED FROM CHICAGO 


COMMITTEE GETS TO WORK 

The special committee of the West- 
ern Union, which was appointed to in- 
vestigate the rights of companies in 
anticompact states, has chosen Thomas 
Bates, the insurance attorney, to go 
over the laws of these states and give 
his opinion as to how far the com- 
panies can go within legal bounds. J. 
W. G. Cofran is chairman of the com- 
mittee. 





* * * 


STATUS OF ‘‘GENERAL AGENTS’”’ 

The status of the saddle general 
agency has been established in the Fire 
Underwriters’ Association of the 
Northwest by the election of General 
Agent DeWitt of the Newark Fire to 
the presidency. This is the first time 
that any organization has made an is- 
sue as to just where the supervising 
general agent belongs. It is noticed 
that in the Argus Insurance Directory 
for Chicago two or three supervising 
general agents are listed with the man- 
agers. 

The position of the supervising gen- 
eral agent is not a new one, it having 
been held for a long time by E. F. De 
Forest when he was located at Chicago 
as general agent of the Farmers of 
York. When the Magdeburg opened 
up in the west it gave its supervising 
man in that territory the title of gen- 
eral agent, such being held in succes- 
sion by Geo. M. Lovejoy, Geo. G. Wil- 
liams and Henry Fowler. R. D. Har- 
vey held this title for the New Hamp- 
shire Fire when he was in the west, 
as did F. W. Williams for the Aachen 
& Munich. 

These general agents do not have 
any daily reports or accounts going to 
their offices. They supervise the work 
throughout the central west and prob- 
ably have more authority than the av- 
erage field man. Some state agents 
representing some big companies may 
have more premiums in one state than 
the supervising general agent has in 
his entire field and some of these state 
agents are given considerable power. 

The title of general agent for the 
most part has been used to refer to the 
man at the head of a department, 
whether he covered one state or more, 
to whom the agents send their daily 
reports. The managers seem to think 
that the use of this title by supervis- 
ing field men has led to confusion in 
the minds of insurance people. The 
supervising agents travel about as 
much as any field man, and special 
agents have regarded them as belong- 





ing much more to the field class than 
the managerial class. 

When Mr. DeWitt was mentioned as 
a candidate for the presidency of the 
Fire Underwriters’ Association of the 
Northwest, the question came up on 
all sides as to whether he was genu- 
inely a field man or if his title placed 
him in the managerial class. It is an 
unwritten law in the Northwestern as- 
sociation that one year field men are 
entitled to the presidency and the next 
year the managers or office superiors. 
That Mr. DeWitt was elected to the 
presidency during a field men’s year 
will establish a precedent so far as the 
Northwestern association is concerned, 
and that is that the supervising gen- 
eral agencies are field positions. It 
seems strange that the issue became 
sO prominent in this year’s election 
when it was not raised at all at the 
time Fred W. Williams, general agent 
of the Aachen & Munich, ran against 
H. H. Friedley, Indiana state agent of 
the North America, for president, Mr. 
Williams’ title and position were the 
same as Mr. DeWitt’s, and yet he was 
in the race during the field man’s year 
and no protesting voice was heard. 

It was argued during this election 
this year that the supervising general 
agent might run with good grace either 
during the special agents’ year or the 
managers, although it is hardly likely 
that any of the supervising general 
agents would presume to become a 
candidate during the managers’ year. 
The makers of the directories seem to 
place the supervising general agents in 
the managerial class, for instance the 
Yerkes directory of Chicago places all 
those with the title of general agent 
in the managerial part of the directory. 

The present list of field men in the 
west who have this title of general 
agent but to whom no daily reports 
are sent is: Neal Bassett of the Fire- 
men’s, Edward Bliven of the Union 
and State of Pennsylvania, C. L. De- 
Witt of the Newark, W. C. Leach of 
the Norwich Union, H. W. Murray 
of the Aachen & Munich, L. H. Par- 
ker of the Svea and R. L. Parsons of 
the Northern of New York. 


” * * 
PLAN OF THE FREEHOLDERS 


The Freeholders Fire of Topeka, 
which has been licensed in Illinois, will 
appoint a few agents in the state. The 
state will be in charge of the John 
Naghten & Co., who have the Chicago 
local agency, and will do some reinsur- 
ance for the company. 





E. E. Moriarity gets the German American 
and Hartford at New Vienna, Ohio. 





Something’ a Little Different” 


DT DLAN D 


The New Mid-Western Fortnightly 
JOHN J. PIATT and E. JAY WOHLGEMUTH, Eprroas. 


All About Midland as a Section 


Midland Writers 





Midland Topics 


(Departments for Midland Music, 
. Art an 
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Books.) 








TWO DOLLARS PER YEAR 
SAMPLE COPIES FREE 
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OHIO AND WEST VIRGINIA 


LOOKING FOR LARGE INCOMES 








New Companies Entering Cleveland 
Expect More Than Agents Think 
It Possible to Give 





Cleveland, Ohio, Oct. 21.—(Special 
Correspondence.)—The expectations of 
new companies coming into this city is 
somewhat rather appalling to the agents 
with whom the _ specials talk. A 
few days ago a special agent of a com- 
pany which has never done business in 
the city made the rounds of the offices 
and announced that whoever took his 
supplies would be expected to show 
premiums of $12,000 the first year. He 
did not mention what he wanted the 
second year. Agents feel that there 
will be a decrease in the amount of 
premiums received this year, because 
of the rebates paid on account of the 
new high-service water mains and the 
introduction of sprinkler equipment in 
many plants, so they are at a loss to 
understand where they would be able 
to secure $12,000 in premiums for a new 
company. And this is not the only 
one. Most of them seem to feel that 
Cleveland is the place to get their big 
business. 

Within the past year, a tabulation by 
one of the city agencies shows, nine- 
teen companies have come into the city 
and eleven have gone out, leaving a net 
gain of eight. These have been taken 
care of in pretty good shape, but under 
present conditions there seems to be 
little room for others. 

Indications are that the manufactur- 
ing business is becoming a little weak 
and that stocks will not be so large 
in the future. It is said that the cost 
of factory products is becoming so 
heavy that purchasers are becoming 
more conservative and the demand is 
slackening. This may affect the lines 
to some extent, if it continues. 


Some question has arisen as to what 
right risks in the vicinity of the high 
service mains, but not right on them, 
have to take the lower rates and receive 
a rebate. The Cleveland Inspection Bu- 
reau has not accorded them any right, 
and the owners, in some cases, are making 
complaint. They claim that where their 
risks are located within but a short dis- 
tance of the mains and can be reached 
by the hose lines, they are subject to the 
same reduction as made on those on the 
streets where the mains are located. The 
rule providing that a risk located within 
500 feet of a fire plug is to be considered 
as protected, ought to hold good in this 
case, they contend. On the other hand, 
most of the buildings thus located in this 
city are low and could be handled in the 
usual way. Thus considered they would 
not participate in the reduction. The 
question, however, will probably have to 
be taken up by the inspection bureau. and 
decided one way or the other. 


Where the rebates were made after the 
reduced rates were recently promulgated, 
one man insisted upon his rebate on a 
$500 policy which the agent inadvertently 
had failed to send him. This amounted 
to eight cents, and was sent to him in 
two-cent stamps. 

A new dwelling house schedule will go 
into effect here about Nov. 1. It is un- 
derstood that it will be about the same 
as the old one so far as the basis rates are 
concerned, but that the manner of calcu- 
lating exposure charges will be simplified. 
In fact, it is expected that there will be but 
two charges for exposures. 


R. E. Gooch, secretary and manager of 
the Western Reserve Insurance Company, 
arrived home from a trip to Europe last 
Thursday. He went principally for the 
water trip and was absent between four 
and five weeks. Most of his time was 
spent in London, Paris and Liverpool 
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The trip did him a great deal of good and 
he is now in splendid health. 


Cleveland is rapidly forging to the 
front in the matter of fireproof build- 
ings. There are forty such structures 
in the business district, which are con- 
sidered as conflagration stops at their 
respective localities. 





OHIO SEPARATION MOVEMENT 





Most Agencies Are Now Either Union 
or Nonunion and Comparatively 
Few Changes Are Noted 





The separation movement in Ohio is 
no longer very active. The union field 
men who have done most in this line in 
the past have not relaxed their efforts, 
but there is comparatively little material 
left to work on. During the past year 
the Connecticut has transferred out of 
several otherwise union agencies, leav- 
ing them clear, and the retirement of the 
German of Freeport and its replacement 
by the Royal was made the occasion for 
unionizing by some agents. The greater 
part of the agencies in the state, how- 
ever, are now either union or nonunion, 
the chief exceptions being two classes. 

The more important of these consists 

of those old prominent agencies which 
before the days of separation were mixed 
and have preferred to remain so. Many 
of these represent the Ohio Farmers or 
the state mutuals, and some contain the 
Continental or other very important non- 
union companies, for which they have a 
large business. They would not give 
these up, and as their relations with 
their union companies had always been 
agreeable, those companies have not seen 
fit to leave and take long chances on 
less satisfactory connections. Most of 
these agencies probably never will sep- 
arate unless there is a change in owner- 
ship. 

Another class of mixed agencies which 
is somewhat numerous but as yet not 
very important consists of newly estab- 
lished agencies whose status may be said 
not to have been fully settled up to the 
present time. It is noticeable that in 
many cases where an agent starts with 
one or two nonunion companies he soon 
takes on one or two union companies, 
or vice versa. There is little doubt that 
in most of those cases separation will 
follow within a year or two when the 
agent really finds out what he wants. 

For the most part the old union com- 
panies have good agencies in most of 
the important points and their exten- 
sions are chiefly into the small towns, 
where but few nonunion companies are 
represented. Some new union companies 
are entering the field, and their special 
agents are planting them to the best 
advantage possible. Not infrequently they 
they place them in nonunion or mixed 
agencies, as these are the most available 
openings, but some of these appoint- 
ments will probably prove only tem- 
porary, while in other cases the agents 
will in time take on more union com- 
panies and eventually clear their agen- 
cies. Aside from the important class of 
mixed agencies before mentioned, com- 
paratively few agencies in Ohio which 
amount to much are likely long to 
remain on a mixed basis. 





West Virginia Agency Appointments 
British America—Johnson & Mayer, Elkins. 
Continental—J. C. Sharpless, Keyser. 
Cosmopolitan—W. H. Wheelwright, Marlinton. 
Eagle—G. W. Blake, Moundsville. 
Kquitable—J. L. Long, Glen Jean; Prichard & 
Robson, Charleston; . © Watts, Huntington. 
Florida Home—W. . Crooks, Keyser; J. W. 
Hill, Terra Alta; Chae Cropp, Richwood; Bn 
Nyedegger, Elkins; W. B. Bowman, Rowlesbur 
Ralph Whitehead, Wheeling; Prichard & Ro 
son, Charleston; Frank phe Sinclairville. 
Franklin, Ve—<. LM cCarty, Clarksburg. 
Girard— 5. F. Walker, Oak ‘ill; Clement H. 
Hudson, Logan 
artford—C. H. Compenter, Cameron. 
Miners, Elkhorn, W. Va.—Chris Kershaw, 
Elkhorn. 


eeeree—< V. Pownall, Martinsburg. 

atl. Union—C. H. Carpenter, Cameron. 
ee nae & Smith, Huntington. 
North River—L. Tully, Montgomery. 
Pennsylvania—C. Tt. Carpenter, Cameron. 
Phenix—E, A ees. Fairmont; Hubert 

Echols, Marlinton; I. N. Saunders, Princeton. 





Phoenix, Ct.—H. T. Smith, Fairmont. 

Phoenix, Eng.—E. F. Holbert, Fairmont; J. 
A. Snydenstricker, piageniee. 

Southern _Und.—J. Barlew, Princeton. 

Spring Garden—F. Se Noble, West Union; 
Tolbert & Heaberlin, Beckley; B. L. Holland, 

a Paul—T. . Reid, btm, 

Sun, a core & Moore, Charles Town. 

Western, Pa.—Jesse Sharpless, Keyser. 





May Have Agents’ Meeting 

The Ohio Mutual of Salem is con- 
templating having a convention of its 
agents and tendering them a banquet at 
the time of the annual meeting of the 
company, Jan. 9. The company has 
already made some arrangements to 
this end. 

The Ohio Mutual has never had its 
agents together in the thirty-one years 
of its history, and President Vernon 
thinks a meeting would be good for 
both the agents and the company. 


Will Hold Quarterly Meeting 

On Tuesday evening, Nov. 12, the 
regular quarterly meeting of the Ohio 
State Fire Prevention Association will 
be held at the Hartman Hotel, Colum- 
bus. This will be one of the most im- 
portant meetings of the year and all 
members have been requested to be 
present and take part in it. In all prob- 
ability the report on the inspection of 
Cincinnati will be up for discussion. 
On account of the work that has been 
necessary to get this report in order 
and because some of the work was 
left to be finished: by those who were 
absent when the inspection was made, 
the final report is much later than usual. 
Aside from this, a number of other 
matters will be taken up at this meet- 
ing 

vv 2 o’clock in the afternoon the ex- 
ecutive committee will meet at the 
same place and Chairman Charles L. 
Hecox has made the request that all 
members be present, as important mat- 
ters will come up for consideration. 








Gardner Goes to Cincinnati 

Edmund Gardner, formerly state agent 
in Ohio of the Scottish Union & National, 
and recent special agent of the Lohmeyer 
& Goshom general agency in West Vir- 
ginia, has removed to Cincinnati, where he 
has opened an office for independent ad- 
justing work. Mr. Gardner was born in 
Cincinnati and has many friends in the 
city. His office is with C. Gordon Neff & 
Co., with whom are also W. M. Monroe 
of the New York Underwriters and O. 
M. Bailey of the County of Philadelphia. 
Mr. Gardner is in Hartford, Conn., this 
week arranging for the removal of his 
family to Cincinnati. 





Ohio Agency Appointments 


oT pe & Reifsnider, Urbana; 
R, Thomas and -" more, Cleveland. 

British America, andall, Columbus; 
Francis & Ramsey, = town. 

Connecticut—P, E. Hy New Lynas; A. A. 
De Roche, New Washington; Orlie H. Bowen, 
Montpelier; a D. Rees, Luckey. 

Camden—W. M. Weakley, Millersport. 

Fidelity—G. Ww ” Ault, Toronto; C. H 
Carrollton; hates ° = Bros., Defiance. 

Fire Assn.—A Ivin C. wy ree. 

Firemans Fund—Pe & Co., Toledo. 

Farmers & Mech.— pe True, Fostoria. 

Ger. Alliance—E. O. Mowrer, Orville; J. 
Weaver, Montgelies. 

Ger. Amer., N. Y.—Scherer a Situ. Cleve- 
land; I. E. Davis, one M. Riley, Dan- 
ville; A. C. Van Driesen, Toled lo. 

Germania—Sellie D. Mason, Andover. 

Hamilton—A. J. Guth, Akron. 

Hartford—Matthew Nelson, Cincinnati; H. A 
Durkee, Grafton; John Bower, Waldo. 

ae ye & ohn Cincinnati; 
Alston & Lashorn, Hamilton; John R. Boalt, 
Dayton. 

State of Pa.— pening & Reifsnider, Urbana. 
haw, Lima; L. B. Ken- 


Milwaukee—Pritchard & Angle, 
F. M. Cawley, Marietta. 

Natl. Union—S. D. Mason, Andover. 

Northern, Eng.—Daisy W. Fletcher, Dayton; 
J. C. Fetzer, Wooster. 

N. B. & M.—Lambert Friedl, 
John Tucker, a ts 9 

N. W. Natl.—J. V. & P. H. Sparks, Sabina. 

Old Colony— eae *& Russell, Ironton; J. W. 
Inman, Portsmouth. 


OHIO NOTES 


Clark & Henderson get the Aetna and the 
Northern Assurance at Youngstown, Ohio. 

At Sandusky, Ohio, Fred Bauman has taken 
over the interest of his partner, Charles Baetz, 
in the firm of Bauman & Baetz, and will conduct 
the agency in his own name. 


Smith, 


Nelsonville; 


Steubenville; 
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ASSETS $2,570,712. 





LIABILITIES $525, | 12. 


SURPLUS TO POLICYHOLDERS $2,045,600. 





of America, Mexico and Canada. 


for issued at our office. 


$10,000 Binder 


For Strictly. Surplus Lines With 
Underwriters at Lloyd’s, London 


We have arrangements with Underwriters at ‘‘Lloyd’s, London,” 
and Tornado insurance at strictly tariff rates up to $10,000 on any one risk anywhere 
in the United States of America excepting San Francisco. Any American, 
or English company will besatisfactory as awarranty. Re-insurance taken if desired. 

We are also prepared to insure shipments of horses throughout the United States 


to accept Fire 


erman 


Automobiles insured at current rates under the most liberal forms, policies there- 
Tourist’s Floaters’ insurance covering all over the world, including loss by theft. 


. All losses adjusted and paid by us, either by check on Chicago or draft on London. 
Your orders will receive our careful and prompt attention. 


Klee, Rogers & Company 


159 La Salle St, CHICAGO, 


ILLINOIS 








Cc. K. HOLLOWAY, Pres. 














Walla Walla, "The Hartford of the West." 


H. W. COLSON, 
Manager Central Department 





O. G. PARKER, Treas. 


Live Wire Connections Wanted in Every Town and City 
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Insurance Zompany 
OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - = = $500,000.00 
RESERVE - - 403,635.59 
SURPLUS Te Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


NATION A L NORTHWESTERN F&M. 


Tusurance Zompany 
OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 
CAPITAL - - = $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,425.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 
HH, M. HUFF, Assistant General Agent 


184 La Salle Street, CHICAGO, ILL. 
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MICHIGAN AND INDIANA 


CONFERENCE IS ; DEADLOCKED 








No Action Taken by Indiana State 
Board in Appointing a Spe- 
cial Committee 





Indianapolis, Ind., Oct. 23.—(Spe- 
cial.)—Nothing has been done officially 
by the two field clubs toward perfect- 
ing arrangements for a joint conference 
committee since the Indiana League re- 
fused to have the state board’s execu- 
tive committee act as its conference 
committee. The league demands a spe- 
cial committee. Its committee is Dil- 
lon, Continental, chairman; Wise, Agri- 
cultural; Coleman, Ohio Farmers; 
Williams, Prussian National; Gorham, 
American. 

Since the state voard has received 
the ultimatum of the league, nothing 
further has been done. 

Some of the league leaders say they 
are willing to recommend that their 
companies join the Sellers rating bu- 
reau if the state board will agree that 
the league will join with it in promul- 
gating all rates. 

The Ft. Wayne agents are still hold- 
ing out against the Dean rates, al- 
though the town has been rerated and 
the tariffs are ready to be distributed. 
At Muncie there seems no likelihood 
of the new rates going into effect. 





RATE WAR IS ON AT BLUFFTON 





Conditions Reach a Crisis and the 
Union Batteries Are Trained on 
the Hitchcock Agency 





Rates are off at Bluffton, Ind. The 
agents, it is said, refused to adopt the 
new Dean rates and the batteries were 
opened. Bluffton is a nonunion strong- 
hold. N. R. Chalfant, special agent of 
the Ohio Farmers, resides there and 
his company has a large slice of pre- 
ferred business. The nonunion men 
throw the onus of the rate war on the 
Indiana State Board. 

The union men lay the blame on 
Agent S. E. Hitchcock, who has a 
strong nonunion agency. The claim is 
made that he has not observed rates. 
Most of the union companies are aim- 
ing their guns at his business and cut- 
ting 50 per cent, taking up any of his 
policies where they can. A number of 
special agents have been on the ground 
directing their agents in the melee. 

The nonunion agents, especially Hitch- 
cock & Fetters and the Greek office, inter- 
viewed the business men claiming the 
union specials were starting a rate war 
merely to crush the nonunion offices, be- 
cause the latter would not adopt the new 
rates. The nonunion people told the busi- 
ness men they had staid by them in the 
past and it was up to the business interests 
now not to let their insurance friends 
suffer. Considerable sentiment of this 
kind was aroused. 

The nonunion agents claim they have 
been able to hold the fort so far and but 
little of their business has been lost. They 
declare the union agents have secured 
Policies on property heretofore uninsured 
or they have cut on their own business to 
save it. 

The special agents on the battle ground 
last week were B. G. Gilmore, German 
American; H. B. Heywood, Hartford; 
John Fitzgerald, Queen; Robert McHat- 
ton, New York Underwriters; F. W. 
Koeckert of the Phenix; G. M. Wise, 
Agricultural; J. W. Coleman, Ohio Farm- 
ers; F. S. Penfield, Germania; O. H. 
Rudy, German of Indiana; A. B. Hahn, 
Continental. 

It is said the following union agents at 
Bluffton have refused to join in the fight: 

P. Hale, W. D. Clark, Ferd Rogers, 
J. K. Rinehart and F. J. Tangeman. 


Bluffton, Ind., Oct. 23.— (Special. )— 
1 Stamping Secretary Gutelius has 





just received orders from Secretary Mc- 
Beth of the Indiana State Board that the 
rate war at Bluffton is declared off tem- 
porarily and he was instructed to notify 
state and local agents to cease soliciting 
business at cut rates until further advices. 
It is presumed that the advices from Mr. 
McBeth are a result of the joint con- 
ference of the Indiana League and In- 
diana State Board held at Indianapolis 
Monday. 





Used as a Tool No Longer 

At South Bend, Ind., where a rate 
war was precipitated on account of the 
Northwestern National, its agents are 
no longer quoting rates unless the busi- 
ness is promised them. They found in 
many cases the quoting of rates was 
simply furnishing ammunition to other 
agents to meet the cut or go below it. 
Now a definite promise is required if a 
lower rate is quoted that the business 
will go to the Northwestern National. 





SETTLE COINSURANCE CLAUSE 





Detroit Underwriters Will Follow 
Companies’ Wishes—Putting Bank 
Clerks Out of Insurance 





Detroit, Mich., Oct. 21.—(Special 
Correspondence.)—The monthly meet- 
ing of the Detroit Underwriters’ Club 
was held last week. Some discussion 
was indulged in over the coinsurance 
clause. It was decided to act as in- 
structed by the companies. When a 
company demanded the signature of the 
assured to the three applications, to 
get it; when no demand was made ex- 
cept the compliance with the law, one 
was all that was necessary. So that 
proposition is settled. The agents are 
getting used to conditions that exist 
in Detroit today. Some agents think 
things will work out all right and some 
do not care whether they do or not. 
The meeting was a good one. The 
secretary is getting out a_new direc- 
tory and will try to get a Tist of non- 
board as well as board agents. 

A committee was appointed about 
three months ago from the Detroit 
Underwriters Club to interest banks 
and loan associations in the subject of 
having in their employ men who were 
nlacing insurance on such property as 
fhese associations were interested in 
through loans, etc. Some years ago this 
practice was so much in vogue that an 
agent felt his business was gone when 
a policy had a mortgage clause at- 
tached and was placed in these institu- 
tions, so work was done and the prac- 
tice stopped. Since that time outsiders 
have baited their hooks with the tempt- 
ing bait of commissions, side lines, etc., 
and the practice has started afresh. 
This committee addressed a circular 
letter to twenty-six of these associa- 
tions and received replies from many 
stating they would not stand for any 
such deal, and a case naming the cul- 
prit would receive prompt attention. 
I understand very few, if any, of these 
institutions will allow any in their em- 
ploy to engage in any side lines, and 
will discourage any attempt on the part 
of any employe to influence persons 
who have loans to place insurance 
through any but the regular sources. 
One institution in particular had a very 
bad case. When the matter was pre- 
sented to the president he at once said, 
“Show me the man and he will be look- 
ing for another job tomorrow.” We 
look for a change for the better so far 
as this particular grievance is con- 
cerned. The underwriters’ club mem- 
bers could change many deals that are 
not acceptable or profitable if they 
would act as a unit, but the trouble 
is some members are not square and 
they don’t want to get mixed up in 
propositions that might expose them- 
selves. 

The other day a lady who lives in one of 
our downtown flats was going to have 
chicken for dinner. She prepared the 
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ORGANIZED 1902 


N.H. FAIRBANKS, pacsr. 
M.L. MILLIGAN, racas. 
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JOHN G. WETZEL, srovrv. 
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The Delaware Fire Insurance Co. of Dover, Del. 


Capital, $200,000.00 


This Company had only $17,250 involved in the San Francisco conflagration, whieh has 
af "a ten paid in full without discount. _ 


Vedder Underwriter Co., General Agent for the United States 
61 WilHam Street, New York 
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G. W. POHLMAN, Jr. State Agent 
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The Concordia Fire Insurance Company 


OF MILWAUKEE, WIS. 


404 First National Bank Bidg. 














Cash Capital ~ - - $200,000.00 Re-insurance Reserve - - 879. 
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Whitney Opera House ik, Detroit, Hichigan 
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WICK, Ish r. E Cleveland; FRANK M, SAGE, Detroit; GEO. B, SEDG- 


Samuel Gans Company 
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chicken all right and put it in the oven, 
turned on the gas, then went out for a 
short visit, of course forgetting all about 
the chicken. Things got hot, smoke came 
out of the window, a party passing 
thought the house afire and turned in 
an alarm. The department responded 
promptly, rushed up stairs, broke in the 
door and very soon discovered the cause, 
took the burned chicken out of the oven, 
threw it out doors and left. The agent, 
who had the insurance on the building, 
was informed that there was a loss. As 
it did not amount to much he fixed the 
place up at his own cost, by repairing the 
door and putting in a light of glass. Now 
the landlord comes in and wants the whole 
flat redecorated, says everything is dam- 
aged by smoke. Query—Does the over- 
roasting of a chicken warrant a claim of 
loss by smoke? 

The local agents are not supposed to 
take any special interest in the affairs 
of the Northwestern association yet 
they are pleased at the election of Car- 
roll L. DeWitt as president. Mr. De- 
Witt has shown his friendship toward 
the local agents in more than one way. 
Some time ago his leading agent in 
Vetroit resigned, having changed his 
office from a union to a nonunion 
agency. Mr. DeWitt had several op- 
portunities to place his company but 
decided to go slow and place it right. 
He succeeded, and now has a good 
business connection. At Flint, where 
the local agents met in September, 
things got warm. Mr. DeWitt very 
soon calmed the troubled waters. At 
Richmond, where the National asso- 
ciation meeting was held, one of the 
most interesting and valuable papers 
read was by Mr. DeWitt. The ordinary 
agent congratulates the special on this 
happy selection. 

Op DetroIrTer. 





Says Companies Blocked Sale 

Some ill feeling has arisen over the par- 
tially consummated sale of an agency at 
St. Louis, Mich. Manley A. Stevens, 
owner of a union agency, agreed to sell to 
Long & Phillips, owner of a mixed 
agency, subject to the approval 
of the companies. The articles of 
agreement and check for the purchase 
price were deposited with a bank, await- 
the consent of the companies. Several 
of the companies promptly gave their 
consent and the Fire Association sent 
on supplies to Long & Phillips, when 
Mr. Stevens withdrew from the agree- 
ment on the ground that the Queen and 
certain other companies refused to 
transfer to a mixed agency, and sold to 
another agency in town. Long & Phil- 
fips say that the other agency made 
Mr. Stevens a better offer than theirs. 





Conditions at Dowagiac 

Stock companies have lost many risks 
and are still losing them in Dowagiac and 
vicinity to the Mutual City & Village Fire 
of that city. 

It is alleged that this company is writ- 
ing preferred business for 10 cents annual 
or less and some mercantile business at 
proportionate rates. It is also stated that 
this company has written over 1,400 poli- 
cies in Dowagiac alone, leaving but a 
small number of risks for the old line 
companies. 

While some competative retaliation is 
talked, by some special agents, as yet noth- 
ing has been done, with the result that the 
stock companies are fast losing what busi- 
ness they have with small prospect of bet- 
terment unless drastic measures are taken. 





Fire Chief Objects 

The Fox Typewriter Company of 
Grand Rapids is changing its motive 
power at the factory from steam to 
electricity. This is a sprinklered plant, 
in the Western Factory Associa- 
tion, and Mr. Fox states in a recent 
communication to the fire department 
board that the insurance companies will 
accept the change to electrically driven 
pumps only on condition that assurance is 
given them that the feed wires leading 





into the building shall not be cut in case 
of fire. Fire Marshal Lemoin recommends 
that the assurance be not given. The 
board referred the matter to the commit- 
tee on property to dispose of. 





Hammond Buys Irish Agency. 
Walter H. Hammond has purchased the 
J. Floyd Irish agency at Hammond. Mr. 
Irish has become inspector for the Calu- 
met district. Mr. Hammond has been 
conducting a nonunion agency. 





Cut Tornado Rates 

At Lawrenceburg, Ind., agents who 
have handled the tornado line on the 
Lawrenceburg Roller Mills, are threat- 
ened with the loss of it. Present poli- 
cies are written at the correct rate of 
1 per cent for five years, but the as- 
sured 1s asking for a reduction, claim- 
ing that it has received lower offers 
from nonaffiliating companies. The 
competition will not be recognized by 
union companies. 





INDIANA NOTES 


Gregg & Campbell succeed M. F. Campbell at 
Auburn, Ind. 

Emerson & Moffett succeed Emerson & Thomas 
at Muncie, Ind. 

The American National of Rock Island has 
applied for admission to Indiana. 

H. W. Colvin, formerly a local agent at Rich- 
mond, Ind., died last week, after an illness of 
about a year. 4 

E. L. Casebeer, of the real estate and insur- 
ance firm of Casebeer & Son, of Auburn, Ind., 
is dead. 

D. A. Rudy, who has resigned as president of 
the Indianapolis Fire. b an independent 
adjuster in Indianapolis. 

Local agents at Fort Wayne say the senti- 
ment against the new fire insurance rates is 
gradually giving way and all friction will finally 
disappear. 

Dave T. Emery, of Hammond, has been elect- 
ed president of the Calumet Association, suc- 
ceeding J. Floyd Irish, and Charles H. Freder- 
ick, vice-president. 

Samuel Lester, Frankton, Ind., was arrested 
Saturday at Indianapolis, having been indicted 
by the grand jury at Frankton on the charge of 
arson. About a year ago his house at Frankton 
was burned and he collected $600 of $800 in- 
surance. 

The Ft. Wayne Traction Company is trying to 
get the fire department of the city to make an 
agreement that it will not obstruct traffic at 
fires if the traction company buys hose bridges 
and keeps them on an emergency car ready to 
run to any fire. 

The entire membership of the Muncie local 
board, twenty-one, has joined the state associ- 
ation of local agents, largely as a token of its 
appreciation of the honor of having one of its 
members, J. W. Kirkpatrick, first vice-president 
of the organization. 

The Indianapolis city council has passed an 
ordinance providing for the appointment of a 
basement inspector, whose duty it is to watch 
the conditions of basements in the downtown 
districts with respect to fire hazards. He will 
have the rank and pay of a captain in the fire 
department. 


At Terre Haute, Ind., in connection with the 
insurance on the stock of Stratton & Terstegge, 
companies are asking for the elimination of the 
following: “It is understood and agreed that 
the insured is but one of the several cotenants 
and that the validity of this contract shall not be 
jeopardized by the defaults on the part of any 
of such cotenants.” 

Frank Raymond was arrested near Valley 
Mills, Ind., Tuesday, taken to Indianapolis and 
slated for arson. Two farmers saw flames issu- 
ing from the Bethel church near Valley Mills. 
After extinguishing the fire, they noticed some 
one had been sleeping in the church on some ex- 
celsior. They also saw a bicycle track, leading 
away from the church. Later the men saw 
Raymond riding a wheel and excelsior sticking 
to his clothes. He admitted he was a tramp. 








MICHIGAN NOTES 


_ A volunteer fire department has been organ- 
ized at South Range, Mich., with twenty-two 
members. 

William E. Hunt of Marine City, Mich., has 
sold his agency to Miss May Robinson, who has 
been with the telephone company. 

At Battle Creek, Mich., the Franklin has 
transferred from the mixed agency of Charles 
E. Lyman to the Union agency of Carrie L. 
Simons, leaving the Lyman agency nonunion. 

A_ recent fire at the plant of the Reynolds’ 
Roofing Company, Oakland avenue and railroad 
tracks, Grand Rapids, is the seventh of a series 
of fires occurring in the south side railroad 
yards during the past few weeks, each one of 
supposed incendiary origin, and officers are mak- 
ing an investigation, 

The —g Piano Company, of 
Charlotte, Mich., recently let the contract for a 
sprinkler system at its factory, but it was found 
on beginning the work of installation that the 
two 4-inch water mains leading to the factory 
were insufficient. The council has directed the 
water board to give the company sufficient water 
to operate its sprinklers. 
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INSPECTOR McINTYRE RESIGNS 





Militant Hero of Optimism Decides to 
Leave the Business, and will 
be Missed 





W. B. McIntyre, of Rock Island, IIl., 
compact manager and stamping secre- 
tary, the last of his noble race, the 
militant hero of optimism, has _ re- 
signed. He will likely leave the insur- 
ance business, to which he has ever 
added a touch of gayety. 

Earl Miller, of the Illinois State 
Board, who has been in charge since 
Mr. McIntyre was given a leave of ab- 
sence, will continue for the time being 
at the head of the bureau. 

Mr. McIntyre has been in bad health 
and was given a leave of absence by 
the state board. He spent some time 
in Michigan. 

There is no man connected with the 
business in the state of so distinct a 
personality. He was always the chief 
attraction at the annual state board 
meetings. The ladies crowned him 
their hero at these conventions. He 
was an entertainer with a line of talk 
that could not be stopped. His stories 
were always taking and many were 
based on his own experiences. 

When Thos. E. Gallagher, of the 
Aetna, was prsident of the Northwest- 
ern Association, McIntyre was on the 
program. With no prepared paper, he 
wandered up the heights with his 
charm of manner and had every lis- 
tener in rollicking laughter. 

He will be missed by the field men 
who were wont to climb the stairs to 
his office just to see “Old Mac” per- 
form. Insurance optimism has lost its 
must brilliant champion. 





Wisconsin Agency Appointments 

Amer. Cent.—Lester Davis, Beloit. 

Camden—Lloyd Nesbit, Barron. 

per—J. T. Prasch and H. A. Lengenfelcer, 

Milwaukee; Wettengel & Wettengel, Appleton. 

Detroit—Hocking & Thomas, Dodgeville; F. 

Hanscom, Mineral Point. 

Fireman’s Fund—O. R. Pomeroy, Gays Mills; 
James Treseder, Viola. 

Hamilton—F. A. Bernarcly, Marinette. 

Hawkeye—R. T. Burdon, Green Bay. 

L. & L. & G—R. C. Wendt, Bonduel. 

Milwaukee—A. E, Bradford, Augusta. 

Milw. Mech.—W. F. Koch, Theresa; Mayer 
& Pride, Neenah. 

N. W. Natl.—F. E. Shults, Baraboo; McNally 
& McNally, New Richmond. 

Spring Garden—W. C. Tufts, Withee; Arat 
Erickson, New Auburn. 

Sun, Eng.—Barry & Barry, Phillips. 





Recommendations for Beloit 

The insurance authorities will rec- 
ommend to the city council of Beloit, 
Wis., that a new steam fire engine, a 
team to pull same, a chemical engine, 
and 1,000 feet of new hose, be pur- 
chased by the city and added to the 
fire department and that five more paid 
men and four call men be added to 
the service. This will mean an addi- 
tional expense to the city at the start 
but it will result beneficially to the city 
in the end in the reduction of insur- 
ance rates. 





Losses from Skyrocket Matches 
State Fire Marshal T. M. Purtell of 
Wisconsin said, in speaking of the re- 
cent reports to that department on fire 
losses and the causes for the same, that 
the snap or skyrocket match of the so- 
called parlor or searchlight variety was 
@ worthy rival for the lightning bolt. 
During the last sixty days these re- 
ports show that twenty-five fires in 
Wisconsin have been directly due to 
these matches with an aggregate loss 
of $106,327 in property destroyed. 
Reports also show that while the 
actual loss in property destroyed is 
enormous there, other dangers and 
damages incurred which are of even 
greater importance. In one case the 
Stepping on one of these matches set 
fire to the wearing apparel of the per- 
son, causing serious burns and result- 
ing in death. In another fire from the 





same cause a factory was destroyed, 
throwing over two hundred men out of 
employment. 

These conditions prove the wisdom 
of a policy adopted in some countries 
requiring the registration of all manu- 
facturers of matches guaranteeing the 
safety of their product. While there 
are perhaps matches on the market to- 
dav which are perfectly safe, the peo- 
ple are not informed as to which is 
best. 





Cut Rates at Knoxville 

St. Mary’s church and chapel, at 
Knoxville, Ill, have been on the car- 
pet in the matter of rate. Each of 
these buildings is rated 80 cents per an- 
num, but it is reported the risks have 
recently been renewed by agents at 
Knoxville and Galesburg at $1.20 for 
three years. For several years rates 
were suspended at Knoxville, but were 
recently restored and a new tariff is- 
sued. The agents evince a penchant 
for former improper practices, how- 
ever, and the companies are endeav- 
oring to bring them into line. 





Illinois Agency Appointments 

Glens Falls—Matthew J. Harmon, Chas. A. 
Hertel, Wm. R. Lloyd, Andrew Ringman, Mrs. 
M. M. Roy, G. H. Royers and Mrs. Clara Wetzel, 
Chicago; W. J. Brown, Lee; A. C. McNeill, Zion 
City. 
Indianapolis—Edward Johnson, De Kalb; Mer- 
rill & Earley, Belvidere. a 

State of Ill.—Arthur H. Cheney, Chicago; P. 
O. Norling, Galva; J. A. Bowman, Rockford. 

Iowa Home—C. L. Walrath, East St. Louis. 

L. & L. & G—G. W. Benton, Lake View; G. 
W. Bevard, Carterville; F. L. Jenks, Cicero; 
acob Bzdek, Kensington; B. T. Goddard, 

indsor. . 

London—Homer Brents, Taylorville. 

Mercantile—M. W. and 1. F. Couch, Mt. 


rme . 

Mich. Coml.—Ernst Hipsley, Canton; B. G. 
Valentine, Staunton. 

Mich. F. & M.—C. W. Kettron, Macomb; L. 
W. Lawton, Delavan. e 

Milwaukee—T. M. Myers, Chicago. 

Milw. Mech.—G. E. Preblee, Kinderhook; E. 
Garber, Washington; S. P. Prescott, Arlington; 
G. D. Barnes, Manchester; A. H. Cramer, De 
Long; H. H. = es Argenta. E 

Natl. Union—W. J. Filmore, Union. 

Northern, N. Y.—J. T. O’Brien, Harvard. 

N. W. Natl.—P. P. Correll, Illiopolis; T. A. 
Gerlach, Harvey; W. S. Hoopes, Summer. 

Ohio German—A. U. Barnett, Buncombe. 

Phenix—Becher & Beverly, Maple Park; A. 
M. Swengel, Princeton; C. Waite, Fulton. 

Phenix, —— Morris, Metropolis; D. 
Esco Walker, Vienna. : 

Phenix, Ct.—H. E. Schmidt, Breese; James 
Bennett, Walterloo; S. B. Rotramel, Benton. 

Royal—F. W. Deppe, Meredosia; Edward 


. L. Thurn, Archer; W. H. 
Souder, South; A. R. Pfohl, Southwest; Grote 
& Coleman, North; Albert Thielee, Armitage; P. 
M. James, < - . P 

Shawnee—R. G. Murphy, Pontiac; Swisher & 
Hitch, Paris. 

Southern—Burgauer & Hughes, Brookport. 

Sun—Frank L. Jencks, Chicago. 

Sun, La.—Allton & Johnson, Canton; M. W. 
and J. F. Couch, Mt. Carmel. 

Walla Walla—J. H. Walker, Moline; C. A. 
White, Galesburg; R. D. Wetzel, Harvard; J. H. 
Best, Quincy; W. H. Coon, Quincy; Shepherd & 
Hoover, Dang W. C. Roy, Litchfield; 
H. illiams, Rockford; A. R. and Wm. 
Johnson, Granite City; Frank Fischer, Alton; 
C. E. Gueltig, Edwardsville; F. R. Young, 
Moline. 

Washington F.—E. A. Camlin, Rockford; H. 
F. Velde, Peoria; Brooks, Harrison & Garlough, 
Horner, East St. Louis. 
City—Albert Markhoff, Elgin; L. 
eoga; H. W. A. Friedrich, Aviston; 
F. A. Wirich, Rochelle; P. M. Buver, Lincoln. 

Agricultural—Phineas Morrow, Geneseo. 

Alemannia—Pierre D. Lain, Crossville; Fischer 
& Woodward, Staunton; C. ii Keiser, Mt. Olive; 


W. H. Fink, Greenville; rs. Olive Webster, 
Salem; W. J. King, Litchfield; J. D. Collins, 
Vandalia. 


American—Roy Summers, Broughton; W. F. 
Beeker, Addieville. 

Calumet—H. F. Gray, Maywood; F. R. Vos- 
burgh, Melrose Park. 


ILLINOIS NOTES 

At New Athens, Ill., H. A. Dressler has sold 
his agency to L. P. Bert. 

Charles Castle has opened an agency at Carlin- 
ville, Ill., taking the Rochester German. 

At eg yay Ill., a new 75,000-gallon 
standpipe has been erected ready to be filled with 
water. 

John W. Boyd has retired from the business 
at Fisher, Ill. O. L. Gilmore has taken some 
of his companies. 

John C. Glober, of Seatonville, Ill, retires 
from business. The Phenix, his only company, 
goes to James Fletcher. At Wyanet the Phenix 
transfers to Willis Hamrich from George B. 
Cundiff, who leaves the business. 

_The Illinois State Board has advised compa- 
nies that, owing to increased fire protection, the 
town of Sumner, IIl., is relieved from the appli- 
cation of the three-fourths value clause in poli- 
cies covering frame stores and contents. 
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Lieutenant-Governor of South Dakota 
and President of Mutuals Writes 
Trenchant Letter 





Huron, S. D., Oct. 16—To the 
Editor:—Your issue of Oct. 3 contains 
an article concerning certain insurance 
legislation in this state, and my alleged 
connection therewith, that is so utterly 
and maliciously false that I will ask 
you to disavow the same or permit 
me space in which to point out briefly 
the untruths. I take it for granted that 
you are disposed to treat public mat- 
ters as well as insurance questions with 
some degree of fairness, but your in- 
formant has imposed upon you state- 
ments which he knows to be utterly 
without foundation in fact, for a polit- 
ical purpose which he hopes to accom- 
plish through your aid. 

Your article quotes a law amenda- 
tory of the standard fire policy law of 
this state applying to mutual compa- 
nies and asserts that I was the “backer’ 
of the law. The measure is extremely 
inconsequential and until I saw it 
quoted in one of our state papers I did 
not recall ever having read it except by 
title, when signing it in the presence of 

‘the senate. have offered publicly 
to forfeit $100 for each and every mem- 
ber of the late legislature who will 
under oath, declare that I ever urged 
him to vote for the bill, that I ever 
discussed it with any member unless 
it may have been at his request. I will 
make this same offer to you. As a fur- 
ther proof that I had no personal in- 
terest in the measure I will state that 
neither the Globe Mutual nor the 
Farmers & Threshers Mutual, both of 
Huron, S. D., and of which I am presi- 
dent, have made any change in either 
their policies or their by-laws on ac- 
count of the law referred to, and every 
fire policy issued by either company in 
this state since July 1, 1903, has had 
incorporated in it the clause inserted 
bv the state commissioner of insur- 
ance in conformity to the valued policy 
law. In proof of this statement, you 
can easily find our policies now in 
force, as there are thousands of them 
scattered over this state, and I will pay 
$100 for any one of them which does 
not contain that clause. 

Your article states that the late 
enactment “repeals the valued policy 
law so far as it refers to mutuals.” This 
is not only a falsehood but a very 
clumsy one, showing your informant 
to be densely ignorant of the subject 
upon which he writes. The law you 
quote is an amendment to Sec. 2 of 
Chap. 126 of the Session Laws of 1905, 
which is the standard fire policy act. 
The valued policy law is Chap. 162 of 
Session Laws of 1903, and could not 
be amended by an act not referring 
thereto. The valued policy law is in 
effect whether it is written in the policy 
or not, and an amendment or change 
in the policy form can in no way ef- 
fect this fact. Even language in the 
policy wholly contradictory of the 
terms of the valued policy law could 
not void the provisions of that act, and 
to substantiate this statement the lan- 
guage of the South Dakota supreme 
court, Haney, J., in the case of Phenix 
Ins. Co. vs. Perkins, Commissioner, 
found on page 70, 19th S. D. Reports, 
may be quoted as follows: “If the 
only object of the other changes is to 
conform the standard policy to the 
Valued Policy Act,’ they are unneces- 
sary, because the provisions of that 
act have been written by the law itself 
into every insurance contract to which 
they are applicable, executed since the 
law took effect.” When you have in- 
vestigated these statements and found 
them to be true I will ask you to brand 
your correspondent or informant the 
unmitigated falsifier which he is. 

As to the Insurance News, a modest 





little insurance monthly, started by Mr. 
Farmer and myself months before I 
had the honor to be lieutenant-gov- 
ernor, being a fake, you are at liberty 
to so regard it if you choose. It does 
not, however, publish such fake tales as 
appeared in your recent issue. 

In regard to the threshers’ bond law 
of this state I would call your atten- 
tion to our statutes which for many 
years have contained a requirement that 
owners and operators of steam thresh- 
ers should carry a bond of $500 to in- 
demnify farmers for loss to grain from 
fire started by the engine. At my in- 
stance an amendment was enacted last 
winter which permitted threshers to 
take blanket insurance in place of the 
bond, simply giving them an option to 
take personal or surety bond or fire in- 
surance as they might see fit. The 
measure is wholly meritorious, is great- 
ly appreciated bv both the farmer 
whose grain is jeopardized and by the 
thresher who was always liable for the 
loss though not always in position to 
promptly pay. The Globe does not 
write this class of business in South 
Dakota, but the Farmers & Threshers 
does. 

Now, if there is any further informa- 
tion concerning this matter, which you 
would like, I will cheerfully furnish it, 
or will refer you to the insurance com- 
missioner of this state with whom our 
by-laws are on file. 

H. C. SHoser. 





Doerfler Changes Companies 

Gus. A. Doerfler of Waterloo, Iowa, 
who for nearly fifteen years has been 
state agent and adjuster for the Du- 
buque Fire & Marine in Iowa and 
Nebraska, has accepted a similar posi- 
tion from the Northwestern National 
for the same territory, to take effect 
Nov. 1. He is one of the leading non- 
union field men in that territory. 

Mr. Doerfler’s position in Iowa for 
the Dubuque will be filled by Geo. N. 
Schrup, who has been associated with 
Mr. Doerfler in Iowa since July. Prior 
to that he was in the home office for 





eight years as chief clerk. He is a 
nephew of Secretary Schrup. 
No Water: $70,000 Loss 


Lack of water protection was respon- 
sible for the spreading of a fire which 
ultimately destroyed the business por- 
tion of Low Moor, Ia., causing a loss 
of $70,000. A few residences adjacent 
to the business blocks were burned, but 
the path of the flames was checked by 
a bucket ‘brigade. A call for aid was 
sent to Clinton and the Chicago & 
Northwestern offered the firemen a 
special train, but as there was no water 
those companies did not respond to the 
appeal. 





Working to Reduce Hazard 

Brooklyn, Iowa, has been working 
along the lines of an improved water- 
works system. Several years ago the 
town was nearly wiped out by a con- 
flagration, which took away the busi- 
ness portion of the city. The build- 
ings which were burned were for the 
most part, frame structures. The burned 
portion has been replaced by good 
substantial brick business blocks, thus 
reducing the fire hazard considerably. 
The agents are working together har- 
moniously and educating the people to 
make improvements and to keep rub- 
bish and debris of all kinds cleaned 
away. 





St. Joseph Inspection Service 


D. H. Stubbs, secrera:y or the St. 
Joseph (Mo.) Fire Prevention and In- 
spection Bureau, is soliciting more lib- 
eral patronage of the companies. At- 
tention is called to the fact that, while 
this bureau has nothing to do with the 
establishment of fire rates, it is making 
monthly inspections and reports on 
sprinklered plants in St. Joseph, such 
inspections being made by Inspector 
Joseph McBeth, who pays close atten- 
tion to the congested district. His 
work is said to have shown the greatest 


success. Mr. McBeth has been in- 
vested with police authority and given 
office quarters with the chief of the fire 
department. Through the efforts of 
the bureau an ordinance regulating the 
disposal of rubbish and other combus- 
tible material has been passed by the 
city council and is being rigidly en- 
forced by the police department. 





Examining the Forms 

The Minnesota department is still 
engaged in examining the forms, per- 
mits and clauses used by the various 
companies to see that they are in com- 
pliance with the law. It finds that some 
do not conform to the law and the 
——— using them will be so noti- 
ed. 





Oklahoma Field Men Meet 
The field men of Oklahoma met in 
Kansas City last week to take up the 


different snags that have come before | 


the association as to rates and prac- 
tices. The main action was in deciding 
to revise the forms in accordance with 
the new laws of the state. The three- 
fourths loss clause will be abrogated. 
In Oklahoma and Indian Territory 
there has been considerable competi- 
tion over forms between the state board 
companies and the outsiders. 

Representing the governing commit- 
tee of the union were John Marshall of 
the Fireman’s Fund and H. J. Gordon 
of the Phenix. 

The Oklahoma field men tendered a 
complimentary banquet to C. F. Hardy, 
who for some time has traveled in the 
territories for the North America, but 
who now will confine himself to Kan- 
sas, being state agent of the Hartford. 





Kansas Holds Back License 

The Kansas department has held back 
the license of the Merchants’ Mutual Fire 
of South Dakota. H. P. Packard, the 
secretary of the company, is a director in 
the new Merchants’ Mutual that has been 
organized at Topeka. E, A. Tyler, of 
mutual fame in the west, is back of the 
Kansas mutual and is trying to get a 
chain of mutuals organized in different 
states. Tyler says if outside mutuals are 
barred from Kansas he will organize com- 
panies in all the large cities of the state. 





Hearings Begin Nov. 4 

Judge John F. Longan of Sedalia, Mo., 
who has been appointed by Chief Justice 
Gantt of the Missouri supreme court to 
take the testimony to learn if, the fire in- 
surance companies are in a trust in vio- 
lation of the state laws, has notified the 
companies that the taking of testimony 
will commence in the supreme court room 
at Jefferson City on Nov. 4. 





Improvements Are Being Made 
_ Many improvements are being made 
in the electrical hazards of the Rocky 
Mountain territory. Ordinances  re- 
quiring standard booths for moving 
picture machines have been enforced in 
Denver, Trinidad, and are under way 
in other towns. The standardizing of 
wiring in some twenty-four theaters is 
now being completed. 

Regular inspection by the Rocky 
Mountain Fire Underwriters is now es- 





tablished in Denver, Colorado Springs, 
Colorado City, Pueblo and Trinidad. 
Several power companies are requiring 
_iderwriters’ certificates before mak- 
ing connection to service and within 
the next few months this will extend 
the regularly inspected territory over 
the whole district between Denver and 
Laramie. 





Class it as Penitentiary 

Complaint has been lodged against 
some of the companies for allowing 25 
percent commission on the state re- 
formatory, at St. Cloud, Minn. While 
the graded commission rule allows the 
payment of this rate of compensation 
on most public buildings, the rule ex- 
cepts penitentiaries, workhouses, coun- 
ty poor houses and insane asylums, 
and the argument is advanced that the 
reformatory covered should be classed 
as a penitentiary hazard, hence but 15 
percent should be paid. 


Enlarge Cedar Rapids Department 

The Cedar Rapids (Iowa) depart- 
ment has been enlarged by the addi- 
tion of seven firemen. The chief has 
been working for several weeks to se- 
cure more men as he has known that 
the corps was inadequate. With the 
addition of one new man to each hill 
station who will be on duty constantly, 
the old minute men system will be 
abolished. There will now be two men 
at each outlying station day and night. 
Heretofore there has been but one fire- 
man on duty in the day time and this 
condition resulted in a great loss of 
time in handling fires. One man was 
unable to make the necessary hose con- 
nections and was forced to wait until 
the arrival of a downtown hose cart. 
The hill men gre now able to throw a 
stream on the fire immediately upon 
their arrival. 





Test Council Bluffs Pressure 

Dissatisfied with the incomplete re- 
port of the pressure tests made by Ex- 
pert Kiersted, Councilman Oscar 
Younkerman, of Council Bluffs, gave 
the waterworks of that city an unex- 
pected and very thorough test last 
week that was very satisfactory and 
showed the company was prepared to 
furnish extra pressure immediately in 
case of a large conflagration. The al- 
derman turned in an alarm in the im- 
plement district and no warning was 
given to anyone. The department made 
some record runs, to find the alderman, 
but no fire. Connections were immedi- 
ately made and the pressure gauge at- 
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tached to the hydrants. The six steams 
were found to average 60 feet under 
gravity pressure. Fire Chief Nichol- 
son sent in a call for direct pressure, 
which was felt in three and a half min- 
= and the six streams averaged 73 
eet 

Mr. Kiersted’s report showed 50 
pounds pressure at Thirteenth street 
and Mr. Younkerman’s figures at the 
same point showed 53 pounds. There 
were other gains despite the fact that 
the expert’s test was made at 10 a. m. 
and the alderman’s between 4 and 5 
o’clock in the afternoon when more 
water was being consumed. 





Joint Committee to Meet 

The joint advisory committee, com- 
posed of representatives from the Pa- 
cific Board and the Western Union, 
will meet in Denver this week to take 
up matters pertaining to the mountain 
territory, over which the two organ- 
izations have joint jurisdiction. The 
Western Union committee consists of 
J. S. Belden of the Fire Association, G. 
H. Lermit of the Northern, C. H. Barry 
of Pennsylvania, and A. J. Harding of 
the Springfield. 





Queen City Changes 

R. E. Nugen, who has been con- 
nected with the home office of the 
Queen City Fire at Sioux Falls, S. D., 
for some time, has been appointed as 
special agent for Minnesota for the 
company, succeeding E. F. Hewit, who 
also covered North Dakota. The lat- 
ter state will be handled by Wheelock 
& Wheelock, of Fargo, on a general 
agency basis. Mr. Hewit retires from 
the special agency work to act as gen- 
eral inspector for the company. 





Bursting Hose Causes Loss 

The main building of the Fremont 
(Neb.) Normal College burned last Mon- 
day, causing a loss of $15,000, with $18,- 
000 insurance. This has waked the people 
up to the need of a paid fire department. 
The volunteers arrived promptly and 
would soon have had the fire under con- 
trol, but for the bursting of two lines of 
hose under the heavy pressure. This 
caused a delay, which resulted in the 
building’s being gutted. 





Missouri Agency Appointments 
Aetna—Jesse Williams, Merwin; Isaiah Knott, 
Keytesville; C. A. Emerson, Amsterdam; E. E. 

Shoop, Green City; G. A. Earl, Marceline. 
American—A., J. ‘Clay, Desloge; G. W. Allman, 
Anderson; 3 on Browning; I. N. McGinty, 
Clearmont; L. Sperling, Dodson; F. J. Tice, 
Green Top; E G. Williams; Illmo; Leo 
enon, Kelso; Larue Reading, Lowry City; 


. Chambers, Mt. Moriah; J. H. Hupp, 
areas J. W. Rogers, Reger; C. A. Wilder, 
lonia. 


Amer. Cent.—Alvin Penzel, Gordonville; E. 
G. Schoer, Pocahontas. 

Calumet—-Miss ove Hieronymus, Sedalia. 

Connecticut—J. H. Rucker, Clarksburg; J. W. 
Riley, eg ered: E. C. Littlefield, Knobnoster; 
s. ¢. Rocheport; . R. Simpson, Calhoun; 
| ee ww Bey and G. 
Louis; W. T. Thorp, Tiereiae A. H. Sells, 
Novinger; Licky & fageehon, Galt; Forbes & 
Staats, Unionville; J. H. McGuffin, Cassville; J. 
B. Bowen, West Plains. 

Continental—B. H. Watson, Mound ~ * 
Home & Gilkerson, Butler; Wilson & Emory, 


sex, 
Neosho; C. B. 


Kempster & Son, St. 


Eagle—Hibbert & Hibbert, 
rwin, Aurora; O. P. Shaffer, Monett. 
Fidelity—J. M. Anderson, Weston. 

Ger. Alliance—J. ¢- mdon, Flat River. 

ser. Amer., N. Y.—J. Frank Furby, Carter- 
ville; Harper & Gibbs, East Prairie; Wm. Moore, 
Ir., ‘Moselle; W. S. Kissock, Willard; T. C. 
Sillito, Willow i 

Hartf tg Barrett, Ozark; M. L. Jack- 
son, Liberal; _ Thomas, Cardwell. 
State of Ill. wt FH - & Adams, Wellston. 
North America—W. P. Chatham, Clarkton; 
- L. Cox, Osceola; L. R. Simpson, Calhoun; 
J. H. Reading, Lowry City; W. Pollard, 
Eolia; a & Hotaling, Brookfield. 
& G.—Temple Hamilton, Rockport; C. 

H. Fredrick Cabool ; JF Furby, Carterville. 
Milw. Mech. —A, nae Columbia; Home 
& Gilkerson, Butler. 
New Hampshire—Brownlee & Hotaling, Brook- 


-— 
& M.—C. H. eette, Cabool; Hirons 

& Hendritkens Webb City 
Phenix, Ct.—R " 
Bailey, Quitman; Harmon Lowry, Hopkins; R. 
R. Joy, Elmo; j > ° 
Franck, St. Louis; L. R. Simpson, Calhoun; D. 
. Heaston, Hatfield; Nelson Zimmerman, Wash. 
ington Center; C. Windmueller, St. Louis; 
F. H. Faith, Montervallo; H. A. Harris, Teb- 


betts; J. A. Armstrong, Vanduser; Simon Fieth, 
Truxton. 





Phenix, Eng.—Barrows & Cabanne, St. Louis. 
| ttn Wash.—Brownlee & Hotaling, Brook- 


Mendota; W. M. 
Morse, Excelsior Brown & Smith, 
Milan. 

Springfield—B. C. Briggs, Center; J. H. Settle, 
Warrensburg; W. Bledsoe, East Prairie; T. 
G. Petree, Mooresville; C. W. M. Love, a I 
ston; Dr. Chester L. ‘Landaker, Collins; J 
Kute, Conception, N. F. 


fie 
Ketcham, 
Springs; 


Queen—Ernest 


Dragoo, Fairfax. 





Complain of Banks 
The agents in some of the smaller 
towns in Iowa are complaining of the 
underwriting pursued by some of the 
banks. It is claimed that the banks 
will furnish insurance at cost to their 
customers in order to hold their ac- 
count. The claim is made that this 
has a tendency to cause rate-cutting 
among other agents and that the busi- 

ness is becoming demoralized. 





Minnesota Agency Appointments 
Aetna—F. E. Salomonsen, Underwood. 
American—D. Grashius, Clara City; Alo Abra- 
hamson, Raymond; N. Young, Albany; H. Cum. 
mins, Eagle Lake; T. H. Murray, Forada; A. A. 
Hubbard, New Auburn; C. H. Halverson, Vernon 
Center. 

Amer. Cent.—H. F. Weis, Le Sueur. 

Calumet—A. W. O’Hearn, Hibbing. 

Connecticut—J. F. Alley, Buffalo; J. Von der 
Haar, St. Michael Station. 

Continental—L. S. Waller, Waubun; A. C. 
Finke, Hills; G. A. Sutherland, Sherburn. 

Detroit—John Madigan, Waseca; Henry Kalb, 
Rochester. 

Farmers & Merch.—Darling, Blichfeldt & Co., 
Minneapolis; Clark & Knapp, Winona. 

Fidelity—Albert Hauser, Sleepy Eye; Osmund- 
son-Johnson a a ee. 

Ger. Amer., N. 5, -_—~ Albany; 
—¢ Knutson, Bird. isan; C. E. Iverson, Nel- 


_ ns J. Bothun, Lanesboro; J. A. 
Anderson, Kennedy; M. J aylor, Deer River; 
P. H. Simmons, Shaska; H. . Thompson, 
Ortonville; B. T. Wilson, Blackduck; i 
Brandt, Barrett; G. E. Dyer, Caledonia; C. E. 
Fairchild, Kasson; S. H. Johnson, Appleton. 

Hawkeye—R. F. Anderson, Owatonna. 

North Amer.—O. E. Bjorgaard, Cyrus; G. N. 
Millard, —— Falls; C. V. —, War- 
road; J. Anderson, Kenne dy; N. Ericson, 
a Py "WwW. A. Samels, Lakeville; ror Up- 
linger & Son, Sherburn. 

Mich. Com’l.—John Henle, New Ulm; C. J. 
Sawbridge, Fergus Falls. 

Milw. Mech.—E. L. Cote, Waldorf; W. G. 
Weldon ba 

N. W. N at’l.—J. A. os Atwater; C. R. 
Peterson, Gans A. T. Nelson, Grove City; Ww. 
H. Wright, Montrose; John Kelly, Waverly. 

Phila. Und.—McDonald-Gill Agency, Virginia. 

Phenix, Ct.—H. D. Kenyon, Ortonville; Isreal 
St. Anthony, Browerville; R. Johnson, 
Easton; E. Keller, Albany; A. P. Erickson, Rock 
Creek; E. C. Townsend, Rutledge; W. E. Jones, 
Pease; Wilhelm ge Partridge; J. Regenold, 
Henrietta; Mur Layng, Bruno; Peter 
Praxel, Willow River” Henry T. Barker, Cam- 
bridge; J. A. Hazle, Alden. 

Queen—C. N. Bourdon, Waubun; A. W. 
O’Hearn, Hibbing. 

guess City—R. E. Nugen, Minneapolis. 

oyal Exch.—T. E. Everett, Waterville; F. N. 
Ware, Winnebago. 

Springfield—W. T. Barry, Northome; C. N. 
Bourdon, Waubun; G, N. Millard, International 
Falls; A. W. Thompson, Preston. 

W’msburgh City—A. H. Pickle, nay Eye. 

Scot. U. & N.—M. J. Taylor, Deer River; A. 
W. O’Hearn, Hibbing. 

United Firemen’ oa. W..O’Hearn, Hibbing. 


NEBRASKA NOTES 


National board engineers are now at work in- 
specting Omaha. 

Frank Graham, solicitor for the Fred Williams 
agency at Lincoln, has abandoned the insur- 
ance field and is promoting companies to manu- 
facture patent rights. 

Frank L. Emerick, formerly with the Farm- 
ers & Merchants, now special agent of the 
Washington Fire at Seattle, has come back to 
Lincoln for a short visit. He was married 
Thursday evening to Miss Blanche Switzer. 
They will reside in Seattle. 


MISSOURI NOTES 


The total fire loss in St. Louis for September 
was only $39,000. 

The Illinois Bankers Fire of Mt. Vernon has 
applied for admission to Missouri. 

The Missouri Fire Prevention Association has 
gotten out in neat form its proceedings at the 
midsummer meeting at Lake Contrary including 
the addresses and papers given at the meeting. 

The Missouri department has licensed the 
American National Fire of Moline, IIl. he 
company has. not as yet made any agency ap- 
pointments in Missouri, though Secretary Vore 
has been in St. Louis with that object in view. 


MINNESOTA NOTES 


The new brick warehouse of the Golden Rule 
Company, East Fifth and Minnesota streets, 
St. Paul, Minn., is being equipped with sprinklers, 
to be in service about Dec. 1. 

Agents at Minneapolis who formerly carried 
the line on the Minneapolis Union Depot are 
bewailing its loss, and where the business has 
gone is now the anxious query. 

The Northern Shoe Company of Duluth has 
let a contract for the installation of a sprinkler 
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a in its new building on Lake avenue. 
he building will be completed about Nov. 1, and 
sprinklers will be in service by Jan. 1. 

The plant formerly occupied by the Duluth 
Manufacturing Company at Duluth as a car 
works has been purchased by the American Car- 
bolite Company, in which to manufacture calcium 
carbide. he risk will be partially equipped with 
— which will be in operation about 

ov. 


GENERAL WESTERN NOTES 


The Kansas State Association of Mutual In- 
surance Companies has adopted a resolution call- 
ing for the enactment of a state fire marshal 
law in that commonwealth. 


Gregory, S. D., is promised better fire protec- 
tion in the future, the citizens just voting bonds 
for a $12,000 waterworks system. The specifi- 
cations call for a reservoir, forty feet in diam- 
eter, to be built upon the top of Gregory butte, 
which is about 100 feet above the level of the 
city. This will insure a pressure sufficient to 
throw a three-inch stream over any building 
in the city. At this time mains will be laid in 
the business district only. 











The Continental Fire of Little Rock, Ark., 
one of the crop of small companies which sprung 
up a couple of years ago, is now reinsuring its 
business and retiring. 
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SOME MISSOURI FACTS 


Tue Missourt Fire Prevention Asso- 
CIATION publishes an interesting array 
of statistics showing the record of 
stock fire companies in that state for 
29 years up to Jan. 1, 1906. 

The total premiums received during 
that time were $127,916,074. The losses 
were $77,698,552. The total expenses 
paid and left in the state, which include 
agents’ commissions, taxes, municipal 
licenses, insurance department fees, in- 
spection of risks and general supervi- 
sion, $48,608,108, leaving an excess of 
$1,609,414 in receipts. 

In view of the movement in Missouri 
to investigate the operations of com- 
panies, these figures are significant. In 
commenting on these figures, President 
KniGHTon of the association said: 

“This is an average amount of $55,- 
497 per year, or a profit on the under- 
writing of 1.4 per cent. The $55,497 
represents the amount which has 
annually gone out of the state. When 
the people stop to consider the fact 
that all investors are entitled to a fair 
compensation and returns on the money 
invested, and that all fire insurance 
companies should provide a substantial 
net surplus to protect its policyholders 
when an undue amount of losses arise, 
or a conflagration is visited on the 
companies, such as was experienced 
from the Baltimore and San Francisco 
fires, they will then no doubt con- 
clude that for the enormous amount 
of indemnity given to the policyholders 
of Missourj the sum of $55,497 per 
annum is a very small sum to be con- 
tributed by the great state of Missouri 
to assist in the furnishing of absolute 
indemnity to the policyholders. 

; “These figures, which are taken from 
insurance department reports, demon- 
strate conclusively that instead of the 
fire insurance companies growing rich 
on excessive profits from the Missouri 
policyholders, they have in fact made 
not even a fair per cent, let alone pro- 
viding a surplus in the event of con- 
flagration. These figures demonstrate 
that if all states had given the com- 
panies the same experience that Mis- 
souri has, but very few, if any, would 
have been able to survive the Balti- 


more | and San Francisco conflagra. 
tions. 


TREATMENT OF EMPLOYES 


Lenctn of service does not meet 
with the same treatment in general in- 
surance offices. In some cases an em- 
ploye who has served his company 
faithfully and well over a series of 
years is given merited promotions, 
while in other instances it is the re- 
verse. The question is always to the 
front: Is it just and is it profitable to 
keep a good man standing still for a 
number of years? 

It is true there are employes who 
lack the calibre to properly assume the 
duties of higher positions. Over these 
unfortunates draw the mantle of pity. 
But the ambitious man, possessing the 








necessary qualifications and equipment 
for higher service, is it good policy to 
hold such a one down, and run the 
risk of harboring a disgruntled em- 
ploye who will plod along without in- 
terest in the business, giving nothing 
over and above what he _ receives? 
Knowing that he has nothing to expect, 
what incentive to a higher effort and 
a more careful scrutiny of his employ- 
er’s welfare? 

Possibly he is just the man for this 
present place, fills it excellently, and 
the management does not wish to 
move him. Then why not reward him 
at the end of each year, as would be 
done if he went up higher? Length 
of service and efficiency in such an 
instance call for some acknowledge- 
ment. The reward need not be large; 
a slight token of appreciation will in- 
fuse new life into the recipient and 
cause him to labor with renewed vigor, 
while the giver should take pleasure 
in giving where the gift rightly be- 
longs. 

Again, is it prudent to load a rapid 
worker with double the labor of a 
similar employe and for the same or 
nearly the same salary? His ability 
to accomplish more in a day’s work 
than any of his fellows certainly en- 
titles him to higher wages, and the 
practice of placing a certain salary on 
a certain desk, regardless of how the 
work is performed, is an injustice to 
the individual who accomplishes the 
most. This practice generally results 
in the passing of the more competent 
worker to another office where his 
remuneration is gauged by the man- 
ner and quantity of work done. 

Some offices pay such men fairly 
well but crowd them beyond the limit, 
so that they undermine their constitu- 


tions in the effort to keep up with} 


the drive. There is great danger here 
to the employer, as the quantity nec- 
essary to be done may detract from 
the quality. It is better to give what 
can be done well than to expect more 
than a single human being can accom- 
plish. 





LAW AND PROFITS 


THE company paper published by the 
New HAMPSHIRE Fire presents an im- 
pressive cartoon, labelled “The Law 
and the Profits.” In the distance on a 
hilltop stands the legislative mill with 
a massive dome on which is a large 
windmill. On the bank of the river is 
a small-sized frog crouching in fear 
before a monster bird of ferocious mien 
holding up a sharp clawed foot. The 
frog is made to represent “Underwrit- 
ing Profit.” The beak of the bird is 
“Legislative Bill.” The bird itself 
stands for “taxes,” “anti-corporation,” 
“municipal insurance,” “excessive taxa- 
tion,” “anticompact,’ “anticoinsur- 
ance,” “burdensome restrictions.” 

It tells a striking story in a forceful 
way. 





INDIANA always gets its full share of 
spoils. C. G. MEEKER, retiring president 
of the Fire UnNperwriters’ ASSOCIATION 
OF THE NortHwest, travels in Indiana, 


and C. L. De Wirt, the new president, is 
an old Indiana man. 





Two officials were elected by the Blue 
Goose of Washington that admirably are 
fitted to carry on the work of the order 
—W H Breepinc and G. W. Swan. 





Personal Side of the 
Insurance Business 


N. B. Jones, Michigan state agent of 
the Spring Garden and dean of the field 
men of the state, was 72 years of age 
Tuesday. The veteran received a num- 
ber of congratulations by word of 
mouth and letter. W. T. Benallack, 
most loyal gander of the Michigan Blue 
Goose, who bids fair to rival George K. 
March, of Hillsdale, Mich., official poet 
of THE WESTERN UNDERWRITER, in verse 
making, sent the following to Mr. Jones: 
Here’s to you, Gander Jones, at seventy-two, 
Although you don’t show it any more than I do, 


And if you don’t feel any older than you look 
You — make it one hundred before you get 
‘ 00) Tag 





So stay on life’s risk as long as you can; 
Don’t cancel for a while, Mr. Grand Old Man. 
Your eye is still bright and your plumage keeps 


gay, 
So on * Soe your squawk thirty years from to- 
y. 


Senator P. W. Ward of Cleveland 
met with a grievous loss in the death 
of his wife, which occurred last week. 
Mrs, Ward had been somewhat indis- 
posed for some time, but her condi- 
tion was not believed to be serious 
until a few days before her death. Out 
of respect for her memory the meet- 
ing of the insurance committee of the 
legislature, scheduled for Oct. 22 and 
23, has been postponed until Oct. 29 
and 30. Senator Ward is a member of 
the committee and president of the 
Cleveland Life Insurance Company. 


Louis A. Moore, formerly general 
adjuster for the Traders, who some 
days ago returned from San Francisco, 
where he had been in charge of its 
losses for the receiver, has been ap- 
pointed general adjuster of the New 
York Underwriters at the head office. 


Bernard Goldsmith, who some years 
ago was northwestern manager of the 
Germania Life, with headquarters in 
Chicago, but who since then has been 
attached to the New York Life office 
in Berlin with work in most of the Eu- 
ropean field, has been in Chicago visit- 
ing his children and friends. He was 
also visiting his mother in Milwaukee, 
who is 93 years old. 


Victor Roth, assistant secretary of 
the Security Insurance Company of 
New Haven, has been elected secretary, 
and D. A. Blakeslee a director of the 
company, both to succeed the late Her- 
bert C. Fuller. Mr. Roth has been with 
the company for some years, and has 
been acting secretary since May, 1906. 
Mr. Blakeslee is of the firm of C. W. 
Blakeslee & Sons, contractors, a di- 
rector in the Mechanics’ Bank of New 
Haven, and chairman of the insurance 
committee of the Connecticut senate. 


Henry Kothe, of the Richardson, Kothe 
& Uhl agency, Indianapolis, died last Fri- 
day following an operation for appendi- 
citis. He was forty-six years old. He 
was treasurer of the Commercial Life 
Insurance Company, a director and or- 
ganizer of the Marion Title Guaranty 
Company, and one of the organizers of 
the Marion Trust Company, of which he 
was for three years vice-president, resign- 
ing in 1898 to establish his real estate and 
insurance agency. 


Des Moines now boasts forty-four home 
insurance companies, including fire, life, 
tornado, hail and casualty companies. It 
is estimated that there are four thousand 
people engaged in the insurance business, 
including stenographers, clerks, etc. 


One of the companies had an agent 
who wrote a $1,000 policy on a build- 
ing that he himself owned. At the end 
of three months the agent sent back 
the policy with the following notation, 
“Cancelled for nonpayment of prem- 
ium. Was not able to collect from the 
assured.” 





Shawhan & Harris is a new real estate and 
insurance firm at Upper Sandusky, Ohio. 





Various Views on 
Liability Legislation 


President Roosevelt’s advocacy of 
legislation which will make the em- 
ployer liable for all injuries received 
by the employe in the course of his em- 
ployment has called forth, in the Octo- 
ber number of the Business World, a 
symposium on the subject of employ- 
ers’ liability legislation, which should 
be of interest to all persons giving 
much attention to liability insurance. 

Walter E. Tisne follows out the 
changes made in the common law by 
recent enactments in England by which 
the employer, who formerly was not 
liable for injuries to a servant caused 
by the negligence of the servant him- 
self or of a fellow servant, is now lia- 
ble to pay compensation “if in any 
employment, personal injury by acci- 
dent, arising out of, and in the course 
of, employment, is caused to a work- 
man.” The English law establishes a 
scale of maximum liability, however, 
conditioned upon whether the employe 
has dependents, what his wages are, 
etc. The theory of this legislation is 
that an employer should treat a work- 
man as well as he does a machine and 
stand the cost of repair when a break- 
down occurs. 





* * 


Harvey Pettingill gives an interest- 
ing account of employers’ liability leg- 
islation in the various states of this 
country for fifty years past and points 
out present tendencies. 

George F. Seward, president of the 
Fidelity & Casualty, favors the Presi- 
dent’s views as a fine theory, but as- 
serts that a federal law along those 
lines would be effective only in the 
territories and insular possessions, as 
this is a subject for state supervision. 
Unless the states should act together, 
employers in states which should enact 
such a law would be greatly handi- 
capped in competition with those in 
states which did not and great injus- 
tice and hardship would result. 

* * * 


August Belmont says that the com- 
mon law is alike unsatisfactory to em- 
ployer and employe. The employer 
fears sympathetic jurors and the em- 
ploye fears extended litigation. Mr. 
Belmont thinks it is unjust to the em- 
ploye that he should be liable to in- 
jury by the negligence of his fellow 
servant and have no redress, but the 
tendency to make the employer liable 
for injuries caused by the employe’s 
own negligence is dangerous, as is also 
the tendency to award large indemni- 
ties. Ill-advised legislation is likely to 
throw a heavy burden upon the public. 
Before enacting laws, the practice of 
taking accident insurance on employes 
and the subject of compulsory work- 
ingmen’s insurance should be studied 
in their relation to employers’ liability. 

” * - 

Charles M. Schwab, who as an em- 
ployer is practically carrying out Presi- 
dent Roosevelt’s ideas by taking care 
of all injured employes, points out that 
if employers are made liable for all 
injuries to employes it will work to 
the detriment of many of the employes 
themselves, as employers will refuse 
to employ men who have passed the 
period of their greatest alertness and 
will discharge employes when they 
reach a certain age and are likely by 
reason of advanced years and slow 
movements to get hurt. 

% - - 


Jesse H. Jones, a prominent Texas 
lumberman and one of the largest em- 
ployers of labor in that state, makes 
a plea for the right of employers to 
make money. It is doubtful if they 
could do this if compelled to pay for 
labor they did not receive. He thinks 
the solution of the employers’ liability 
question lies in compulsory insurance. 
Many railroads have their own benefit 

(CONTINUED ON PAGE 13) 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








UCCESS in casualty insurance, as 

in any other business, can be per- 
manent only when built upon sure foun- 
dations. One serious flaw below the 
surface is liable to result in the col- 
lapse of the whole structure as much 
to the surprise of the public as was 
the fall of the Quebec bridge. It is 
not enough to know the business or 
to be a good underwriter or to be a 
large producer. The man himself must 
have a solid groundwork of character. 
He must have a sense of justice which 
makes him recognize his duty to his 
company and his customers as well as 
his own pecuniary interests. He must 
have that discipline that enables him 
gracefully to obey the rules laid down 
by those who have a right to give di- 
rections for his guidance. And he 
must have energy and initiative. He 
must work and be alive to the main 
chance, have judgment and good com- 
mon sense and enough diplomacy to 
smooth down the rough places and oil 
the machinery when it grinds and 
sticks. 





We have in mind a man who once 
stood among field leaders in certain 
lines of the casualty business. He was 
a great business-getter, full of energy, 
pleasing in personality, understood the 
business thoroughly, had the faculty 
of getting agents and making them 
work. In short, he would be taken as 
one of the great men of the business. 
But he was not square. He would get 
the business for he made his commis- 
sions on it, but he had little regard for 
his company’s interest either in under- 
writing or in adjustments if he saw an 
advantage to himself in wasting its 
money. He would try to renew busi- 
ness over the heads of his agents. He 
was crooked with his brokers, behind 
with his creditors and his word was 
not to be depended upon. His com- 
pany bore with him long. It checked 
him out once, but relented because he 
was so valuable in certain ways and 
personally the officers liked him so 
well. Finally it could stand his tactics 
no longer and took up his contract. He 
went to other companies, but lasted 
only a few months with each. He went 
to another line of insurance, but soon 
quit and joined the great crowd of the 
“down and out.” 





Here is another case—a man of high 
ability and unlimited energy, a good 
producer and organizer, who treats his 
agents well and gets a strong hold upon 
them—ambitious, pleasing personality, 
magnetic but undisciplined as a colt. If 
the company will let him run it, all 
goes happily; if the home office insists 
upon having its way, there is a break. 
He has made so many changes that 
men ask, “What’s the matter with him 
that he doesn’t hold a job any time?” 
Companies get suspicious of a man 
who changes too often. 





Another type is found in a man who 
used to have some prominence in the 
accident business. He was not bril- 
liant, but a hard, steady worker and he 
accomplished fair results. Given his 
good points without his bad ones, he 
would have been valuable to any com- 
pany. But the truth was not in him. 
His weird stories of the great personal 

usiness he wrote were a joke among 
his acquaintances. His agents - could 
not depend upon his word and he 
lapsed into obscurity. 





One man of long experience, who is 
2 more than ordinary student of the 
business and has held a number of im- 





portant positions, is now looked upon 
as a derelict in the business. He has 
run the gamut of offices in a large city 
and all the managers know him. His 
weakness is a too great fondness for 
mathematics. Like many life insur- 
ance men, he devotes time to figuring 
out ratios and working upon wonder- 
fully improved policies instead of get- 
ting business. Home offices and man- 
agers want business, not figures nor ex- 
cuses. 





So much for some men who have had 
some weak point that interfered with 
their success. Now look at some of 
the other kind. Here are two men in 
different parts of the country, each in 
a rather small city. Both suffer from 
a physical infirmity that seriously in- 
terferes with making a favorable first 
impression, which is worth consider- 
able. Yet in a few years one built up 
a general casualty business that was 
close to the leading one in his city, 
while the other built up the best acci- 
dent business in his district. Both did 
it by indefatigable work. Look at 
some of the big casualty and surety 
agencies managed by the Napoleons of 
the business. See how those men work 
—not necessarily long hours, but with 
an energy that most men have no con- 
ception of. See how they turn every- 
thing to their advantage. Is there a 
big line to be placed? They have friends 
that can swing it their way. It is part 
of their business to cultivate the friend- 
ship of men of large affairs. It may 
cost money, but like good business 
men they have foresight enough to see 
how they will get that money back and 
much more with it. They are on the 
inside of affairs. They help swing one 
deal to one man in return for one he 
swings to them. They are not afraid 
to take some chances. If the landing 
of a big line requires a trip to New 
York or New Orleans they make it. 
Some agents would not risk the rail- 
road fare to the next county, fearful 
they would not get the business and 
would be out that much. 





Agents in small cities, dealing with 
small affairs, can not adopt the meth- 
ods of the large city agencies, but they 
can be governed by the same prin- 
ciples. Success requires attention to 
business, alertness and energy there as 
in the larger centers of population and 
business. The rewards are not so 
great, but neither are the strain and 
wear and tear. The agent who can 
make a record in a small city com- 
mensurate with the volume of business 
that could be produced there need not 
fear that he will not be recognized be- 
cause his business is so much smaller 
than that of one of the great agencies. 
Companies are looking for such men 
continually. There are not enough of 
them to go around. It is only a ques- 
tion of time—and not a very great time 
—till larger opportunities will open be- 
fore them. 





The following statement is of inter- 
est to casualty underwriters as showing 
one of the strong tendencies of the 
present day: 

“The Philadelphia Rapid Transit 
Company had last year the largest 
gross earnings in the history of the 
company. Yet instead of there being 
any net earnings to divide there was a 
deficit of $364,048. The president of 
the road attributes this to the fact that 
the company was obliged to pay out 
during the year in settlement of claims 
for damages $1,217,986. In the last ten 
years the proportion of gross earnings 





required for this purpose has grown 
from 2.5 to 7 percent.” 

Here is a case of 7 percent of the 
gross earnings going for damage 
claims, a larger percentage than many 
concerns are able to show in annual divi- 
dends. In fact, claims more than wiped 
out the profits. It is not reasonable to 
suppose that this increase in claims was 
due solely to increased activity on the part 
of damage case lawyers or more sympa- 
thetic jurors. Undoubtedly there was 
a large increase in the number of ac- 
cidents for which claims were made. 

Employers, owners of buildings and 
teams and individuals are confronted 
by the same conditions. The number 
of accidents is increasing faster than the 
population. More accidents are result- 
ing in damage suits against employers 
and owners of property, elevators, 
teams, boilers, fly wheels or whatever 
causes the accidents. Laws are per- 
mitting heavier judgments and juries 
are giving them. These facts are one 
big argument for insurance protection 
against all these contingencies. 





Tue Casuatty AND Surety SupPLe- 
MENT is not intended to give news. The 
current events are chronicled in the news 
section of THe WesTERN UNDERWRITER 
every week. All live insurance men de- 
sire to keep in touch with the times. It 
is necessary to know what is being done 
by the companies. 

However, THE WeEsTERN UNDERWRITER 
believes that aside from the news of his 
business, the agent can be helped by fur- 
nishing him hints and suggestions as to 
how to get business or increase his 
income. It is the aim of the “Supple- 
ment” to stir up interest in casualty and 
surety business, to show the possibilities 
and thus open the way for more effort in 
these directions. 

This paper would be pleased to have 
any agent ask any question relating to 
casualty or surety business. We would 
be delighted to have a page of questions 
and answers every month. 

If, therefore, an agent has any diffi- 
cult- point in mind that he finds hard to 
untangle or he desires to become enlight- 
ened on any subject let him write this 
paper. The queries will be answered by 
men in the business who can speak with 
authority. 

Furthermore, we invite any of our 
readers to make any comment on issues 
in the field or matters of interest to 
agents. An expression of opinion from 
the producing ranks is always of value. 





While women’s activities in the insur- 
ance line up to the present have been con- 
fined largely to fire and life, there have 
been brilliant examples of their success in 
other lines. Miss Lillian E. Weidman of 
Cleveland has been among the leaders of 
the Travelers’ liability agents some years. 
She is a general insurance broker, but 
makes a specialty of liability. She has 
many lines on Ohio coal mines. Miss 
Catherine E. Kinsella of Detroit, who 
recently became a member of a new local 
agency firm in that city, is regarded as 
one of the best surety underwriters in 
Detroit. Mrs. Helen M. Brown, also of 
Detroit, has a wide knowledge of the 
casualty business generally, gained 
through training in a big general agency 
in Chicago, where she held a responsible 
position. These examples go to show that 
women can succeed in these lines, just as 
they have done in fire and life insurance. 
Comparatively few women do make a 
success of insurance. Most of them hold 
only subordinate positions, largely because 
they “work for 6 o’clock and $16 a 





week,” with their interest somewhere else 
than in their work. But there are plenty 





of women who could do well in_ these 
lines if they would give them their un- 
divided attention. 


PHRASE “CONFINEMENT TO 
THE HOUSE” IS CONSTRUED 


Under a policy of insurance against 
accident and disease, where the condi- 
tions of the policy respecting “indem- 
nity for sickness” were as follows, viz.: 
“A disability resulting from sickness or 
disease in order to constitute a claim, 
must be continuous, complete and total, 
requiring absolute and necessary con- 
finement to the house—Held: 

1. “Absolute and necessary confine- 
ment to the house” is made by such a 
contract an indispensable criterion of 
the disability which will entitle the in- 
sured to the. indemnity, and hence a 
condition precedent to the right to re- 
cover. 

2. The defendant company had a 
right to frame its health policy upon 
the assumption that confinement to the 
house would be found so tedious and 
irksome that few would submit to it 
except under compulsion of a severe 
illness. 

3. The defendant company had a 
right to make “absolute and necessary 
confinement to the house” a conclusive 
test of the disability, and a condition 
precedent to the right of recovery. It 
had inserted this condition in the con- 
tract in plain and unambiguous lan- 
guage, and no principle of public policy 
is thereby contravened. To hold that 
this requirement is not a condition 
precedent is to defeat the obvious in- 
tention by the terms employed, and 
to stibstitute for the plaintiff's policy a 
contract not made by the parties. Dun- 
ning vs. Mass. Mutual Accident Assn. 
(Supreme Judicial Court of Maine, Dec. 
15, 1904), 59 Atlantic Rep., 535. 

Suffering a disease insured against 
under a policy of health insurance, 
which, independently of any other 
causes, rendered the insured wholly un- 
able to transact each and every part 
of the duties pertaining to his occupa- 
tion, is not sufficient to render the in- 
surer liable where the policy provides 
that the disease must not only so in- 
capacitate the insured, but must also 
necessitate continuous confinement in- 
doors, and treatment by a regularly 
qualified physician, to entitle the in- 
sured to the specified indemnity. 
Bishop vs. U. S. Casualty Co. (N. Y. 
Supreme Court, Appellaté Division, 2nd 
Dept., Dec. 15, 1904), 91 N. Y. Sup., 176. 

A complaint on a health insurance 
policy alleging that the plaintiff has 
duly performed all the conditions on 
his part, will not overcome the failure 
to allege, in the language of the policy, 
that the disease suffered necessitated 
continuous confinement indoors and 
treatment by a regularly qualified phy- 
sician to entitle the plaintiff to the 
specified indemnity—same. 

Where a sick benefit policy covers 
the period while the assured is “neces- 
sarily, entirely, and continuously” con- 
fined to the house, there can be no re- 
covery for the time during which as- 
sured anu his physician state he was 
not entirely confined, but went out for 
an airing under his physician’s orders. 
Cooper vs. Phoenix Accident & Sick 
Benefit Assn., Michigan Supreme Court. 











“Sincerity is good policy and saves 
time. The insincere man is forever los- 
ing opportunities while he adjusts his 
disguise—that is, while he decides what 
attitude he can affect to the best ad- 
vantage.” 
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Liability Insurance 


Ordinarily the inspection feature is re- 
garded as the most important part of ele- 
vator insurance. That the liability in- 
surance feature is valuable is pointed out 
by the Maryland Casualty. In speaking 
of the accidents that occur through the 
carelessness of operators, the company 
says that passengers have lost toes be- 
cause the elevator man opened the door 
before the car stopped and passengers 
entering have shoved their toes under the 
floor of the descending car. Passengers 
have been similarly hurt in stepping out 
of ascending cars when doors were 
opened too soon. Sudden stopping and 
starting has caused many injuries by 
throwing passengers to the floor of the 
car. It has been found that experienced 
elevator. men often become careless 
through their familiarity with the car, 
while green men exercise care. Dangers 
therefore cannot be fully avoided by em- 
ploying trained attendants. 

A general agent, in discussing this ques- 
tion, says that a great trouble with eleva- 
tor business is that building owners hire 
boys for elevator men because they can 
get them at low salaries and these boys 
do not keep order in their cars but allow 
scuffing. Another trouble with them is 
that they are susceptible to the smiles of 
the stenographers and other office girls, 
and when they have had charge of an 
elevator long enough to get acquainted 
with the occupants of the building they 
pay more attention to the girls than to 
their elevators. Owners of buildings pay 
for this neglect of business unless they 
employ liability companies to handle the 
claims for them. 














In speaking of rate differentials in lia- 
bility insurance, the Fidelity & Casualty 
says: 

Everyone is familiar with the fact that 
different rates for employers’ liability in- 
surance are charged in the different states. 
The necessity for this grows out of the 
differences in legal and physical hazards 
in the different states. 

By difference in legal hazard is meant 
the difference in the laws and judicial de- 
cisions and in the attitude of.the com- 
munity, courts, and juries toward the 
question of the relations between master 
and man. 

By difference in physical hazard is 
meant the difference in exposure to dan- 
ger, in methods of doing work, in kind 
of machinery used, in precautions taken 
against the occurrence of accidents, and 
in the character and intelligence of em- 
ployes. 

In general the legal hazard is the great- 
er in the newer states, that is, in the west- 
ern and southwestern states. In these 
states the employer is held to a higher de- 
gree of responsibility for the safety of his 
employes. In the newer states persons 
are favored above property, in the older 
states the reverse is the case. In the 
newer states the sympathies of the com- 
munity run to the employe as against 
the employer. The influence of public 
opinion affects not only legislation, but 
judges and juries. 

The physical hazard is the greater in 
the newer states also. Work is carried 
on in a rougher and cruder way, fewer 
precautions against accidents are taken, 
and the physical condition of the proper- 
ties and the machinery is not maintained 
on as high a level. As an illustration we 
may mention the one matter of passenger 
elevators. The elevators in the west are 
inferior in construction and “upkeep” to 
those in the east. So also in the west 
there is a tendency to employ younger 
and a lower grade of operators. Acci- 
dents occur with greater frequency in the 
west. In studying the effect of the Casey 
law recently enacted in Pennsylvania, we 
had occasion to compare the number of 
accidents relatively to a given exposure 
in Illinois and Pennsylvania. It was found 
fair to affirm that the number of accidents 
to a giver exposure was probably about 
50 percent greater in Illinois than in 
Pennsylvania. 





General liability policies for small mer- 
chants are becoming more in demand all 





the time. One reason why more of them 
are not sold is because the business is not 
thoroughly canvassed. Most brokers and 
agents are looking for bigger things. Re- 
cently the owner of a small grocery and 
meat market called at a liability office in 
Chicago to inquire about rates. He had 
not been solicited but had read so fre- 
quently of teams running away and caus- 
ing personal injury that he had become 
alarmed. He was quoted $60, covering 
teams’ insurance on three teams and gen- 
eral liability. He promptly took the in- 
surance, as he said he could not afford to 
be in constant jeopardy of damage suits 
for that amount. 





It often happens that agents or the as- 
sured fail to get policies transferred when 
property changes hands. An accident hap- 
pens and the new owner finds he is not 
covered because he neglected to secure 
the endorsement. Then he erates the 
company because it denies liability. An 
agent should keep such details in mind 
and see to it that customers’ policies are 
properly transferred if the change is 
known to the agent. Such service is ap- 
preciated and helps to hold the line. It 
is just such service that the assured ex- 
pects and it shows him the agent is pro- 
tecting the interests of his customers 
properly. 





The other day a woman brought suit 
for $10,000 against the owner of an office 
building in Philadelphia because as she 
was passing somebody spit tobacco juice 
in her face from one of the windows. It 
is no uncommon occurrence for men to 
throw cigar and cigarette stumps out of 
office windows. Some fire insurance com- 
panies have found that their chief losses 
on fireproof buildings come from the 
burning of awnings ignited in this way. 
There is almost the same danger of cloth- 
ing being ignited or people’s eyes being 
injured in this way. Then there is the 
danger of window washers spilling water 
or dropping brushes or buckets. The 
owner of a large building is always in 
danger of damage suits. In large cities 
many of them are protected by public lia- 
bility policies, but in the smaller places 
this line has not yet been worked as it 
should be. . 





As to expenses, the Employer’s Liabil- 
ity says: 

“Assuming, as is the case with this 
corporation, that the dividends are paid 
from the investment earnings, then the 
smaller the proportion of expenses, the 
greater will be the amount returned to 
the assured for losses or held for his 
protection in reserves. 

“This proposition is one that can be 
presented so plainly and will be recog- 
nized so quickly by the insured as of di- 
rect value to him, that it ought to be 
given the importance it deserves as an 
aid to securing business by every agent. 

“The more hazardous the character of 
the business transacted, the more essen- 
tial it is to avoid any tendency to extrava- 
gance. In a line where the outcome is 
so uncertain as in liability insurance, suc- 
cess or failure may be wholly due to the 
degree of attention paid to the expense 
account. 

“Economical management is one of the 
best guarantees of fair and liberal treat- 
ment, while extravagance cannot but tend 
in the opposite direction.” 





Since the case of Monroe vs. the Mary- 
land Casualty was decided in the New 
York courts holding an employers’ lia- 
bility company responsible for the expense 
of litigation, most of the companies have 
included this definitely in their policies, 
although the wording in some of the poli- 
cies is not so clear. Companies have 
generally agreed that they were responsi- 
ble for the expense of litigation, al- 
though it did not appear in the policy. 





Don’t plunge headlong into the work 
you have mapped out to do on the 
theory that reckless haste is the surest 





evidence of enthusiasm. Have a plan. 


Surety and Fidelity 


That the statements furnished by con- 
tractors cannot be taken without being 
verified is proven in the failure of H. W. 
Schlueter, the Chicago contractor. His 
financial condition appeared very favor- 
able on the surface and even the mercan- 
tile agencies gave him a good bill of 
health. Yet the crash came, showing the 
contractor to have a number of old debts 
hanging over him which caused him to 
go into bankruptcy. 











A placard in the front office of the 
Traders’ National Bank of Birmingham, 
Ala., is significant : 

“The employes of this bank are selected 
with care; their accounts are regularly 
audited, and they are bonded by strong 
companies. This is a part of the policy 
of the bank, all of which inures to the 
security of depositors, and on this basis 
we solicit your patronage.” 

This is a good argument to use in solic- 
iting bank fidelity bonds. 





There are 30,500 persons and corpora- 
tions engaged in the tobacco business as 
manufacturers who have to file a bond 
with the collector of internal revenue. 
This is a good class of business to solicit. 
The bond is continuous. All the agent 
has to do is to collect the premium each 
year until the principal quits business. 

Many of these manufacturers still have 
personal surety. The higher standing of 
corporate surety will appeal to any one 
because he need not call on his friends. 





Agents should not neglect the collec- 
tions on fiduciary bonds. The agent thus 
helps the company. 

One of the companies, in commenting 
on this, says it serves to keep the fiduci- 
ary straight. When an agent lets up on 
the collections the fiduciary may feel the 
company is letting up on its espionage. 
He becomes careless or dishonest. The 
agent at the time of the collection can 
make inquiry as to the condition of the 
trust. 





Under the same official bonds, the prin- 
cipal and surety are liable for failure of 
depository banks. This is an additional 
liability against which the companies have 
to guard. If possible a corporate surety 
depository bond is asked from the bank. 
If the banks refuse to do this they may 
furnish a depository bond signed by the 
directors. The principal can usually get 
the banks to properly indemnify this 
surety and agents should seek his co- 
operation to that end. 





The last general assembly of Indiana 
created a statute which is of great im- 
portance to agents in that state. The law 
provides that all public funds heretofore 
controlled and deposited by public offi- 
cials shall be deposited in certain banks 
chosen as public depositories by the coun- 
ty board of finance, composed of the 
county commissioners with the county 
auditor as secretary. 

Each bank must guarantee its solvency 
as follows: 

Either—1. A surety-company bond for 
amount of maximum deposit, or 

2. A personal bond for 25 cents more 
than maximum deposit, or 

3. Deposit of state, county or govern- 
ment bonds for amount of maximum de- 
posit, or 

4. Partial deposit of securities (per 
No. 3) and personal or corporate surety 
for the balance. 

Regarding this the United States Fidel- 
ity & Guaranty says: 

“We believe that the principal effort 
of our representatives should be directed 
to combating personal bonas ot directors 
or the deposit of securities. There should 
be no difficulty in convincing directors 
that they are hazarding their property 
and success in life by pledging all their 
assets to bond the bank. Remind them 
that the personal surety bond of the di- 
rectors of the failed Enterprise National 
Bank of Allegheny, Pa., cost those unfor- 





and look before you leap. 


tunate gentlemen $504,000, and in some 





instances swept away the accumulations 
of a lifetime. 

“A deposit of securities is invariably 
found to be unsatisfactory because it locks 
up stocks and bonds belonging to the 


.bank which it often wishes to sell, ex- 


change, hypothecate or use in its daily 
banking operations. We know of one 
case in which a bank lost an opportunity 
to make $10,000 by being unable to handle 
and deliver certain of its securities which 
were locked up in the state treasury miles 
away and could not be delivered except 
after much red tape and delay. The 
proper place for the securities of a bank 
are in its vaults, where they are safer 
and much more useful than on deposit 
with state officials.” 





Here are some of the internal revenue 
bonds required by the government: 

United States revenue agents, collect- 
ors of internal revenue, deputy collectors, 
cashiers, clerks and employes; storekeep- 
er-gaugers; bonds of distillers; brewers; 
cigar and tobacco manufacturers; tobacco 
peddlers; oleomargarine and renovated 
butter manufacturers; distillers’ ware- 
housing, transportation and export bonds; 
collectors of customs, assistant collectors; 
naval officers; surveyors and general ap- 
praisers; warehouse, transportation and 
export bonds; bonds for custom-house 
draymen and lightermen, and numerous 
other kinds of custom-house bonds. 





The surety business was well recognized 
at the recent annual meeting of insurance 
commissioners. President Bland of the 
United States Fidelity & Guaranty pointed 
out what he considers absurdities and in- 
justice in the 10 percent government 
limit on size of bonds. Mr. Bland has 
been the chief contestant among the 
forces opposing this rule established by 
the department bureaus at Washington. 
Many of his arguments are solid. 

Another paper by Actuary S. H. Wolfe 
of New York took up in the main re- 
serves on surety business. He pointed 
out the fact that the 50 percent reserve 
meant little else than a check on the 
companies from spending all of a premium 
as soon as it was received. The surety 
reserve is merely a desire to protect 
policyholders by forcing companies to 
maintain a fund comprised of a certain 
part of the premium. 

Mr. Wolfe believes that a _ reserve 
should be put up on expired policies 
where there is still danger of liability. He 
points out the fact that now and then 
claims are filed some time after a policy 
has expired. There is this contingent 
liability that companies cannot escape. 
Mr. Wolfe opines that notwithstanding 
the character of the risk written, there 
is always danger of a  post-expiration 
claim. 

Mr. Wolfe called attention to what has 
often been an apparent inconsistency in 
surety underwriting, and that is the vari- 
ous rates charged on the same risk. This 
is seen in bids asked on government work 
where the figures are given more or less 
publicity. On one piece of work a com- 
pany bid $1,050, another $157. On the 
bonding of a superintendent of an Indian 
training school one company bid $250, 
another $125 and still another $37. 

That something is radically wrong 
with the underwriting mechanism is 
obvious. Either the high bidders are im- 
posing on the public in demanding such 
figures or the other companies are pur- 
suing a very reckless and suicidal policy. 

Mr. Wolfe then recommends a central 
statistical bureau so that the companies 
can pool their experience and arrive at 
some approximately correct basis rate or 
cost price. : 

If companies continue to write at very 
low rates, a figure that any underwriter 
recognizes as below cost, there are but 
two alternatives, either it will skin its 
claims or will be forced to quit business. 

There should be a minimum rate 
schedule not only to protect the com- 
panies, but the assured. 





Any man who puts his mind and 
heart in the work can learn to sell 





goods. 
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Miscellaneous Lines 


Burglary companies are always con- 
fronted with the question of insurance 
to value. Thus far they have been un- 
able to use the coinsurance clause. An 
assured will take out a policy covering 
what he thinks will be a total loss on 
goods liable to be stolen. In other 
words, he figures on what thieves could 
get away with without being detected 
and saves the premium on the value of 
the rest of the goods. 

It is up to the underwriting experts 
to pass on the amount of insurance ap- 
plied for and the value of the goods. 








The Metropolitan Surety originated 
hotel burglary about a year ago. This 
policy covers the legal liabilty of hotel 
keepers, which differs in various states. 

Under the laws of some states the 
hotel keeper is liable only for loss of 
clothing, trunks and satchels if stolen 
from the rooms, whether it be a sleep- 
ing room, dining room or a parlor, 
whereas in other states the hotel pro- 
prietor is responsible not only for 
clothing, but also for jewelry if stolen 
from the rooms. In the states where 
the law says that the hotel keeper is 
liable only for the loss of clothing, 
satchels and trunks, it is also made a 
point that the proprietor must provide 
a safe in the office for the care of jew- 
elry. If the jewelry is stolen from 
the safe the hotel in that case is liable 
for the loss of jewelry. In some cases 
the Metropolitan Surety has found that 
professional hotel “hold-up” people 
had merely trumped up claims, expect- 
ing to force a hotel to pay the loss. 
One claim for jewels was investigated 
and it was found the loser had left 
them in a sleeper. 





The hold-up policy is a good one to 
solicit from corporations that have 
money subject to attack. Recently 
such policies were written covering the 
elevated roads in Chicago. The money 
in the hands of station agents, or be- 
ing transported to the main office or 
bank, or while being out on a pay car, 
is always at the prey of robbers, Simi- 
larly other corporations such as street 
car companies, amusement parks, res- 
taurants and so on that have money 
on hand at night are liable to attacks 
from burglars or robbers. Again it is 
not an infrequent occurrence to have 
persons carrying money from the bank 
to the office to meet the pay roll over- 
powered by robbers. 

All such are covered by certain com- 
panies in burglary companies. It is a 
line that could well be worked up. 
Some companies, however, will not 
write such business, covering many ex- 
posures, like station agents, as they 
think there are too many chances of 
loss. P 





The Maryland Casualty so far has 
had a loss ratio of slightly over 100 
percent on fly wheel insurance. Com- 
menting on this fact, the company 
says: 

“This convinces us that a great deal 
of money may be made by selling fly 
wheel insurance. If fly wheel explo- 
sions occur with sufficient frequency 
and cause such extensive property dam- 
age as to wipe out even the few thou- 
sand dollars of accumulated premiums 
which we had as the result of some- 
thing over a year’s work in this busi- 
ness, then fly wheels are distinctly 
dangerous to the growth of industry, 
and there is a legitimate and profitable 
field of endeavor in protecting the own- 
ers of fly wheels. This is not a new 
thought with us. We believed this to 
be true before considering the estab- 
lishment of a fly wheel department; 
now we are absolutely convinced of 
the necessity for such insurance.” 

That agents have been slow to take 
up and push this branch is evidenced 
by the fact that of all the company’s 
agents only one has realized his op- 
portunities in this line, the others sell- 





ing only occasional polices or none 
at all. 


ORIGIN OF BANK BURGLARY 
AND ROBBERY INSURANCE 


Insurance against loss from residences, 
stores and offices by the acts of burglars 
and thieves has been an established busi- 
ness in England for many years. Being 
familiar with the methods obtaining in 
this business in the old country, A. U. 
Quint of Des Moines conceived the idea 
that it could be made applicable to the 
banking business in the United States. To 
do this required the revising of methods 
and plans to a large degree, but the needs 
of the banks, especially the country banks, 
for this security was so apparent to him 
that it seemed sure to be a successful 
enterprise and business if it was so ad- 
justed as to accomplish the purpose of 
affording actual insurance and security 
against the hazard under conditions actu- 
ally obtaining with banks in this country. 
The work of so devising forms as to ac- 
complish this end was undertaken. 








* * * 

During the early ’90’s Mr. Quint began 
the effort to interest bankers in the idea, 
first writing such of them as he hoped to 
see take an interest in the plan and urging 
the crying need of the bankers of this 
country for such insurance. The subject 
received scant attention at first and it 
took considerable time and much urging 
to develop an interest in the subject. Up 
to that time the business did not exist at 
all, and the bankers as a whole did not 
have a good conception of the magnitude 
or seriousness of this hazard hanging 
over their business. 

In 1895, however, a meeting was held 
at Des Moines by those who had become 
interested in the plans and at that meet- 
ing the Bankers Mutual Casualty was or- 
ganized. This company began actual busi- 
ness a few months later and developed 
into a very serviceable concern for the 
bankers of the country. 


« * * 

J. C. Cox was an agent selling bank 
safes for one of the leading bank safe 
manufacturers; his position enabled him 
to become familiar with the efforts of 
Mr. Quint and to secure access to his 
letters to bankers. In this way Mr. Cox 
became quite fully posted concerning the 
details of the proposed business of insur- 
ing banks against loss by burglary and 
robbery. Fully appreciating the merit of 
the idea, Mr. Cox approached one of the 
leading casualty companies, the Fidelity 
& Casualty, and succeeded in interesting 
it in the scheme. As a result that com- 
pany entered into the business, with Mr. 
Cox and an associate as general agents 
in charge of its burglary department. This 
agency was the first in point of time to 
issue a bank burglary policy, as the Bank- 
ers Mutual Casualty did not get its affairs 
in shape to issue policies until some 
months after the agency mentioned was 
started. The business of insuring banks 
against loss by burglary and robbery was 
originated, however, by Mr. Quint as 
above outlined. 

* * * 

This class of business has now grown 
to very good proportions and bankers 
generally, especially the country bankers, 
carry this protection. The losses have 
proven a serious matter for the com- 
panies and the bankers are finding it to 
their interest to so protect tneir safes, 
funds and premises. Several companies 
have now entered into the business. The 
business of insuring against loss by bur- 
glars and thieves from residences, stores 
and offices has also been undertaken by 
several American companies, along the 
same lines as obtain in the English com- 
panies. 





When you speak or write, keep in 
mind five cardinal principles of good 
expression. They are: Correctness in 
the matter of grammar; clearness in the 
matter of the arrangement of ideas; 
force, ease and unity. A salesman, as 
well as a writer, needs “style.” 





Accident and Health | snd en on eo ete 








It is not necessary to have a finely ap- 
pointed office in which to do business. If 
an agent can afford to possess a hand- 
some workshop with mahogany and rugs, 
well and good. An exquisite office may 
mean nothing. Results can be obtained 
in a modest room or even with no office 
at all. Some agents work entirely with 
their homes as headquarters. However, 
it is always best to have at least desk 
room downtown. 

In big cities it is not necessary for the 
agent every day to go to his office before 
he starts to work. If he lives in the out- 
skirts or suburbs, he can save time by 
getting right at his prey. A canvass can 
be made near at hand or at least in the 
same section of town. Let the office desk 
remain closed some mornings. The mail 
will not spoil until noon. 

The accident agent wants to know how 
to save time. Every moment should count. 
If the list of prospects runs out, try the 
straight canvass along some business 
street. 





Here is a good argument for the 
man who does not need accident insur- 
ance because he is neither a traveling 
man nor engaged in a hazardous occu- 
pation. These telegrams appeared in 
the same column in a recent issue of a 
daily paper: 

“Portland, Ore., Oct. 4—John E. 
Daley, United States surveyor-general, 
slipped on the stairs in the Selling- 
Hirsch building here today and broke 
his neck.” 

“Vancouver, B. C., Oct. 4.—Herbert 
R. Morton of Australia, a millionaire, 
slipped on the steps of the Vancouver 
opera house last night and fractured 
his skull. He probably will die.” 





Men of large affairs should carry large 
accident policies. It pays to talk $100 a 
week indemnity or a large death and dis- 
memberment policy. Such men are at- 
tracted to big things. While a $5,000 pol- 
icy would not appeal to a man of wealth, 
he could see the attractiveness of one ten 
times as large. 





An accident company’s reputation is 
a most delicate one after all. A dissatis- 
fied claimant can do a lot of damage. 
Some months ago a young college man 
in the bond business in Chicago, who 
rides to the hounds at one of the big coun- 
try clubs, fell from his mount and broke 
two fingers. He had a dispute as to the 
claim. It ended with him canceling his 
policy and refusing to take any indemnity. 
He induced thirty of his friends to drop 
their insurance in the company. 

He took a policy in another company, 
which he says has treated him as he de- 
sires. He has swung his friends to this 
company. 

After all, the claim and adjustment end 
of a company is a most important factor 
to the producing department. 





It pays once in a while to break away 
from the beaten paths o1 soliciting and 
strike out on some new definite lines. 
Perhaps the agent has been making the 
straight canvass or collecting prospects 
from his friends. Just try a new tack 
for a week or so. Get a list of men fol- 
lowing a certain trade or profession and 
endeavor to see all the men possible in it. 
Get a list of grocers, doctors, lawyers, 
brewers, etc., and go after each class. 
Take the members of a certain church 
or a society in like manner. In this way 
the agent gets a diversified experience 
and a good line of business. 





At the Travelers convention there were 
some good talks on accident soliciting. 
Here is a suggestion from Louis Annis- 
ton: 

“When I first started out in the busi- 
ness as a local agent I used to seek com- 
petition, and go in and ask a man if he 
carried accident insurance. It was yes 
or no. There is no such thing as men- 
tal suggestion. Never ask a man a ques- 
tion that will permit him to give a nega- 





man with something that is attractive 
and suggestive. Here is one suggestion: 
When you get the man enthused pull out 
a crisp five-dollar bill and say, “You can 
use this, can’t you? You are in perfect 
health now; you can use five times that 
tomorrow if you are laid up as a result 
of injury.” The suggestion is there, isn’t 
it? No man can throw away five dollars, 
I don’t care how much he is worth. The 
more a man is worth the more anxious 
he is to get the five dollars, and if he is 


‘disabled his earning capacity ceases, his 


expenses have increased in proportion to 
his income and he can use five times that 
five dollars or ten dollars. 

“Get him to admit that five dollars is 
good to him when he is in health, then 
ask if he won't accept a Travelers Insur- 
ance Company check at the end of eight 
weeks’ disability for $25 per week. If 
he says yes, take the appncation, don’t 
stop any longer. Don’t talk, for some 
men talk themselves out of the applica- 
tion. 

“One other point and I will stop. It is 
this. Get as much information about 
your man as possible before you go to 
see him. Know whether he is married 
or not, and whether he has children. 
Gentlemen, a lot of little personal things 
that come up in your own mind, personal 
suggestions, will be answered by the man 
to whom you are talking. 

“Many of you have heard of a little in- 
vention that is reaping a harvest for the 
inventor, and you sari, ‘I thought of 
that.’ Well, just apply that to the man 
you are talking to when you are selling 
insurance.” 





Here is a hint an agent gives in solicit- 

ing: 
“When I write one man in an office 
I try to take the policy back when he 
isn’t there so as to show it to his part- 
ner. If his partner isn’t there I try to 
read it to his cashier or the next man, 
and in that way if I write one policy I 
often write three or four. 

“As an example: I went into one civil 
engineer’s office and talked to four or 
five men; three or four others came in 
after lunch. There were eight men in the 
office and I didn’t write a policy. Two 
days later I met one of the boys on the 
street; he said, ‘You’d better go back to 
Mr. Bride’s office.’ I said ‘Why? ‘Why, 
he will take a policy. He said to the 
boys after you left, “I wouldn’t take a 
policy of that man because I wouldn't 
let him have the satisfaction of knowing 
he talked me into it.” Well, I went back 
and wrote six.” 


On Oct. 15 the Chicago Tribune con- 
tained the following: “Falls downstairs 
and from car and wagon continued yes- 
terday to add to Chicago’s mortuary 
total. Five of the deaths of the day 
were directly due to falls—two down 
flights of stairs, one from a car, and 
one from a wagon, and one from the 
sidewalk into an areaway. Two car- 
penters were injured by falls from roof 
scaffolding. The usual catalogue of 
deaths and injuries from accidents was 
reported during the day.” 

The same issue told of four killed 
when a train hit an automobile at 
Pottstown, Pa., and nineteen hurt when 
elevated trains crashed in Chicago. 

Is there any doubt about the need of 
accident insurance? 


POTPOURRI OF INTERESTING 
STATISTICS ON ACCIDENTS 


(From the Travelers Agents Record.) 

Accidental deaths are everywhere in- 
creasing more rapidly than does the 
population. M. Legoyt, formerly head 
of the general statistical department of 
France, found that in France from 1841 
to 1845 there were 22 deaths per 100,- 
000 inhabitants from accident. By 1856 
to 1860 the number had grown steadily 
to 28 per 100,000. 

The United States census report 
shows that in 1900 accidental deaths 
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had reached 75 to each 100,000 of pop- 
ulation. It is now at a still higher fig- 
ure. When it is considered that the 
100,006 is composed largely of very 
young children and women among 
whom accidents are at a minimum, the 
percentage of fatal accidents among 
the wage earners and business men 
during the active ages is very heavy. 

Actuarial reports of different life in- 
surance companies show that the pro- 
portion of accidental to the total num- 
ber of deaths from all causes is in- 
creasing, with a ten-year average of 9.3 
per cent. 

* * * 

The vital statistics of the California 
state board of health show that deaths 
from violent causes other than suicide 
constitute 9.65 percent of all deaths for 
July and 9.87 percent for the month of 
August, 1907. This report also con- 
firms the United States census report 
and actuarial statistics that as a cause 
of deaths accidents are exceeded only 
by tuberculosis and all diseases of the 
circulatory system. 

From the United States census re- 
port we find 59,000 people are killed 
every year by accidents; 60,000 people 
lost hand, arm, legs or eyegight; 55,000 
were totally disabled for life; 250,000 
people have their earning power im- 
paired for long periods. The number 
whose earning power 1s :mp2ired from 
a period of from’ one week to three is 
many times greater. 


Motor cars killed ............... 480 
Burning buildings .............. 1,184 
oy Site leial so ais auurak ainsi 623 
Saas, ony wari nd vce ea eeie a 700 
GEESE Perr ee Pee re ee 176 
ESS ee ene eee 600 
Teams and carriages ........... 4,500 


Ocean, lake and river disasters... 2,378 
EES SEE rs ey 2,985 
Falling buildings 


ee 


ae 205 
’ Fire arms and hunting .......... 674 
Pedestrians on streets .......... 7,000 
Killed on railroads ............. 5,500 


(Exclusive of trespassers and grade 
crossing accidents.) 
* o . 


A record kept during a part of last 
year for New York city shows an av- 
erage of more than nine violent deaths 
a day. The first report of the public 
service board of New York state shows 
that in the twenty-six days of the month 
of August, 1907, 5,500 people were in- 
jured on the traction systems in that 
city alone. 

Five times more people are killed and 
injured by accidents than die from all 
natural causes. A person is twice as 
liable to die from accident as from old 
age. 

Accidents kill four and one-half times 
as many people as typhoid fever, and 
more than from typhoid fever, ma- 
larial fever, measles, scarlet fever, in- 
fluenza, meningitis and pneumonia com- 
bined. Accidents kill more people than 
all diseases of the nervous system 
combined. 

+ . 

The death rate is highest among peo- 
ple 45 years and over. The average 
age for accidental death is 34 years. 
The torrent of accidents is made up of 
the innumerable small streams, and the 
larger tributaries are themselves made 
up of various brooks and rills. Mod- 
ern civilization, its impatience, its 
feverish activity, its rush, its fast means 
of transportation, the diversities of oc- 
cupation and recreation and its con- 
gested areas and expenditure of energy 
are paid for with human life; that is 
why the danger of accidental death 
thrusts itself so grimly into the notice 
of the public. 





Don’t be afraid to demand as much 
of a customer’s time as you need to do 
yourself justice; but feel it a shame to 
waste his time by not talking to the 
point. 





_ Vehemence, without reasonableness, 
is like a train off the track. 


Industrial Disability 








One of the companies gives a num- 
ber of reasons why it pays a man to 
engage in the industrial business. There 
are many persons who are working in 
other lines receiving compensation be- 
low what they could earn in soliciting 
industrial disability insurance. 

In the first place it is a line of work 
easily learned and not difficult. It is 
a business readily grasped. Naturally, 
a beginner must go through the experi- 
mental stage and get his experience. 
He must learn the basic principles. 
Also, a man must know how to ap- 
proach people. The fine points of sales- 
manship will be mastered as he goes 
along. The company gives him the 
tools. It only asks his best effort, skill, 
industry and perseverance. The agent 
does not need any capital to start with 
other than to meet his expenses while 
he is getting started. 

In the second place it is pointed out 
that the task is an independent one. An 
agent is his own boss. While no work, 
when properly prosecuted, is a “snap,” 
yet this line is congenial. One meets 
various kinds of people. Coming in 
contact with them whets down his 
angularities. It teaches the agent how 
to adapt himself to men. His ac- 
quaintance is enlarged. 

Again, it 1s a healthful occupation. 
One is not confined to an office, a shop 
or factory. The agent’s work gives him 
exercise. He gets out of doors, often 
he goes to the country and works in 
an inspiring environment. 

In the fourth place the occupation is a 
most honorable one. The agent is looked 
upon as a factor in his community. It 
offers great possibilities of growth and 
development. Again, it broadens a man’s 
knowledge. It aids him in rounding out 
his character because by mingling with 
men he wears away the rough corners. 
He learns how the best people live and 
if he is receptive can adapt himself to the 
rules that govern the strongest charac- 
ters. 

Furthermore the business is remuner- 
ative. The man who enters into it with 
the idea of making a success soon is 
able to save money. What a man makes 
depends largely on the man himself. The 
opportunity is before him if he grasps it. 

It also can be said in favor of indus- 
trial disability that it is practically an 
unlimited field. There are more men to 
solicit than in any other line of insur- 
ance. There are few only who are not 
insurable. It appeals to all classes be- 
cause of the indemnity offered and the 
ease in paying premiums. Because pay- 
ments are on the monthly plan, any toiler 
can save a dollar to meet the obligation. 

Lastly, while the agent is making his 
own living he is doing good to others. 
He is helping men and their families by 
putting before them means of protection 
in the hour of need, when accident or 
sickness bends the home provider low. It 
is a practical kind of insurance, a living 
kind of insurance. 





The General Accident says its agents 
are making quite a success with its house- 
wives’ policy. It covers both housewives 
and domestics. Agents of other com- 
panies broker considerable business of 
this kind of business. 





The American Assurance is issuing 
a new .policy called the “Ideal” where 
indemnity is paid whether a man is 
confined to the house or not. No policy 
fee is charged. For $1 a month $10, 
$7, $5 and $3 are paid respectively for 
classes A, B,C and D. Failure to send 
immediate notice does not invalidate « 
claim. It is issued to males between 
ages 16 and 50 years. The company 
in describing the contract says: 

“As there are no conditions or re- 
strictions to this contract, except for 
intoxication or venereal diseases, in- 
demnity is limited to two weeks for 
disability originating during the first 
three months of the life of the policy; 
to four weeks during the second three 








months; to six weeks during the third 
three months; and to eight weeks dur- 
ing the fourth three months. But, there- 
after indemnity is paid without any 
limitation whatever as to period of dis- 
ability. Indemnity is paid under this 
contract every week, at the end of each 
week of disability, if so desired. 

“It is the established custom to can- 
cel health and accident nolicies of in- 
surance when the insured reaches the 
age of 70 years; but by the provi- 
sions of the Ideal policy the insured is 
guaranteed perpetual indemnity under 
the clause creating an ‘Old-age Disa- 
bility Fund’ Thus, old policyholders 
are properly cared for, and as never be- 
fore. 

“The 5 per cent for ‘Old-age Disa- 
bility Fund’ will be deducted from each 
payment on account of a claim. _ 

“Accident indemnity is in immediate 
effect; sickness indemnity in effect after 
thirty days and after five days from 
commencement of illness.” 





Many wage earners realize the fact 
that unless they carry disability insur- 
ance they are forced to be dependent 
on their friends. It is not uncommon 
for the hat to be passed around every 
week to get enough money to support 
the family of some one who is laid up 
at home. This fact is very humiliating 
to most men and they prefer to protect 
themselves against anything of this 
kind. Employers much prefer that 
their men carry this insurance in order 
to save the hat passing among other 
employes. 





One of the company officials says 
that he makes it a practice to send let- 
ters every once in a while to men of 
various occupations to interest them 
in becoming agents. He does not send 
the same letter to all men. His plan 
is to put himself as nearly as possible 
in the place of the blacksmith, the 
teacher, the clerk or whoever he is 
addressing, and then get out a letter 
that will appeal to men in each station. 
What can be said to the blacksmith 
that will convince him he can make 
more money selling disability insur- 
ance? What to the teacher or the 
clerk? The same argument will not 
appeal to all. This official tries to 
imagine what line of talk will be ef- 
fective. 





R. B. Hopkins, one of the star men 
of the North American Accident, gives 
the following suggestions on soliciting: 

“In interviewing Mr. Jones I find he is 
entitled to Class ‘D’ rating—or $1 per 
day indemnity for accident or illness. 
He says, ‘I prefer to put the small 
amount I can save in a savings bank— 
it is where I can get it then any time I 
want it.’ 

“That is a wise provision, Mr. Jones, 
and I do not wish vou to invest all 
your savings in an accident policy, but 
after the first cost of securing your 
policy I simply request you to invest $1 
per month. If you deposit that $1 pér 
month in a savings bank. vou will in 
five months have $5 to your credit, and 
if at the end of that time you are taken 
ill with typhoid fever or any other dis- 
ease, or meet with a serious injury and 
are laid up for three months, your 
wages stop and expenses double. You 
could send to the savings bank and get 
your $5. It won’t help much, will it? 

“But how different would be the re- 
sult of the $1 investment in a disability 
policy, with all its many wise pro- 
visions. You, of course, know your 
neighbor, Mr. Smith. He has $12,000 
cash in, the bank. You know that he 
and his family have practiced every 
economy and undergone sacrifices dur- 
ing their entire life time to accumulate 
that amount of money, and even then a 
large portion of it, I understand, was 
left them by relatives. 

“He is getting the regular 3 percent 
interest on that $12,000, which furnishes 
him an income of but $360 per year, or 
just $30 per month. 

“Now, Mr. Jones, you can have the 
same income as Mr. Smith, and be vir- 








tually drawing the interest on $12,000 
if you will but make the wise decision 
now of taking a policy and keeping it 
paid up by an investment of $1 per 
month. It will not materially affect 
your savings account, but will really 
guarantee to you the interest on $12,000 
if you are injured or ill. 

“If you keep well and free from in- 
jury you will certainly be grateful, as 
there is no greater blessing than good 
health, but if you should be disabled 
from any cause, you and your family 
will have every reason to be thankful 
that you were provided with the pro- 
tection guaranteed by a policy in my 
company.” 





There are all kinds and conditions of 
men who need disability insurance and 
it takes all kinds of agents to insure 
them. Some men will not be impressed 
with an eloquent and smooth talker. 
Some men could not be insured by an 
agent of great wealth or social influ- 
ence. The great body of people will 
look to the honesty, intelligence and 
industry of the salesman. If an agent 
possesses just good common sense in 
his work he will impress the average 
man that he meets as one in whom con- 
fidence can be placed. The agent of 
common sense knows how to adapt 
himself to different classes of people. 
He may not be able to talk glibly and 
he may not be a genius, but he has 
gotten the confidence of the community 
so that all believe that what he says is 
true and feel that what he does is 
right. That kind of a reputation in an 
insurance solicitor is the best asset 
that he can possess. 





The man who is selling disability in- 
surance is selling living insurance, that 
is, he is selling something to a man on 
which he can realize while he is alive. 
Every man who meets with an accident 
or is laid up by sickness is confronted 
with a loss. To some men this loss may 
not mean so much, while to others it en- 
tails much sacrifice. Take the great ma- 
jority of wage earners and the employer 
only pays them for the time.they are at 
work. During the period they are laid 
up their expenses go on. it fs at this 
point that the accident or health policy 
steps in to do its work. 

There is something tangible in this sort 
of insurance because a man sees sickness 
about him and often hears of accidents, 
sees people injured or meets with an ac- 
cident himself. It don’t require very much 
argument for a reasonable man to see 
the benefit of having disability insurance. 





The agency manager of the dollar- 
a-month company recognizes the fact 
that in order to be successful his com- 
pany must have capable agents. It is 
up to him to get these men. A great 
deal of the material that comes into 
his hands will not make good timber 
for soliciting. Agents are salesmen 
and must possess the quality that 
spells success in salesmanship. If he 
strikes material that will not make 
good salesmanship he does an injustice 
to the man himself and to the com- 
pany by employing him. In some cases, 
of course, the man has to be tested be- 
fore his qualities can be ascertained. 

While some companies have been in 
the habit of paying advances yet it is 
generally regarded as a poor system. 
If a man is a salesman he knows that 
he will make money out of his com- 
missions. In such a case he needs no 
advance. If he is not a salesman the 
advance is simply so much donated to 


him. , 





In the lake shore towns bordering 
the Great Lakes reside many marine 
men who are employed on the boats 
during the season. This is a good line 
of trade for the agent to tackle when 
the men are home. Companies might 
well appoint a marine man to go after 
the sailors. 





Some people mistake a natural in- 
clination to idleness for a need of rest. 
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AMONG CASUALTY AGENTS 








OPENED YEAR-END CAMPAIGN 





Pennsylvania Casualty Expects to Add 
Many New Agents to Its Legion 
of Honor 





The Pennsylvania Casualty has 
opened its year-end campaign by an- 
nouncing its intention to write $450,000 
in paid-for premiums, increasing by $50,- 
000 the mark set at the beginning of the 
year. 

Last year the company instituted the 
Legion of Honor, to which on Jan, 1 
were elected for one year those mem- 
bers of the field force who had distin- 
guished themselves in the year 1906 
year-end campaign or who had, in the 
opinion of the company, devoted their 
very best efforts to the forwarding of 
the comipany’s interests. 

A membership entitles an agent to 
every possible consideration at the 
hands of the company and is, as the 
company states, “no empty honor.” A 
handsomely engraved certificate of 
membership is to be found framed and 
prominently displayed in the office of 
almost every member. 

The company has opened the Legion 
of Honor competition again this year 
and if the mark of $450,000 is reached, 
in addition to allowing the regular ben- 
efits of a membership, the company will 
bring together and entertain the mem- 
bers at a convention to be held some 
time in April at the dedication of its 
handsome new home office building 
now being erected in Scranton. 

There is the keenest interest dis- 
played by the agents of the company 
in the Legion of Honor, and while last 
year there were but 105 men elected 
to membership, it is fully expected 
that from 150 to 200 will qualify for 
1908. 





AUDITOR’S LETTER EFFECTIVE 





Indiana Courts Recede from Their Re- 
fusal to Accept Bonds of For- 
eign Surety Companies 





Judge Wellburn of the Gibson and 
Posey counties circuit court was the first 
Indiana judge to refuse bonds of foreign 
surety companies for administrators of 
estates in his court, on the ground that 
disputed claims might have to be settled 
in the state in which the home office of 
such companies was located. Other 
judges took similar positions or were 
considering the advisability of so doing 
when Auditor Billheimer’s attention was 
called to the matter by the National Sure- 
ty Company, whose bond in a certain 
case had been rejected by the clerk of 
the court. Auditor Billheimer promptly 
wrote to the judge, in part as follows: 


I have a letter from the Mt. Vernon agent of 
the National Surety Company stating that you 
had made an order or rule of your court against 
accepting surety bonds from foreign surety com- 
panies, as sureties on the bonds of guardians, ad- 
ministrators, receivers, etc. I am so that you 
have done this. Our legislature saw fit to enact 
a statute admitting foreign surety companies to 
do business in the state of Indiana, when such 
surety companies were able to meet the require- 
ments of our law. The National Surety Com- 
pany, as well as many others, have nm admit- 
ted to do business in this state, and by the pro- 
visions also of our statutes are entitled to have 
their bonds accepted in any court of Indiana, 
should any bond required by law be given by any 
person. Should any surety company admitted 
to do business in this state refuse to pay any 
judgment rendered against it on account of any 
loss incurred by reason of its suretyship and 
would persist in refusing to pay the same, it 
would be the duty of this office to see that the 
judgment was paid or the right of the company 
to do business in the state cancelled. It seems 
to me that no court has the arbitrary right to 
refuse te accept the bond of any surety company 
authorized by law and certificate of this office to 
do business in this state. It is true that you 
have a right to approve the bonds and to ascer- 
tain if a surety company is solvent, but the cer- 
tificate of this office as to solvency should be 
taken as final. 


The letter, it is said, has had a whole- 
some effect in that particular court, and 





other courts have learned the attitude of 
the auditor, which in all probability is 
the attitude of the state. The trouble 
arose originally, it is said, by the agent 
of a Maryland company trying to bluff 
Judge Wellburn by stating that if judg- 
ment were given against the company in 
a certain case the plaintiff would have to 
go to Maryland to collect it. 





Makes New Departures 

The Woodmen’s Casualty of Spring- 
field, Ill., has decided to issue accident 
policies to women. Mrs. E. D. Watt, 
Omaha, Neb., supreme oracle of the 
Royal Neighbors, has accepted the po- 
sition of manager of the woman’s de- 
partment and will have charge of all 
women agents of the Woodmen’s Cas- 
ualty. : 

The company is now issuing a work- 
men’s collective policy. 





COMBINE TO COMBAT FRAUDS 





City of Chicago, Railways and Liability 
Companies Will Exchange Informa- 
tion Concerning Accident Claims 





Strenuous efforts are to be made by 
the city of Chicago, the traction and 
railroad companies and some other cor- 
porations, including accident and lia- 
bility companies, to clear the city of 
accident fakirs and professional claim- 
ants for damages, by means of a clear- 
ing house for information concerning 
such cases. A committee has been ap- 
pointed to formulate plans, consisting 
of George A. Gilbert, manager of the 
Employers Liability; O. W. Dynes, of 
the Fidelity & Casualty; Clyde A. Mor- 
rison, first assistant city attorney, and 
John R. Caverly, of the city attorney’s 
office. 

Other cities have such clearing 
houses, but up to the present the vari- 
ous victims of accident crooks have 
been fighting their battles individually 
and in many cases getting the worst of 
it, when cooperation would have en- 
abled them not only to save their 
money, but in some cases to send the 
claimants to Joliet penitentiary. 

Investigation by the city attorney’s 
office has shown that there are col- 
onies in the city where 50 percent of 
the population have damage cases pend- 
ing and various claimants work to- 
gether as witnesses for each other. In 
other cases several members of one 
family are the claimants and are ready 
to serve as witnesses for each other. 
There are now 1,398 personal injury 
suits pending against the city, the 
claims ranging from $200 to $25,000 
each. In 1903 the city paid out $816,- 
700 in settlement of such suits. Last 
year by extra care on the part of the 
city attorney’s office the payments were 
reduced to $191,748. These figures are 
for the city only and do not include 
railroads, traction lines, individuals, 
firms, business corporations and the lia- 
bility companies. 

Undoubtedly if this clearing house is 
made effective, it will have a very bene- 
ficial effect on the liability situation in 
Chicago, which is now deplorable. 

Will Write Liability Business 

Some time ago THe Western UNpER- 
WRITER noted some protests made, at In- 
dianapolis because several of the coun- 
cilmen and other public officers of that 
city had, under the guise of a land com- 
pany, been writing surety bonds for sa- 
loon-keepers and contractors. There was 
a question whether the company had a 
right to do this without a license from the 
state, but it was intimated that the com- 
pany acted as a broker, and brokers do 
not require license. The plea that the 
company was acting as broker also helped 
it, seemingly, to steer clear of another 
law, which says public officers shall not 
be interested in any company having con- 
tracts of any kind with the city. The 
Irvington Land Company, which was the 
one involved in the controversy, has now 
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through Councilman John F. Wood, its 
secretary, taken an agency of the Nor- 
wich & London Accident, and will be 
able to write liability business to protect 
contractors. 


IN CHICAGO SURETY CIRCLES 





Contract Bond Business Shows a Fall- 
ing Off Due to Stringency 
in Money Market 





Chicago surety agents notice a fall- 
ing off in the number of applications 
for contract bonds. This is charged 
to the tightness in the money market. 
Much building is going on of the char- 
acter in which bonds seldom are re- 
quired, such as houses and apartment 
buildings; but the railroads, traction 
companies and manufacturers which 
desire to make extensions are held back 
by their inability to get money at satis- 
factory rates. 

Other lines of surety and fidelity 
business, which were rather slack dur- 
ing the late summer, are reported to 
be picking up. 


The Chicago Surety Underwriters’ 
Association, which for some months 
has been in a state of coma, is now re- 
garded bv some of its members dead. 
For some time those who were inter- 
ested met together at luncheon occa- 
sionally, but the last call in that direc- 
tion did not result in a gathering, and 
it is doubtful if further efforts toward 
association will be made. Some of the 
surety men may make it a point to dine 
together, but it is scarcely likely to be 
as an organization. 





Will Test Auditor’s Ruling 

Auditor Billheimer’s ruling that bonds 
of bank and trust company officials in 
Indiana are operative for ten years, un- 
der the statute of limitation, will be tested 
in a suit in the circuit court at Seymour 
by the receiver of the People’s State Bank 
of Brownstown against two sets of bonds- 
men for $50,000, sureties for a fugitive 
bank official, one bond given in 1903 and 
the other in 1904. The bondsmen hold 
that the alleged defalcation occurred dur- 
ing 1906 and 1907, after the expiration of 
their bonds. 





To Reorganize as Stock Company 

The Imperial Accident of Chicago, 
an assessment company, is now pre- 
paring to reorganize as a stock com- 
pany under the laws of Illinois with 
$300,000 capital. It proposes to write 
all forms of casualty business. D. P. 
Roberts, the main factor in the Im- 
perial, says that already $110,000 capital 
has been subscribed. 

The present company has been in 
business six months and has written a 
good volume of business, confining its 
attention to accident risks. 

Form Liability Insurance Association 

A meeting of the liability companies 
was held in New York last week, re- 
sulting in the organization of the Lia- 
bility Insurance Association, with W. 
G. Coles of the Travelers as chairman 
and F. H. Kingsbury of the Pennsylva- 
nia Casualty as secretary. The object 
will be to bring together the heads of 
the underwriting, claims and inspection 
departments for the exchange of in- 
formation and views of mutual interest. 
A committee of five will be appointed 
to look after the legislation affecting 
negligence laws. Meetings will be held 
from time to time and any company can 
join without special formality. It was 
decided to keep the association away 
from rate making or any action that 
would bind a company respecting the 
conduct of its business. 

The companies represented at the 
meeting and becoming members of the 
association were as follows: Fidelity 
& Casualty; Travelers; Norwich & 
London Accident; General Accident of 
Perth; United States Casualty; Aetna 


Life; Ocean Accident & Guarantee; 
Pennsylvania Casualty, and Maryland 
Casualty. About thirty were present 
and took part in the deliberations. 





New Form of Bond 

The National Surety will issue a new 
form of bond to trustees, directors, man- 
agers and officers of corporations protect- 
ing them against loss through action un- 
der the Saxe law of New York. This law 
provides that an action may be main- 
tained against one or more trustees, di- 
rectors, managers, or other officers of a 
corporation, compelling them to account 
for their official conduct, including neglect 
or failure to perform their duties in the 
management of property and funds in 
their charge. It also compels them to pay 
to the corporation or its creditors any 
money and the value of any property 
which they have acquired to themselves or 
transferred to others, or lost or wasted 
by neglect of or failure to perform, or 
other violation of their duties. 





Arbitration Clause Involved 

A decision was recently rendered by 
Judge Murphy of Detroit of interest to 
holders of accident policies. Henry E. 
Symons sued the American Health & Ac- 
cident to recover $7,000 on a policy for an 
accident. This company has a clause in 
its by-laws which provides that claims 
must be submitted to arbitration before a 
policyholder can start suit. 

In the present case the plaintiff has not 
asked for arbitration. The judge held 
that the plaintiff was not prevented from 
bringing action, because the agreement to 
arbitrate did not provide that the award 
of the arbitration should be considered 
precedent to bringing suit against the 
company. 





Ohio Casualty to Organize 

A meeting of the subscribers to the 
capital stock of the Ohio Casualty 
Company of Columbus will be held in 
that city on Oct. 30, when a board of 
directors and officers will be chosen. 
The company was promoted by Tod 
B. Galloway and Mr. Galloway, W. D. 
Brickell, R. Grosvenor Hutchins, C. E. 
Richards, Frank R. Shinn, O. R. Gar- 
rar and John R. Horst were the in- 
corporators. The stock has been dis- 
tributed over the state in such a man- 
ner that it will result in securing busi- 
ness for the company. 





Illinois Advisory Board 

It has developed in the last few days 
that several prominent Chicago men 
have identified themselves with the Na- 
tional Surety in the capacity of an IlIli- 
nois advisory board, with authority to 
act on western bond transactions with 
the full power of the New York offi- 
cers. 

Charles G. Dawes becomes resident 
vice-president of the company. Samuel 
M. Felton, A. J. Earling, John A. Spoor 
| and City Comptroller Walter H. Wil- 
son, with resident Vice-President 
Dawes, constitute the entire Illinois 
board, with Marshall J. Kirkman as 
resident assistant secretary. Calhoun, 
Lyford & Sheehan and Winston, 
Payne, Strawn & Shaw are counsel. 





CASUALTY NOTES 


From May 1 to Aug. 1, the Travelers Record 
says 502 people were accidentally drowned in the 
United States. 

C. W. Zimmer, of Menominee, Mich., boiler 
inspector for the Hartford Steam Boiler Com- 
pany, was severely injured while inspecting a 
boiler at Merrill, Wis. 

The New Jersey Plate Glass threatens to 
withdraw from the plate glass compact in New 
York because a resolution to open rates on 





risks bid for by outsiders was defeated. 

John S. Royal, connected with the Travelers 
at Boston, has been appointed assistant manager 
of the liability department of the Norwich & 
London Accident at United States headquarters. 

Burr, Williams Bros. & Belden have been ap- 
pointed general agents of the American Bond- 
ing Compeny for Iowa, with headquarters at 
Cedar apids. They succeed Nathaniel K. 
Beechley. 

Coal operators in Missouri have been notified 
| that their liability rates will be increased 15 


the limit for judgments for mine accidents at 
$10,000. 

J. Michelsletter, who has been in the Michigan 
and Wisconsin field for the Commercial Mutual 
Accident, becomes special agent in _Wiscensin 
for the North American Accident. For a long 
time he traveled for the Central Accident. 


CASUALTY APPOINTMENTS 
Indiana 


Amer. Bonding—H. J. Zearing, Madison; G. 
\,. Gunder, Brownstown. 

Cas. Co. of Amer.—Stewart Runyan, 
castle. 

Commonwealth Cas.—J. B. Fields, Blooming- 
ton; F. C. Ungermach, Fort Wayne. | 
United Surety—E. C. Schuetz, Brazil. 
U. S. Cas.—J. B. Stahl, Hartford City. _ 
Bankers Surety—W. B. Allison, Jeffersonville; 
. «« Mathewson, Connersville; J. . Davis, 
North Vernon; . McLelland, Madison; 
Congdon & Durham, Seymour; Bayless Harvey, 
Paoli; E. J. Hancock, Brookville; G. A. Doney, 
Cambridge City; F. E. Whitford, Kendallville; 
L. J. Hartzell, Ft. Wayne; W. W. Sharpless, 
Garrett; G. W. Hall, Portland; B. E. Taylor, 
Angola; C. E. seley, La Grange. ; 

Tid. & Cas.—A. C. Dollarhide, Indianapolis. 
Hartford S. B.—Central Trust Company, In- 


dianapolis. 
D. South Bend. 





New- 


Nat’l Surety—D. Schurtz. 
— Amer. Acc.—George Hudfees, Evans- 


ville. 

Phila. Cas.—K. J. Bauer & Son, Ft. Wayne. 

Title Guar. & Sur.—W. A. Rundell, Ft. 
Wayne; W. C. Thomas, Logansport. 

. S. Fid. & Guar.—John Saunders & Son, 

Lebanon. . Y 

U. S. Health & Acc.—W. W.Blazier, Muncie; 
Oca Hudson, Elwood; W. A. Pettiford and 
Watt Smith, Muncie. 

United Surety—Harris & Bretsch, Gary. 

Federal—William Moss, Evansville. 

Hartford, S. B.—Howard & Beard, Marion. 

London Guar.—Day Bros., Alexandria; Daniel 
Bechthel, Goshen; C. E. Wolf, Laporte. 

New Amsterdam—Creed & Warner, South 


, &. Health & Acc.—W. V. De Lap, Indian- 
a 
PUnited Surety—C. C. Hurst, Greencastle; A. 


G. McNabb, Sullivan. 
Fid. & Cas.—C. E. Noble, Rolling Prairie. 
Hartford S. B.—L. F. Coleman, Warsaw. 


Illinois Sur.—Stewart Runyon, Newcastle. 
Norwich & London Acc.—J. F. Wood, Indian- 


polis. 
Title Guar. & Sur.—Campbell & Butcher, Leb- 


anon. 
Ohio 
Aetna—Acci. & Liab—H. W. Falconer, To- 
ledo 


a 


Amer. Cas.—E. F. Claassen, Springfield. 

Amer. Fidelity—R. W. Wallace, Toledo. 

Citizens Trust & Guar.—Harry Ball, Ports- 
mouth, 

Empire State Sur.—A. J. Stevens, Marietta; 
Lawrence & Bean, Athens; Lero eid, Chilli- 
cothe; N. D. Considine, _*% d; T. S. Mod- 
dox, Washington C. H.; A. O. Dickey, Gallip- 
olis; Jones, Jackson; A. H. McBroom, 
Logan; J. C. Riley, Ironton; E. P. Campbell, 
Pomeroy; F. A. Crowley, Dayton; M. A. Craw- 
ford, Portsmouth; W. P. Newton, Marietta. 

Fid. & Cas.—W. A. Van or: Sherwood; G. 
R. Ackerman, Wauseon; F. W. Barber, Kent. 

General Acc., Pa.—C. C. Clapper, Newark. 

Ocean Acc.—W._W. Elliott, Cleveland. 

Standard Acc.—J. F. Downing, Middleport. 

U. S. Fid. & Guar—Wyman & Gregory, 
Painesville. 


West Virginia 


Central Acc.—W. H. Shepperd and Edgar Al- 
len, Ridgeley. / 
Fid. & Cas.—C. C. Staats, Ripley. 
Natl. Cas.—C. P. gad, Cowen. 
U. S. Cas.—S. K. Davis, Welch; F. P. Lan- 
don, Keystone; R. A. H. Snow, Northfield. 
a S. Health & Acc.—E. O. Paden, Paden 
ity. 


Wisconsin 
Natl. Cas.—Fred Russell, W. Tz. 
Wertman, Madison. 
Natl. Sur.—Edward Longworth, Prescott. 
. N. W. Acc. & Benefit—W. J. Kirker, Hil- 
ert. 


Shawano; 





Peertess—Having no peer or equal; unequaled; 
superlative, as peerless beauty and majesty. 
—Webster. 
THAT APTLY DEFINES THE 


AMERICAN ASSURANCE COMPANY 


—AND ITS— 

NEW PEERLESS POLICY, which is the per- 
fection of industrial health, accident and life in- 
surance protection in one contract. | 

This Company issues also a Straight-Life pol- 
icy, maximum $250, and a Special Preferred for 
professi and busi men, guaranteeing a 
weekly indemnity for sickness or accident, and 
$100.00 to $250.00 in event of accidental and 
natural death. this 





Other policies issued a 
e 


Naor nag Successful Company are the In- 
fantile, Model and Universal, which cover the 
whole scope of industrial insurance. 


POPULAR PLAN—$1.00 a month. Old-line 
Stock Company. Assets (over) $250,000.00. De- 
posited with Commonwealth of Pennsylvania to 
guarantee contracts, $150,000.00. 

Agents wanted everywhere on salary and 
commission contracts. Address, 

AMERICAN ASSURANCE COMPANY 
13th and Spring Garden St., Philadelphia, Pa. 


Edmund F. Green, President 
John C. Coleman, Vice-Pres. Ant, Borel & Co,, Treas. 
Franklin A. Zane, Sec’y Frank P. Deering, Counsel 


Unlimited Liability of Stockholders 


Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 


H. S. WARNER, Gen’! Agent 
CHICAGO, ILL, 





“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them. 

Good Contracts in Good Territory to Good Men, 

Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1206 Michigan Ave., Chiesgo, Ill, 


WANTED TWO MANAGERS 


a 
Kentucky, Alabama, South 
Carolina, Texas, Missouri, 
Kansas, New York, New 
Jersey, Maryland, Ohio, 
Illinois and South Dakota 
New unconditional monthly health and 
accident policy. 
Exceptional compensation guaranteed. 
Capital, $100,000 Has 25,000 Policyholders 


Federal Casualty Company 








DETROIT, MICH. 








important. 


Western Department 
16 Geary Street 
San Francisco, Cal, 





per cent on Nov. 1. The raise is attributed to 
| the passage of the fellow servant act and fixing 





AGENTS WANTED Identification: Insurance Service 


Our Perfect “IDENTIFYING CREDENTIAL” (Patent No 467,460), 
which is inserted in a handsome leather pocketbook, has been 
indorsed and is accepted by Banks, Hotels, etc,, enabling the 
bearer to cash money orders and checks everywhere. 

Our “REGISTRATION-NOTIFICATION” Service positively 
» identifies in case of sickness, accident or sudden death. 


Each holder is also furnished a special combination 


$2,000 Accident and Health 


$15.00 Weekly Indemnity for Accident (limited to 5 weeks, 23 Hazards). 
$15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 
$100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 65 years of age in all occupations, 
All Policies Issued and Losses Paid Directly by the : 
North American Accident insurance Gompany,Chicago, ill. 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. 
Identification Pocketbook, Insurance } 
Policy, Registered Metal Key-Check }90=00 Per Year 
If you are seeking a dignified method of increasing your earn- 
ings, write for sample policy, etc. More money can be made by 


handling a quick-selling $5 00 contract than a slow-selling $25.00 policy. We pay the 
highest rate of commission, including renewal contract and pone ve f° 


IDENTIFICATION COMPANY OF AMERICA (inc. 1902) 
HOME OFFICE 
131 LA SALLE STREET, GHICAGO, ILL. 56 Pine St, New York 










Insurance Policy 


Surplus, $352,422.55. 


e territory 


Eastern Department 
25 W. 42d St., New York 
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Time Indemnity—F. Draeger, Milwaukee. 

U. S. Health & Acc.—Emil Christianson, 
Drummond. 

Wis. Cas.—William Wiske, Spring Lake. 


SHOWS GOOD GAINS 


United States Fidelity & Guar- 
anty Issues New Statement 
as of Sept. 30, 1907 





The United States Fidelity & Guaranty 
Company of Baltimore has sent out to its 
agents and others a copy of its statement 
of Dec. 31, 1906, as modified and amended 
by the examination made during Septem- 
ber, and a new statement showing the 
condition of the company on Sept. 30. 

The statement prepared by Actuary 
Wolfe and the examiners of the Mary- 
land, Minnesota and Virginia departments, 
showed several changes from the com- 
pany’s statement of Dec. 31, last. No 
change, however, was made in the ledger 
assets, which constitute over 90 per cent of 
the company’s entire resources. Com- 
menting on this subject the company says: 

“The difference between the company’s 
statement as of Dec. 31, 1906, and the 
statement prepared by the examiners, re- 
sults largely from technical construction. 
For example: Premiums that the com- 
pany included in its 1906 receipts, because 
the applications were made and the busi- 
ness written in 1906, although the bonds 
were not to take effect until Jan. 1, 1907, 
were deducted by the examiners, thereby 
reducing the premium receipts for 1906. 
Expenses authorized in 1906, but not ac- 
crued or paid until 1907, were charged by 
the examiners against the business of 
1906, thereby increasing the expenses for 
that year. 

“The premium and claim reserves, and 
the depreciation in market value of se- 
curities were slightly increased by the ex- 
aminers over these items carried by the 
company. 

“This examination and report establish 
beyond all question that the company’s 
home office property, in the-heart of the 
financial district of Baltimore, and other 
unincumbered real estate, are conser- 
vatively worth $521,642.00; that its high- 
class securities are conservatively worth, 
including cash in offices and depositories, 
$2,731,128.00; that its other valuable as- 
sets are conservatively worth $386,283.00; 
and that it has no liabilities other than the 
reserves which it is required by law to 


carry. 

“This should be, and no doubt is, suffi- 
cient evidence and guarantee to our 
agents and clients that the United States 
Fidelity & Guaranty Company, with its 
capital of $1,700,000.00, and resources 
amounting to over $3,600,000.00, is in a 
strong and healthy financial condition. 

“We give below a statement of the con- 
dition of the company at the close of busi- 
ness Sept. 30, 1907, which requires no 
comment.” 





This new statement shows that some 
interesting changes have been made dur- 
ing the past nine months. The item of 
real estate remains practically the same as 
at the end of last year. On Dec. 31, 
1906, the company owned stocks and 
bonds of a book value of $1,571,524.99, 
while on Sept. 30 these holdings had been 
increased to $2,480,545.81, a gain of over 
$900,000 in this item, while a reduction of 
almost the same amount had been made 
in the item of cash in office and banks, 
this being reduced from $1,124,484.88 on 
Dec. 31 to $229,009.43 on Sept. 20. The 
company evidently has converted much of 
of its cash into securities yielding a larger 
income. It increased its outstanding loans 
on collaterals by about $42,000. The 
statement of Sept. 30 shows total assets 
of $3,849,889.89 as against $3,639,053.90 
Dec. 31, according to the examiners’ state- 
ment, an increase of over $210,000. 

Under the head of liabilities, the pre- 
mium reserve shows an increase of nearly 
$70,000, indicating a large increase in busi- 
ness in force, while the claim reserve has 
been reduced from $485,367.24 to $448,- 
548.92. The examiners gave the company 
a net surplus of $32,436.14, which in nine 
months has been increased to $327,053.26, 
a gain of about $295,000. This is an ex- 
cellent showing, especially in view of the 
fact that the depreciation in the value 
of securities has been so great this year 
as to make increase in surplus very diffi- 
cult and in some cases impossible. 


LEGISLATION ON LIABILITY 
(CONTINUED FROM PAGE 10) 


funds for employes, but as industrial 
corporations come and go injured em- 
ployes or their families, entitled to fu- 
ture compensation, would not be sure 
of getting it from benefit funds con- 
ducted by these concerns. Mr. Jones 
would have the law compel employers 
to carry insurance on their employes in 
a responsible insurance company. If 
the employe has dependents he should 
be compelled to pay a share of the 
premium; if he has not dependents he 
should have the privilege of waiving 
the insurance and taking his own 
chances. Mr. Jones would have labor 
supervised as corporations are, would 
have the limit of the employer’s lia- 
bility fixed by contract between him 
and his employe and would have a na- 
tional commission appointed by the 
president to make an exhaustive study 
of this subject in all its bearings. 
~ * * 


L. H. Perlman, president of the 
Welch Motor Car Company, says the 
President’s proposal, if carried out, 
means little more than a redistribution 
of the burden on the public resulting 
from accidents to workmen. While 
now the public bears much of that bur- 
den through taxation to maintain hos- 
pitals, orphanages and other institu- 
tions, under the President’s proposed 
plan it would bear it through increased 
cost of goods. 








STATEMENT. 
At the close of business Sept. 30, 1907. 
ASSETS 


Real estate, H. O. property (assessed valuation $406,450.00) .$ 400,000.00 


Real estate, other properties............... eatkeoeee cen 119,780.84 
Investments, stocks and bonds (book value).............. 2,480,545.81 
ee rr ere rrey rrr ..- 229,009.43 
Ri SENN WY CONNIE noo 5 605s ks ciscicdecesiscceeeees 170,785.00 
Loans secured by mortgages.............scceeeees ea 13,200.00 
Gross premiums in course of collection...............++++ 473,470.52 
Due for subscriptions, department of guaranteed attorneys.. 37,880.68 
AMadwanced ACCHUNt CONMPTACIS... 2 oi occ ccccccccccccechedes cle 31,894.57 
NS Se EE I oi na kadeunsaesecusebaesuedeass 24,092.69 
$3,980,659.54 
Less market walue of securities under cost............. : 130,769.65 
$3,849,889.89 
LIABILITIES. 
SRR: COREIUE boo cdcicievesediccess casei «+++ ++ $1,274,876.90 
rr oneness eee edad ee 448,548.92 
Commission due on uncollected premiums................. 99,428.81 
GEE MOI ike cicicnsceccvcuvicsessauseusse .$1,700,000.00 
Surplus ..... Jets sucuecsacaena wea Dba .+-» 327,035.26 2,027,035.26 





$3,849,889.89 





IS IN FAVOR OF REBATING 
PECULIAR ADDRESS TO AGENTS 


T. A. Marshall of the Great Western 
Life Questions Motives of Op- 
ponents of Discrimination 


In a remarkable address “To the 
Agency Force,” published in the com- 
pany paper of the Great Western Life 
of Kansas City, T. A. Marshall up- 
holds rebating as beneficial to the pub- 
lic and intimates that those insurance 
commissioners who have been active 
in having antirebate laws adopted may 
not be actuated by a sense of their 
duty to the public of their states but 
may be tools of the old eastern com- 
panies, working to injure the young 
western institutions. s 

How this manifesto in the official 
organ of a company seeking admis- 
sion to new states will be received by 
the heads of insurance departments re- 
mains to be seen. The address is as 
follows: 

East and West Compared 

Although the life insurance agent in the west- 
ern and southern states enjoys many important 
advantages over his fellow worker in the east 
he labors under several heavy handicaps from 
which eastern agents are exempt. These handi- 
caps chiefly consist in the drawbacks and diffi- 
culties that attend the organization and building 
up of a life insurance company in the west; or, 
in fact, anywhere west of the Allegheny moun- 
tains. To put the matter a little more discrim- 
inatingly, it may be said that while in the eastern 
companies, organized under liberal statutes and 
entrenched behind many years of well-established 
business connections, the men in the home office 
have a comparatively easy time, the men in the 
field struggle against fierce competition in a hard 
and uninviting territory. In the west the situa- 
tion is exactly reversed—the field men enjoy the 
comparatively easy time while the company’s offi- 
cers in the home office, who are charged with the 
grave responsibilities incident to their executive 
and administrative functions as well as of as- 
suming the initiative in regard to new plans and 
policies, are confronted with numerous grave ob- 
stacles and apparently almost insoluble problems. 
To put the case in a nutshell, in the east the life 
insurance business is simply a matter of reaping 
the harvest and getting insurers; in the west it 
presents two problems, viz., of sowing the seed 
and reaping the harvest after many long days of 
toil and waiting. 


Obstacles of Western Companies 


The main obstacles in the path of a new .om- 
pany in the west are due to the unfair and often 
underhanded opposition of the eastern companies; 
and if the eyes of the western people could be 
opened fully and thoroughly to the methods these 
easterners employ, their retributive wrath and in- 
dignation would be visited with a heavy hand not 
only upon the companies’ head but also on the 
heads of their official and legislative tools here 
in the west. Of course the agents in the field 
suffer from this unfair competition also, but 
not nearly to such an extent as the company’s 
officers, who plan and direct its affairs. It is 
true that too often the solicitors for eastern com- 
panies sneer at the young company of the west 
and endeavor by insinuation and innuendo to be- 
little its standing and damn its new and progres- 
sive policies with unjust criticism or even with 
actual condemnation, by means of barefaced false. 
hoods based on the ignorance and credulity of 
the prospective insurers. Nevertheless in all 
such cases, if properly met, every knock can be 
turned into a boost and the eastern representative 
will ultimately find to his sorrow and lasting dis- 
comfiture that it never pays to disparage and 
decry a competitor his goods when dealing with 
people who are such lovers of fair play and a 
square deal as the American people are as a 
general rule. The fair-minded, honest and gen- 
erous agent who praises his competitor and gives 
credit wherever it is honestly due his goods, will 
win out nine cases out of ten if his prospect is a 
man of even average intelligence and honesty. 
Possessing these qualities himself, he is sure to 
appreciate and admire them in others, as well as 
to dispise the knocker who trusts to unfair 
means rather than the merit of his goods to se- 
cure his patronage. 


Charges Eastern Craftiness 

In the case of the company, however, the situ- 
ation is very different and the difficulties arising 
from this unfair competition are vastly greater. 
Indeed, the powerful and wealthy eastern compa- 
nies have such tremendous advantages, and so 
many ingenious resources and secret influencies 
at their command, that the men who undertake 
the difficult task of organizing and building up a 
new company anywhere in the west must possess 
brave hearts, unconquerable resolution and no 
small degree of sagacity, foresight and acumen, 
to cope successfully with such hydraheaded op- 
position. 

In the first place, the eastern companies greatly 
desire, and are firmly determined to create and 
enjoy a monopoly, as far as possible of the life 
insurance business. Knowing, however, how 
odious monopolies are in the eyes of the Amer- 
ican people, they are shrewd enough to mask 
their design and to work under cover in carrying 
out their oy . Furthermore their design is 
so cunningly hidden under the cloak of morality, 
of great solicitude for the public welfare, that its 
nefarious character would never be guessed by 





the unsuspecting public. For example they have 
proceeded in two ways, to accomplish their object 
of crushing out competition and enjoying with- 
out molestation or interference the luscious fruits 
of a monopolistic combine—a trust in effect if 
not in name and form, 


Holds Underwriters’ Associations Tools 


The. first means to this end is sought through 
the agency, conscious or otherwise, of the un- 
derwriters’ association. This association is com- 
posed of a splendid body of men, nominally or- 
ganized for the laudable purpose of elevating the 
standards of the life insurance business and of 
protecting alike the interest of the companies, 
agents and the insuring public. But as a matter 
of fact the association is used as a close cor- 
poration, wheel within a wheel, or imperium in 
imperio, as the Romans termed it, to choke off 
competition by deluding the public in general and 
legislatures in particular into adopting laws gov- 
erning the organization and operations of new 
companies which are designed ostensibly to pro- 
tect the public but in reality to prevent the new 
company from employing progressive methods, or 
creating new agencies to stimulate public interest 
in life insurance, inventing new and more liberal 
policies, or in any shape or manner striking out 
into new paths in the life insurance business. 


Young Companies Fettered 


Fettered by such onerous restrictions, a young 
company is not allowed to offer any superior in- 
ducements, however innocent and legitimate in 


themselves, to prospective insurers, or to devise 
new plans an — of insurance, however 
meritorious and beneficial to the insurer. The 


inevitable consequence of this procrustian legis- 
lation is that a new and progressive company 
finds itself bound hand and foot, forced to pro- 
ceed in the same narrow groove in which life 
insurance has been carried on for years, and 
under conditions that render it almost impossi- 
ble for it to offer any particular inducements to 
get business and secure a fair share of the good 
will of the public. Under the circumstances it 
is marvelous, almost miraculous, that a new com- 
pany can succeed in establishing itself on a per- 
manent basis, or in getting any considerable 
amount of business in competition with the old, 
firmly established companies. When it does you 
may rest assured that extraordinary ability and 
energy are being employed somewhere in con- 
ducting its operations. 
Condemns Antirebate Laws 

Just one example will serve to show the 
specious cunning and misleading character of this 
monopolistic opposition and in order to be fair I 
will select an example which really admits of 
some —wT in urging its claims to merit— 
the antirebate laws which have been enacted in 
most of the states in the Union. The wunder- 
writers’ association and all the insurance journals 
that voice the views of the eastern companies 
combined in urging the enactment of this law as 
a measure of protection to the public and as a 
means of elevating the standards of the agency 
forces in. the life insurance business. An et, 
as a matter of fact the law does neither. n- 
like the railway rebate which gives the favored 
shipper a decisive advantage over his competitors, 
the insurance rebate benefits the insurer who re- 
ceives it but injures no one. It may be argued 
that it tends to demoralize the agency business, 
but it is manifestly beneficial to the public for 
the reason that it lessens the first cost of an in- 
surance policy. Instead of being against public 
morals and public policy it is quite the reverse, 
since it stimulates the public to insure their 
lives, and thus promotes the general welfare. 
Morally speaking, a life insurance solicitor has 
as much right to divide his commissions with an 
insurer as a real estate man has to split his 
commissions with a customer, and he ought to be 
permitted in law to enjoy the same liberty of ac- 
tion to exercise his discretion in closing a deal. 
In both cases the object is to expedite the sale, 
and in each case the quickness of the transaction 
compensates for the lessening of the agent’s 
profits. In any event, the public is the gainer 
and the only loser is the agent who gives up a 
portion of his commissions. 

Questions Commissioners’ Motives 

And yet, antirebate laws have been placed 
upon the statute books through the cunning ma- 
nipulations of the old, long-established companies, 
which are determined to prevent the young 
companies from adopting any new means of pro- 
moting growth of their business and to keep 
them on the same level but at great disadvan- 
tage with themselves, by reason of their new- 
ness and less firmly established reputation and 
name. These older companies do not scruple to 
use not only the underwriters’ association but 
legislators and even state insurance commission- 
ers, whose rulings often go far to cripple pros- 
perity and retard the growth of a young com- 
pany. It is frequently the case that a state 
insurance commissioner who professes great zeal 
in safeguarding the interests of the “dear peo- 
ple” is really the tool of the would-be monopo- 
listic companies. 


Discusses Slush Fund 


In the recent insurance investigations in New 
York the ugly fact was disclosed that one New 
York company alone spent a cuarter of a million 
dollars a year in paying retainers and maintain- 
ing legal and political representatives in the vari- 
ous state capitals, ostensibly to protect the com- 
pany against injurious legislation but __inci- 
dentally to secure p g of es designed 
to crush out competition by placing rigorous ‘laws 
on the statute books governing the life insurance 
companies in the various states in the west and 
south. The fact also developed in these investi- 
gations that a number of eastern companies are 
in a combination to maintain lobbies in the 
capitals of the various states. And so, when 
a member of a state legislature or a state insur- 
ance commissioner, is unusually zealous in pro- 
tecting the public by urging the enactment of 
rigid laws governing the home companies in his 
state, it is by no means certain that he is 
actuated by patriotic motives—he may be merely 
a tool, pulling chestnuts out of the fire for the 
competitors of the home companies. 
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IN LIFE INSURANCE CIRCLES 


REUNION OF OLMSTED AGENCY 








Agents of National Life in Ohio and 
Indiana Hold Annual Meet- 
ing at Cleveland 





Fifty agents of the National Life of 
Vermont from various portions of Ohio 
and Indiana attended the annual meet- 
ing at the offices of the state agents, 
Olmsted Bros. & Co., at Cleveland last 
Thursday. A business meeting was 
held in the afternoon and in the even- 
ing the agents were tendered a banquet 
at the Colonial Hotel. In addition to 
the field force, President Joseph A. 
DeBoer, Second Vice-President James 
B. Estee and Medical Director A. B. 
Bisbee of the company; T. C. Thomp- 
son, state agent for Tennessee, and M. 
W. Marshall, general agent at Detroit, 
were present. 

It was found that Olmsted Bros. & 
Co. lead all other agencies in the busi- 
ness secured so far this year, with a 
production in excess of the amount se- 
cured up to the same time last year. 
No change has taken place in the 
agency force as a result of the reduc- 
tion of commissions required under the 
laws of New York, but all agents have 
remained perfectly loyal. As a class, 
it is believed that the business is bet- 
ter than that of any other year and 
that it will remain on the books per- 
manently, since it was secured on the 
policy of protection and business prin- 
ciples rather than by pressure. Fol- 
lowing is the afternoon program, ren- 
dered in the offices of the state agents: 

“Where We Are at in Indiana,” L. A, Crim, 
Indianapolis. 

“Getting Business,” E. B. Hamlin, of Olmsted 

‘*iuapencions and Rejections,” A. B. Bisbee, 
medical director. 

“Past, Present and Future Conditions of My 
Field,” ‘all agents. 

“A’ Successful Agent,” Harry Walter Hutch- 
ins, manager, Cincinnati. 

The banquet in the evening was a 
very pleasant affair, presided over by 
George H. Olmsted. His introductions 
were very apt. Following made re- 
sponses to toasts: 

“Work That Will Justify the Past,” James B. 
Estee, second vice-president. 


“An Agent of the National Life,”” C. B. Fitch, 
ngs agent, Fort Wayne, Inc ; 
e 


Life Insurance Man,” Rev. W. A. 
Waldo, stor the Willson Avenue Baptist 
Church, Cleveland. 


“Some Experiences and a Few Conclusions,” 
T. C. Thompson, state agent, Chattanoo , Tenn. 

“The Opportunity and Duty in Life Insur- 
ance,”” President Joseph A. DeBoer. 





Laylin is President 

Lewis C. Laylin, formerly secretary 
of state, has been elected president of 
the Ohio State Life of Columbus, vice 
J. C. F. Hull of Bucyrus, who resigned 
on his removal to Los Angeles. C. P. 
Williams, formerly president of the 
Jefferson Life of Indianapolis, which 
was reinsured by the Ohio State Life, 
was elected first vice-president, suc- 
ceeding Mr. Laylin. 





Mutual Benefit Men to Meet 

A meeting of the general and state 
agents of the Mutual Benefit Life in 
the central west will be held at the 
Stratford hotel in Chicago, Oct. 30. 
Many of the special agents will also 
be present. A. A. Drew, the new su- 
perintendent of agents, and E. E. 
Rhoades, mathematician, will be pres- 
ent from the home office. 





Bars Great Western Life 

Circuit Judge W. H. Potter, at Jackson, 
Miss., has granted the application of Dis- 
trict Attorney Harris for a writ of man- 
damus to prohibit the Great Western 
Life from operating in Mississippi. It 
will be recalled that when the Great West- 
ern applied for a Mississippi license that 
the attorney-general ruled that a policy 
contract issued by the Great Western was 
not in violation of the antidiscrimination 
Statute, and upon this opinion Commis- 





sioner Cole issued a license. Later the 
attorney- -general concluded that the con- 
tract in question was in violation of the 
Mississippi law, and he thereupon insti- 
tuted mandamus proceedings, which have 
resulted as stated. It is expected that the 
Great Western will appeal the matter to 
the supreme court. 





To Go on Stock Basis 

The Union Life of Madison Ind., an 
assessment association, is planning to go 
on a legal reserve basis, as a stock com- 
pany. At a recent meeting of directors 
officers were elected as follows: 

President—Richard Johnson. 

Vice-President—Samuel M. Strader. 

Second Vice-President—Manley D. Wilson. 

Secretary—L. V. Cravens. 

Treasurer—N. Horuff. 

General Manager—Charles R. Nicholson. 

Mr. Johnson is also president of the 
Fireman’s & Mechanics’ Fire of Madison. 
The capital stock of the newly organized 
company is to be $100,000 and surplus 
$25,000. Stock is being rapidly sold, it 
is said. 


George W. Riggs Explains 

Regarding the statement that George 
W. Riggs of Chicago handed the insur- 
ance papers the petition of a suit he 
claimed to have filed against the Old Col- 
ony Life in order to bring that company 
into unfavorable publicity, when he had 
not actually brought the suit, Mr. Riggs 
declares his attorney told him the suit 
had been filed and he acted in good 
faith. To substantiate his position he 
gives the following letter from E. T. 
O’Bryan, his attorney, which reads: 

“Regarding your inquiry as to when I 
filed the suit for you against the Old 
Colony Life, I beg to state the praecipe 
was filed on Oct. 15, and the declaration 
was filed on Oct. 19. I ordered this 
filed a couple of weeks before, as per 
your orders, but the matter was neglected 
by my clerk in the rush of other business. 
When you asked me on Monday, the 7th 
inst., for a copy of the bill, and I gave 
it to you, I supposed the praecipe had 
been filed by the office.” 





- 





Considering Disability Clause 

The Phoenix Mutual Life is consider- 
ing the advisability of incorporating in 
its policies a disability clause. The com- 
pany has in no way decided to undertake 
the matter, but is addressing the various 
insurance departments, so as to know 
how such an amendment to the general 
contract issued by the company would be 
looked upon bv the commissioners. 





_ Will Increase Its Capital 

The Florida Life of Jacksonville, 
Fla., has voted to increase its capital 
from $1,000,000 to $2,000,000. It will 
enter a number of new states and erect 
a modern home office building in Jack- 
sonville. The present stockholders will 
be allowed to take a pro rata share of 
the new stock up to Nov. 10. After 
that time it will be sold to the public. 





Drew Succeeds Pratt 

A. A. Drew, manager of the literary 
department of the Mutual Benefit Life, 
has been elected agency superintend- 
ent of the company, succeeding to the 
duties of Col. Le Gage Pratt, who 
leaves the service of the company Dec. 
1, when he will enter Congress. 


Edwards’ St. Louis Address 

In his address Tuesday evening before 
the Life Underwriters’ Association of St. 
Louis, President Edwards of the Na- 
tional association said that the present 
trouble in life insurance lies wholly in 
the agency force. He asks no better op- 
portunity to write business than he has 
today. Students of insurance legislation 
anticipate a change in section 97 of the 
New York law, so that medical and in- 
spection fees will not be taken out of the 
allowance for the expense of first year’s 
business and so that general agents will 
be given longer renewals. 

Mr. Edwards said it was not the policy 
of the National association to attempt to 








IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating o_< = fy oe pn policies and secures them a \ 2 aot of their 
‘ull value in approved —, with This is the law. A certificate from the 

= Auditor with a 1 

Rate of interest 1906, ‘6. 13%. Most absolute safety. Biggest cash settlements. Reliable 

representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets —— . «© ec ec «  €@1,602,743.18 
Surplus Security to Polic; Golders ° ° ° ° e 307,924.34 
Insurance in Force . ee e ° —_— ° 19,325,570.00 


its. with the ° ag 
| wpe yp State of Tnfiena, os sequiced by law, nonspeculative securities in an amount ex: 
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The Most Popular Up-to-Date Policies 


CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinois, Ohie, Pennsylvania and Georgia 
Spleadid oppor fi en of capaci permanen Rection with ell-known Company 
organised en eS ee cumask anauaieathe hy mia 
De not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 











THE WORLD 8 RECORD. 


Reserve and all Admitted 


Insurance ip Force Admitted Assets. other Liabilities. Surplus. 
a. ae 3150-801 sasa7e sisi 
1899....... $22,208,470 $417,781 Soese $161,684 
1901....... $33,615,656 $1,015,072 $699,418 $315,654 
~ ei $39, 541, 688 $1,527,036 $1,176,249 $350,786 
Ne $49, 713, 796 $2,205,636 $1,815,059 $390,577 
uialina $60,148,904 $3,160,083 $2,615,498 ney 
4,440,588 $4, 126, ,682 $3, 521, 731 


i906 “$81,047. 860 $5,353,744 $4,674,118 $679,626 


Growth of business exceeds that of any other com Ae LIONS Eloi the end of its TWELFTH 
YEAR. The Com Gompen ree sum in excess of FOUR ILLIONS EIGHT HUNDRED and FIFTY 
THOUSAND DOLLA ited with the State of Indiana and other governments under the Com- 
pulsory Legal Reserve Law of Indiana, to protect policyholders. 





1860 47th Year 
Home ‘Life Insurance Company of New York 


GEORGE E. IDE, President 





Assets, $19,009,550.82 LIABILITIES, O17.905,901.06 
Dividend-End 
Dividend Endowment Fund (Delerred Dividends) - . " $1,621, {E38 
Insurance in Force, - - 08.113.599.00 





“Mr. Hughes failed to bring out a oR sabes transaction.” 


New York Sun, 12-12-0§ 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY’S HISTORY. 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

















ABDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 


Opportunity is at Your Door 


if you are a “business getter,’ to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 
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dictate the policy of local associations 
either as to the standards they shall set 
up or the course they shall pursue in re- 
gard to legislation. 3 





CAN’T USE DISABILITY CLAUSE 





Wisconsin Department Has Issued an 
Ultimatum to the Pacific 
Mutual Life 


The Wisconsin department has noti- 
fied the Pacific Mutual Life to discon- 
tinue its total and permanent disability 
clause in its participating policies, as it 
holds such clause is not permissible un- 
der the Wisconsin laws. . 

In presenting the argument for such 
a clause before the department, Vice- 
President Roche said: © 


Regarding the total and permanent disability 
clause set out in our present forms of partici- 
pating policies, we are of the opinion that this 
clause 1s a complement of the life policy, for 
one who becomes totally and permanently dis- 
abled in the proper sense, and according to the 
definition in the clause is practically dead as far 
as his earning ability is concerned. In fact, we 
might say that he and his friends are worse off 
than if he were dead, because of the greater 
care he must be given and betause of the great 
extra expense he must necessarily be to himself 
and family. é 

We would regret exceedingly to have your 
department rule that such clause could not be 
incorporated in our life insurance policies, be- 
cause the citizens of the state of Wisconsin 
would thereby be deprived of a great benefit, 
and one that would be given to the citizens of 
other states. i | 

agen 8 the reserve set aside under this 
policy, we have to say that it amounts to 26 
cents per $1,000 of insurance, or half the pre- 
mium charged to cover the benefit. ‘ j 

As we are ever desirous of complying with 
the laws of = and every other state of the 
union, we will, of course, do whatever may be 
ordered by your department, and if you say 
that the policies in the state of Wisconsin must 
contain this total and permanent disability clause 
we shall certainly comply with your ruling. 











Heffelfinger to Quit 

J. E. Heffelfinger, of Springfield, 
Ohio, general manager of the Union 
Central Life for sixteen counties in his 
part of the state, will retire from the 
life insurance business January 1 on 
account of impaired health. He has 
been with the company almost forty 
years, starting as a solicitor when it 
was a year old. He has been longer in 
its service than any other man except 
Captain Ramsey, general manager at 
Washington C. H., Ohio. He has been 
one of the company’s largest producers 
and was a prominent figure in the life 
insurance world. 





President Fouse is Hopeful 
President Fouse of the Fidelity Mu- 
tual Life, in discussing existing condi- 
tions, says: 


We have communicated the status of the busi- 
ness according to states to the managing and 
general agents, and as a result have received 
most encouraging reports of the business that is 
being written and that is in pros By a 
united, strong effort, notwithstanding the re- 
duction in the agency force, we believe it possi- 
ble to make the new business for the current 
voee about equal to that of the previous year. 

hile some companies may do better than that, 
if our information is correct 95 per cent will do 
worse. The active agents of the company have 
never met with better success than they are now 
having. This shows that the men who have 
abandoned insurance work have made a mistake, 
and many of them will do doubt sooner or later 
be glad to return to the busi The i 
anes on which the business is being conducted 
at this time are helpful to an agent rather than 
hurtful. As to the 1907 honor roll to Sept. 1, of 
the fifty men, forty-two men with the company 
during the corresponding period of 1906. hirty- 
one, or 74 percent of the number, have made a 
better record in 1907 than in 1906. They have 
done it vy concentratine on the advantages the 
Fidelity affords them and their clients. - i 

I wish it were possible at this particular time 
to get in personal touch with all the men in the 
field. There is much over which we can be en- 
thusiastic, as every man who is active in the 
service must or should know. 


Will Pay 5 Per Cent More 

In a letter to the agency directors of 
the New York Life, Vice-President Buck- 
ner announces that an increase of 5 per 
cent in first year’s commissions will be 
allowed all. agents of the company for 
the final quarter of this year and in- 
definitely thereafter if it is found that 
this will not force the company to over- 
step the expense limit. With practically 











ten months’ experience under the new 
commission arrangement, which went in- 
to effect last January, Actuary Weeks 
finds that this increase can be made safe- 
ly. The company, however, retains the 
privilege of withdrawing the advance on 
Jan. 1 if found necessary to do so at 
that time. 

In making this increase the company 
feels that while the renewal system is a 
good plan if an agent is able to get along 
on a smaller first year’s income until the 
renewals start coming in, it wants to help 
him during the first year period as best 
it can. 





News of Fraternals 

Miles M. Dawson, the New York actuary, has 
been in conference in St. Paul for several days 
with a committee of the Minnesota A. O. U. W. 
with reference to a change in its rates. The or- 
der has been operating in this state thirty years 
and now has a membership of 32,000. It now 
has a flat rate of $1 per member for each assess- 
ment and at the last meeting of the order a com- 
mittee was appointed to revise the rate scale. 
The committee is figuring on a level premium 
plan under which the present members will all 
pay the rates for their attained ages. It was 
with reference to these rates that the commit- 
tee conferred with Mr. Dawson. It is expected 
that when the report is made at the next annual 
meeting there will be a lively discussion over the 
question of their adoption, 

The Independent Western Star Order, a fra- 
ternal of Chicago, has been licensed in Missouri. 

The Married Men’s League of Hannibal, Mo., 
has consolidated with the American Patriots of 
Springfield, Ill. At the time of the consolida- 
tion the Married Men’s League had $2,000 in 
cash and owed $27,000 in unpaid claims. The 
American Patriots has agreed to pay these claims, 
50 cents on the dollar, in installments, 5 percent 
monthly. The mortality of the Married Men’s 
League has been very great and unuswal for the 
last few months. 





Engaged Woman Wants Insurance 

A 11-year engagement to a man does 
not permit a woman to collect his life 
insurance after his death, Judge J. H. 
Slover decided recently in the circuit 
court at Kansas City. Miss L. F. Lon- 
dry sued the Woodmen of the World 
and Thomas Wilson, administrator of 
W. H. Nall’s estate, for the $1,000 life 
insurance which Nall carried. She said 
she had been engaged to him 11 years 
and that he promised to assign the in- 
surance to her. Nall died last Feb- 
ruary, leaving the insurance money to 
his mother, Mrs. Navina Nall, who 
died a few days later. 

After hearing the testimonv, Judge 
Slover dismissed the jury. The admin- 


istrator is to have the custody of the 
money. 





Dr. Miller Speaks at Des Moines 

An interesting meeting of the Iowa 
Life Underwriters’ Association was held 
at the Chamberlain Hotel at Des Moines 
Saturday. Dr. George S. Miller, superin- 
tendent of agencies for the Phoenix Mu- 
tual, gave a splendid address on “The 
Outlook.” The agents were greatly en- 
thused and encouraged by his talk of an 
hour’s duration. Dr. Miller is making a 
tour through the west. 





Misrepresentation is Charged 

An agent of the Northwestern Mu- 
tual Life has filed complaint before the 
insurance department in Wisconsin to 
the effect that an agent of the Pruden- 
tial has been guilty of mirepresentation 
in presenting the propositions of his com- 
pany to prospects. The agent states that 
he is ready to back up his charges with 
proper affidavits, and states that he is 
anxious to swear out a warrant. The 
matter has been referred to District At- 
torney McGovern of Milwaukee with rec- 
ommendation that action be taken. 





Nettleship Goes to Columbus 

George M. Nettleship, who for six 
months past has been supervising special 
agent of the Travelers at the Cleveland 
office, has been made manager at the Co- 
lumbus office, succeeding C. E. Mabie. 
Mr. Nettleship started in life insurance 
work in England. In this country he was 
first connected with the Colonial Life as 
supervisor of agents. Later he became 
supervisor of agents .of the Metropolitan 
in the ordinary department in Pennsyl- 
vania and the two Virginias, and later 





you want to connect with a company whose 

management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 
policies are sellers, with everything and every- 
body right, address 


United States Annuity & Life Insurance Co. 
Heyworth Building, - - CHICAGO 


YOU HAVE A RIGHT 


to expect your company to furnish you policies to sell that give tothe insured 
a SQUARE DEAL, to wit: A policy with GREATEST possible BENEFITS, 
LEAST possible RESTRICTIONS. 


YOU ALSO HAVE A RIGHT 


to expect for yourse/fa SQUARE DEAL, to wit: A contract with LARGEST 
possible COMPENSATION, LEAST possible RESTRICTIONS. 





We give BOTH to our agents. 


The Lincoln National Life Insurance Company 


OF FORT WAYNE, INDIANA 
ARTHUR F. HALL 
Secretary and Manager 


THEO. F, RUHLAND. 
Supt. of Agencies 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IEb. 








CAPITAL, . $125,000.00 


A Legal Reserve Company 


CLEVELAND LIFE 
INSURANCE COMPANY 








W. S. SHELTON, SECRETARY P. W. WARD, PRESIDENT 


ISSUES ALL FORMS OF POLICIES ON STRICTLY 
NON-PARTICIPATING PLAN 


WILBUR WyYNANT, AGENCY DIRECTOR 


HOME OFFICE: ROCKEFELLER BLDG., CLEVELAND, O. 





Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Marylacd, Virginia, 


W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 








WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 


forms of policies ever put on the market. MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG@ 
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was a supervisor in the industrial depart- 
ment and superintendent at Toledo and 
other points. He has a splendid record 
as a personal producer. 


OWNERSHIP OF THE SURPLUS 
Interesting Question Arising as to 
What Course Stock Participating 
Companies Will Take 





That the new Wisconsin law requir- 
ing a definite staternent from stock 
companies writing a participating busi- 
ness as to what part of the surplus be- 
longs to the policyholders and what 
part to the stockholders, is chafing 
some of the companies is evidenced by 
the letters received by the Wisconsin 
department. One of the papers in com- 
mentine on this says: 

It is plain to be seen not only from corre- 

ndence in the hands of the insurance commis- 
sioner from the officers of stock companies, but 
from letters which the officers of these compa- 
nies have written their agents, that the officers 
of the companies are extremely loathe to part 
company with the legal title to this surplus, al- 
though they hesitate rom the injury it may do to 
the company in regard to new business, to pub- 
licly declare to the world that it is considered 
by the officers that this surplus belongs to the 
stockholders. 

* * 7 

Hence, rather than make any declaration on 

the subject, it is likely a number of stock com- 

anies will formally withdraw from the state be- 
‘ore Jan. 1.. In their letters the officers of stock 
companies make all sorts of excuses for not de- 
siring to make the declaration that the law re- 
quires. Thus the point is raised that an un- 
assigned surplus is necessary to protect the com- 
panies in case of depreciation of their assets, and 
that the sole reason for keeping this unassigned 
surplus is to protect the corporation as a unit 
against any shrinkage in securities composing the 
asset. 

Some companies are frank enough to say that 
they desire a large unassigned surplus so that 
the stockholders may be amply protected, not 
only for the return of their original investment, 
but for the distribution of a large final dividend 
upon the stock should the business of the com- 
pany be wound up. 

. * . 

All the companies declare that they have no 
intention of winding up their business, and say 
that as long as the business is not wound up 
they do not see why there should be any inter- 
ference in regard to the disposition of the unas- 
signed surplus, hinting that the ownership of 
this surplus is a legal question which can 
readily determined when the bridge arises in the 
— of the liquidation of the company, which will 
make it necessary to determine the title to the 
surplus. 

he stock companies are gly now ap- 
preciating this fact, as most of them. which in- 
tend to claim ownership of the unassigned sur- 
lus are preparing to do only a nonparticipating 
Cesiness in the future. This is true of the busi- 
will conduct not only in Wiscon- 
sin, but in other states, as these co nies ap- 
preciate that they cannot do a mutual business 
in one state and a participating business in an- 
other state. 





ness which the 





Ferriss Transferred to Michigan 

The Travelers has now established its 
state office of the life and accident de- 
partment in Michigan at Grand Rapids. 
It includes all the state except Detroit. 
Luther Ferriss, manager of the com- 
pany for Iowa, is transferred to the 
Michigan field as state manager. Mr. 
Ferriss is a successful organizer. For 
two years he was manager at Toronto, 
Can., for the Travelers. From there he 
was sent to Iowa, where he has materi- 
ally increased its business. 

The change is a distinct promotion 
for Mr. Ferriss, who has greatly in- 
creased the business of the Iowa de- 
partment in the two years he has been 
in charge. A convention of the Iowa 
agents of the company will be held in 
Des Moines this week and a dinner 
will be given at the Chamberlain. 
Messrs. McBurney and Giddings, su- 
perintendent of agencies, will be in at- 
tendance from the home office. 





Plans of the New Company 
Regarding the plans of the Provident 
Annuity Life Assurance of Blooming- 
ton, Ill., just organized, Vice-President 
John E. Finney says: 


Our plan is to pay the benefits under the pol- 
icy to the beneficiary in monthly installments of 
$25, $50, $75 and $100, according te the monthly 
annuity selected by the applicant, and a pre- 
mium rate will be ~ accordingly. The asso- 
ciation’s liability will be evidenced by the issu- 
ance to the beneficiary of the association’s gold 
coupon bond, each coupon being payable “to the 
bearer” on the first day of each month follow- 
ing the death of the insured until the full 





amount of the face of the Fag has been paid, 
except that $100 in cash will be paid immediately 
upon satisfactory proof of the death of the in- 
sured. 

Policies of insurance will be issued in denom- 
inations of two, three and five thousand dollars. 
We will have a total disability clause ya ll 
ated in our policy, and a total disability endow- 
ment benefit, maturing at the age seventy, pro- 
vided the insured has paid twenty-five annual 
premiums. Hi A 

Our liability under the policy is certain, and 
we are, in no respect, similar to other companies 
operating in this state, that pay benefits in 
monthly installments and whose liability, under 
their policy, is conditionally limited. 





Weil Appointed Manager 

Alexander V. Weil, formerly con- 
nected with the Fisher branch of the 
New York Life in Chicago, has been 
appointed manager of the Fidelity 
Mutual Life in that city. He is a good 
personal producer. Agency Manager 
Byrley, of the company, who made the 
appointment, will remain in Chicago for 
a month or so to get the new manager 
well drilled in the Fidelity Mutual’s 
ways. 


RULES ON LAW OF MINNESOTA 








Writing Both Participating and Non- 
participating Policies Elsewhere 
Does Not Bar Companies Out 





The Minnesota law prohibiting insur- 
ance companies from issuing both partici- 
pating and nonparticipating policies in 
that state does not prevent companies 
from doing business there because they is- 
sue such policies in other states. A ruling 
to this effect has just been made by the 
attorney-general’s department in response 
to an inquiry of Insurance Commissioner 
Hartigan. If the companies otherwise are 
entitled to a license in this state they must 
be granted one. 

Several of the insurance laws passed by 
the Minnesota legislature last winter go 
into effect on Jan. 1, 1908, and in prepar- 
ing for this time the companies have been 
requested to submit the forms of their 
policies prepared to comply with the new 
laws. A number of the companies have 
sent in their policies and in passing upon 
them this feature arose, and the opinion 
of the attorney-general on the question 
was asked. The opinion follows: 

In your communication of October 12, ad- 
dressed to the pene, you call atten- 
tion to chapter 161, laws 1907, and wish an 
opinion from this department as to whether a 
foreign insurance company can be licensed to 
do business in this state when such company 
writes both a participating and non-participating 
business in other states, the company being pro- 
hibited by said chapter from doing business of 
that character in this state. 

In answer will say, if a foreign insurance 
company can and does comply with the laws of 
this state with reference to the licensing of 
such company and its ission to do busi 
in this state, it is entitled to such license, 
though it may do business in another state 
which our laws will not permit it to do here. 

As to your question whether a company can 
be licensed to do bi .iness in this state which 
writes deferred dividend policies in other states, 
where the law permits the writing of such poli- 
cies, but the issuance of policies of that charac- 
ter are prohibited by sections 1, 3, 4 and 5, 
chapter 198, laws 1907, will say that such com- 
panies can be licensed to do business in this 
state by complying with the laws of the state. 

Minnesota, of course, cannot legislate as to 
how insurance companies shall transact business 
in other states, as the laws of each state must 
govern within the particular state, and in each 
of the cases concerning which you wish an opin- 
ion it is assumed that the character of the busi- 
ness transacted by a company in another state 
in no wa 
as to its 





affects the solvency of the company 
usiness in this state. 





New Feature in State Life Policies 
The State Life of Indianapolis will 

after Oct. 20 attach to all life policies 

the double inaemnity feature, applying 


in case of death by accidental or vio- 
lent means. ; 





Holds Annual Banquet 

The Chicago general agency of the 
Northwestern Mutual Life held its 
annual banquet at the Union League 
Club last week. Charles D. Norton, 
the general agent, was toastmaster. 
The guests of honor were E. B. Butler 
and C. H. Wacker of Chicago, trustees 
of the company, and Vice-President 
Skinner and Superintendent of Agents 
Norris from the home office, all of 





Easy Money 
Can be Made by Agents Sell- 
ing the ALL-GUARANTEED 
NEW Low-Cost 


Life Insurance 
Policy of 


Che. e 
Prudential 


Best and Easiest Selling Policy in the Market. 
We want Agents. We want Managers. We want YOU 
THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Stock Company by the State 
of New Jersey 

















JOHN FP. DRYDEN, Home Office, 
4 President. NEWARK, N. J, 
OUR 46 YEARS’ REPRESENTA- 


TION OF THE HOME LIFE IN- 
SURANCE CO. OF N. Y. IS PROOF 
POSITIVE OF AN ALL-AROUND 
SQUARE DEAL AND THE BEST 
QUARANTEE OF PERMANENT 
CONTRACTS TO OUR AGENTS. 


W. A. R. BRUEHL & CO. 


General Managers, CINCINNATI 
Fourth National Bank Builaing 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 


Massachusetts Mutual 


Life Insurance Company 


SPRINGFIELD, MASS. 
Incorporated 1851 


General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 
dend record, low expense ratio. 

I B. Snow, Superintendent 

= 316 Merchants Lean cad tenon, Chtenge 


Chicago Agency, L. Brackett Bishop, '° 
316 Merchants Loans and aaa 


Columbus Agency, 1003 Outlook Building 








THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 





Capital and Surplus, $312,000.00 
Western and Southwestern States, to sell the most 


policy issueil today. 


The Indianapolis Life 
Insurance Company 
WANTS FIELD MEN IN INDIANA 











TWENTY YEARS IN BUSINESS 








Maturing contracts above estimates. 
Selling limited pay policies $4.00 a 
thousand under eastern companies. 


One of the cleanest life insurance 
companies in the world. 








if you want an Agency write 


BANKERS’ LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 


WANTED 
RlidliieG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W. B. LANE, Vice-President 








66 Broadway, New York 





Never Issued “Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Policyholders Well Satisfied. 
Agents Making Money. 
bother handli an entire 
line of life policies, when a 
ground wy giving unique and complete 
insurance 
id - 
3 fale insonse t besusad Goletoast estat ans 
ima 
L. G. FOUSE, Pres’t Philadelphia 


THIS COMPANY 
Never Issued Special Contracts. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
lodicnepele 
W h y single Fidelity Policy more 
than covers the whole 
Our Guaranteed Q. C. BE. L. Policy insures 
a man’s income and all his insurance; pro- 
jelds 
permanently disabled; pays a life income in 
any event at end of limited-payment period. 
Fidelity Mutual Life 
Insurance Co. 
OF PHILADELPHIA 








Has furnished perfect pro- 
tection at proper rates for 
————"59 years 





Our agents are representative citizens of 
their respective communities. 





Local agents should get prices on 


Policy Labels 


The Western Underwriter Co. 
145 La Salle Street, Chicago 
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whom gave talks. Several of the agents 
also made remarks. 


Midland Mutual Doing Well 

At its quarterly meeting last week the 
Midland Mutual Life received reports 
showing that the new company’s busi- 
ness has been making progress all sum- 
mer, and that by the first of the year 
it will be on a self-supporting basis. 
The company has insurance in force 
aggregating a million dollars and the 
officers report a satisfactory volume of 
new business coming in. 


LIFE NOTES 


J. H. Topping has resigned as general agent 
of the National Life, U. S. A., in Chicago. 

The Guarantee Life, of Houston, Tex., has 
been admitted to Kansas. 


The Equitable Life of Iowa’s new endowment 
policies are 20 payment maturing either in 25, 30 
or 35 years. 

Charles L. Price, of Detroit, manager of the 
Prudential’s ordinary department for Michigan, 
has resigned, due to ill health. 


J._L. Kampfert, assistant superintendent of 
the Western & Southern Life at Bucyrus, Ohio, 
has been transferred to Marion, Ohio. 


The Great Western Life of Kansas City wrote 
$5,195,750 in September, making the total for 
the first five and a third months $14,128,750. 

Actuary S. H. Wolfe, of New York, has be- 

m an examination of the Provident Savings 
fife at the instance of the Colorado department. 


The Northern Assurance Company, a new 
life company of Detroit, has made its $100,000 
with the Michigan department and has received 
its license. 


James Hall, one of the veteran life men of 
Chicago, died, a few days ago. He was formerly 
with the Aetna Life, but recently has been with 
Rhodes Bros. 


The Sept. 1 figures of the Bankers Life of 
Iowa shows assets $11,248,553, guarantee fund 
ae ney reserve fund $4,473,223, insurance in 
orce $316,850,000. 

Moses G. Watterson has been appointed spe- 
cial agent of the Berkshire Life, with head- 
quarters at the office of A. K. Hannen, general 
agent at Cleveland. 


Nelson Clark, who has been an agent of the 
Mutual Benefit Life at Minneapolis for twenty- 
five years, committed suicide a few days ago. 
He had been in poor health. 

Raul V. Connolly, recently ome of the 
Keystone Bonding Congeus of Philadelphia, has 
been licensed as a representative of the Philadel- 
phia Life at Wheeling, W Va. 


The Winona Mutual Benefit Association, of 
Winona, Minn., is to be dissolved by order of 
court, and the $5,553 in the reserve fund will 
be divided among the members pro rata. 

‘the Illinois insurance department is very busy 
now examining the policy forms of life compa- 
nies to see that they comply with the require- 
ments of the new law enacted last spring. 

The Union Central Life, which continued its 
agencies in Texas for the present year, has an- 
nounced that it will discontinue all business there 
after Jan. 1 because of the new deposit law. 


S. B. E. Seese, formerly manager of the Pre- 
ferred Accident at Toledo, has been as 
manager of the Union Central Life at Seattle, 
Wash., with headquarters in the Arcade Annex. 

R. H. Mockett & Sons have taken 2 general 
agency for the Prudential in Lincoln, Neb. 
They have been the general agents for the 
Northwestern Mutual for the last twenty-five 
years. 

Thos, C. Stephens, formerly Chicago manager 
for the Royal Galen Mutual, who has out 
of the business for some years, has ~~ become 
meow with the Chicago agency of the North- 
ern Life. 


7 2 Meee assistant superintendent of the 
Metropolitan Life at Waterloo, Iowa, re- 
signed to become manager of the Des Moines 
Life at that place. C. H. Garrett succeeds him 
with the Metropolitan. 

F. E. Saffold, formerly agent of the North- 
western Mutual for Wyoming, has been a 
pointed general agent of the company for south- 
ern Nebraska, with headquarters at Lincoln, suc- 
ceeding J. H. Mockett & Sons. 


C. F. Whipple, formerly general agent of the 
Franklin Life at Cleveland, has been made gen- 
eral agent of the National Life, with head- 
quarters in the offices of Olmsted Bros. & Co., 
state agents, Cleveland, Ohio. 

For the first nine months of this year the 
Northwestern Mutual wrote $87,962,373 of new 
business, a gain of $7,506,547 for the same 
period of last year. On Sept. 30 the company 
had business in force of $876,108,201, 

Fred Peterson, who has managed hotels in 
several cities of the upper peninsula of Michi- 
gan, has been appointed general agent of the 
Equitable Life of New York for the upper 
peninsula, with headquarters at Escanaba. 


M. J. Conway, for five years manager of the 
Wausau, Wis., district of the Fraternal Reserve 
Association of Wisconsin, has resigned. He was 
also connected with the Wisconsin Casualty 
Company, of Fond du Lac. 


The Mutual Reserve Life of New York has 
tred from operating in Mississippi for 

three years because of failure to satisfy a judg- 
ment rendered in favor of Eliza J. Saunders, a 
policyholder, at Vicksburg, Miss., in January, 
19 Insurance Commissioner W. Q. Cole, who 
issued the disbarment order, announces that his 
action is mandatory. Attorneys for Mrs. Saunders 











will endeavor to secure execution upon the prop- 
a d of the company in New York to satisfy the 
claim. 


The old libel suit which Zeno M. Host, then 
insurance commissioner of Wisconsin, brought 
against the Milwaukee Sentinel on account of an 
article it published at the time he and the Pru- 
dential were fighting, has been settled out of 
court. 

The Chicago office of the North American Life 
of Toronto reports an increase of 40 per cent in 
business written so far this year over 1906. 
General Agent G. E. Garvin, who has charge of 
the Chicago office, feels that the future is 
brightening for life insurance. 


J. P. Blasche, in charge of the Metropolitan 
Life office at Big Rapids, Mich., for several 
years, has been promoted to a district superin- 
tendency in northern Michigan, with headquar- 
ters at Traverse City. His successor at Big 
Rapids is M. L. Lyons of Cadillac. 


The attorney-general of Texas has given an 
opinion that life companies need not have $100,- 
000 capital to be admitted to that state, but mu- 
tual companies may be admitted if they have 
$100,000 surplus. The insurance commissioner 
had expressed the opposite view. 


W. H.: Stewart has been appointed superin- 
tendent of agencies of the Metropolitan Life for 
Iowa, Nebraska, Kansas, Missouri, Texas and 
Arkansas, with headquarters at Des Moines, 
Iowa, to succeed H. A. Young, who has taken a 
position at the home office of the company. 


The American Central Life for nine months 
of this year increased its assets $267,545, mak- 
ing the total Oct 1 $1,798,427; the surplus im- 
creased $135,758, to $420,716. Since July 1 the 
company increased its mortgage loans $113,316, 
making the total of this kind of securities $526,- 

The action for a receiver for the Keystone 
Life in Louisiana brought by C. von Schlemer 
several weeks ago, has been dismissed in New 
Orleans. Von Schlemer was the only witness, 
and upon the completion of his testimony ttc 
court sustained a motion by the defense to dis- 
miss the proceedings. 

Suits have been brought in the federal court 
at Topeka, Kans., to collect under a $30,000 life 
policy in the Capitol Life and a $5,000 accident 
policy in the Aetna Life, held by the late L. H. 
Perkins, of Lawrence, Kans., who fell from the 
roof of his house and was killed. Whether this 
was an accidental death or a suicide has been 
questioned, the Mutual Life having refused to 
pay a $100,000 claim under its policy. 

A man named William W. Cooper has been 
and probably still is traveling about the counrty 
securing loans from general agents on representa- 
tion that he was formerly a large writer in Cal- 
ifornia. He secured a loan from Col. Collin 
Ford, general agent of the Aetna Life at Cin- 
cinnati, giving as references the Equitable and 
Mutual Life offices at San Francisco, for which 
he said he had written $950,000 and $1,400,000, 
respectively. The Equitable office states that he 
has never been connected with it and the office 
of the Mutual telegraphed: ‘“‘Cooper unknown 
here. Has been giving us as reference to va- 
rious companies from many eastern points. Evi- 
dently travels fast and often.” 


LIFE APPOINTMENTS. 


Ohio 


State Mut.—C. F. Davidson, Canton. 
Southern States Mut.—J. A. Pattee, Cincin- 
nati. 

Security Mut.—C. W. Patterson, Wellston. 

Travelers—E. H. Morrell, Cleveland; Stanle 
Sprogens, Cincinnati; Washington Ford, Cald- 
well; Giles G. Truesdale, Cincinnati; H. S. 
Waliridge & Co., Toledo; A. H. Rulman, Rock- 
— E. O. Baldwin, Dayton; G. C. Fleet, Dal- 
on. 





ney, Hicksville; John Warflinger, Cincinnati; H. 
A. Ra “=~ 
Amer. Cent.—W. G. Arend, Sandusky. 
Bankers, Ia.—Wallace Slater, Cleveland. 
Equitable, Ia.—H. £ Purpus, Dayton. 
Equitable, N. Y.—E. V. Cole, Ashtabula; T. 
Hammond, Wellsville; C. W. Perry, Cadiz; J. 
M. Anderson, Steubenville; S 1 Bergstein, 
Youngstown; W. H. —_ Sebring; M. H. 
Ozersky, Youngstown; tunnell Hull, Burg 
Hill; Lulie E. Mackey, Warren; Katherine 
Brainard, Urichsville. 
Mutual Benefit— 
bay i Booker and 





+ fe Devney, Cleveland; 
hittlesey & Co., Toledo; D. 


Nebster, Ashtabula; W. F. 


——— 
N. - Mut.—James Durfee and W. Potter, 
Columbus; F. E. Kieffer, Marshallville; W. F 
Roth, Nevada. 
New York—Wm. Kellenberger, Newark. 
_ Pittsburg L. & T.—Col. S. Tschappal, Clar- 
ington; G. I. Thomas, Celina; M. B. Older, 
Custer. » 
— Union—H. D. Medford, Alliance. 
ecurity Mut.—Calvin Wilson, Ironton. 
State, nd.—A. W. Thornley, Cleveland. 
Travelers—Virgil Stockton, Carrollton; 
M. Sargent, Cleveland; J. E. 
nati; E. A. Robbins, Chillicothe. 
Aetna—J. C. Linton, Wilmington. 
Amer. Cent.—H. R. Stauffer, Columbus. 
Berkshire—R. A. Marshall, Payne. 
Equitable, N. Y.—C. F. Donart, Paulding. 
Fidelity Mut.—E. C. Grove, Newark. 
Home—J. C. Rauber, Fredericktown. 
Lincoln’ Natl.—W. T. Verigan, Fostoria. 
Mass. Mut.—H. D. Patch, Cleveland; Thos. 
McGeachie, Lorain; F. Snow, Spencerville; 
S Coaper Newark. 
Mutual, N. ¥.—F. A. Unkefer, Minerva. 
Mut. Benefit—Floyd E. Kerr, Tippecanoe. 
New York—W. I. Clark, Steubenville; C. R. 
Gosvin, Colamius. 
- Mut.—Herman Hirsch and J. A. Me- 
Toledo; W. E. Bowyer, Troy. J 


Ida 
Pendry, Cincin- 


lone, 





INSURANCE COMPANY. 





CENTRAL LIFE 





H. W. JOHNSON, President 





We want good men and are offering contracts that attract 
solicitors and prospects alike. 
Let us show you, if you mean business. 


Home Office 


Ottawa Banking & Trust Bldg. 


Ottawa, Illinois 





SION I‘’I‘71I AO 








| 





Indiana, lowa, Nebraska, Minnesota, 


territory that insures success. 


159 LA SALLE STREET 





WE WANT AT ONCE 


first-class, experienced men as general agents for special territory in Illinois, 


We will not send you into a desert and expect you to pick pond lilies, 
but we'll give you the active influence of the fon 


Our company is young but it is not selling stock to pay expenses—the 
fact is it has no stockholders, but plenty of surplus. Ail policies registered 
and the reserve deposited with the State of Illinois, 

We will give you a renewal contract which has no strings attached to 
it and which gives you WHAT YOU THINK YOU GET. If you 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, address 


SCANDIA LIFE INSURANCE COMPANY 


Michigan and Pennsylvania. 
Office and the kind of 


CHICAGO, ILLINOIS 











NATIONAL LIFE INSURANCE COMPANY 





ig 


RECORD 
OF 1906 





Gain in Assets - 











Insurance in Force December 31st. - 
Gain in Surplus for Year, - o w 


Excess of Income over Disbursements, 


of the United States of America 


CHICAGO 





ESTABLISHED 1868 





ALBERT M. JOHNSON, President 


ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 
$47,656.411.21 
60,790.75 
1,014,011.66 
1,028,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 





INCORPORATED 1851 


Berkshire Life 


INSURANCE COMPANY 


PITTSFIELD, MASS. 


JAMES W. HULL, President 
THEO. L. A N, 
J. M. LEE, a 
ROBERT H. DAVENPORT, Ass't Sec'y 


of Massachusetts 


. nd life ° ° the 
en an I ees SERGE 


4.K. HANNEN, Gen’) t Northern Ohio 
iiliamsep Bidg., Cleveland 
JOHN A. RINGOLD, Gen'l t Southern Ohio 


71 ww Bldg., Cincinnati! 
WILLIAM D. WYMAN, Gon’ ‘Agent for Vilinois 
100 Washington St., Chicago 


THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 
because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619.517.39 
LIABILITIES, 53,794,524.89 


JESSE R. CLARK, B. P, MARSHALL, 
President Vice-President 





ALLAN WATERS, Sup't of Agents 





THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


E. HITOHOCOX, Field Manager 


FRANK 
WM. D. MITOHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 
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N. Amer.—J. C. Hays, Circleville; J. A. Mar- : 


burger, Commercial Point; J. W. Jordan, Chil- 
icothe. 
Travelers—C. A. Haskett, Dayton; Elizabeth 
orkum, Cincinnati; J. H. Cisma, W. T. Eaton, 
Kenton; Martin Skelly, Mt. Vernon. 
Aetna—J. W. Guiher, Frankfort; I. M. Jor- 
dan, Chillicothe. 
Lincoln Natl.—A. Jay Stevens, Marietta. 
Mass. Mut.—G. S. Spring, Geneva; T. 
Strock, Niles. 


Mutual Benefit—W. L. Hoag, Dayton; W. D. 
Holloway, Columbiana. 

Mutual, N. Y.—G. S. Irwin, Cleveland. 

North Amer., N. J.—lowa Smith, Columbus; 
H. O. Feederle, Akron. 

Pittsburgh L. & T.—O. G. Odell, Lima. 

Provident L. & T.—J. K. Jenkins, Youngs- 
town; Emil Metager, Dayton. 

Travelers—G, L. Wagner, Cleveland; V. G. 
Smith, Cleveland; G. C. Bennett, Cincinnati. 

Mutual Benefit—Z. D. Bouchie. 

Pacific Mut.—W. J. Burton, Ft. Wayne. 

Aetna—J. M. Roush, Warren; C. P. Collins, 
Orleans. 


New York—H. V. Hyatt, Washington; L. F. 
Bowell, Plymouth. 

N ut.—Frank Titus, Roann; Arthur Mc- 
A. Jj. P. Pease, 


Kinsey, Thompson an 





Frankfort; J. F. Randolph, Thorntown; J. Y. 
Storm, Lebanon; Herman Wimmer, Windfall; 
Lycurgus Liverpool, La Grange. 

Aetna—C. M. Mear, Washington. 

Pacific Mut.—Frank Irwin, Columbus. 

Travelers—L, D. Ginger, Mt. Vernon; E. A. 
Gross, East Chicago; B. M. Hogan, Indianapolis; 
M. E. McCurdy, Sellersburg; J. M. Wilkey, 
Covington. 

West Virginia 

Aetna—J. Fred Neill, Sistersville. 
' ~ em N. Y.—E. L. Porter, New Cumber- 
and, 

Germania—R. W. Baker, Parkersburg; Lud- 
= Deicher, Wheeling. 

itizens—W. B. Pace, P. O. Pace and C. G. 

Pace, Wheeling. 

— Hancock—S. D. Harvey, Flat Top. 

utual, N. Y.—I. H. Offner, Keyser. 

New York—Marion Kesler, Lowell; Wm. S. 

Rose, Huntington; B. W. Rightmire, Morgan- 


town. 
Philadelphia—J. A. Dollard, J. P. Osborn and 
P. V. Connolly, Wheeling. . 
aie x mg # & T.—T. H. Hawkins and H. C. 
Hawkins, Wheeling; G. 
tinsville. 
Prudential—P. H. Anderson, Friendly. 
Security—W. V. Winchester, Wheeling. 


W. Frances, New Mar- 








AUTHORIZED CAPITAL $500,000 


will appreciate the advantages. 





THE VERY NAME 


The Ohio State Life 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany'’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business getter 


The Company has never written any form of special contract. 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent coanection, address 


THE GOMPANY, Columbus, O. 


Its 











THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


exact: 


in the world—now closely invested in the most 
With an economy of management equalle 
the front rank held by it for sixty-four years as, 


ever 


With the standard policies and the safe-guards established by the law of New York—the most 


Company’s vast resources—greater by many millions than those of any other company 
rofitable securities consisten 
by few and excelled by none, maintains its place in 


t with safety, 


The best dividend-paying company, 


The best company for policy-holders, 


The best company for agents. 


Apply for agency to 
GEORGE T. DEXTER, Second Vice-President 
THE MUTUAL LIFE INS, CO. OF NEW YORF 


Only One! Company Has 


1. The most liberal policy contract. 


2. The greatest amount of security 
behind it. 

3. The best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office, Attractive terms 
and non-forfeitable renewals to good men. 

Write at once, 


‘FRANKLIN W. GANSE, 
Vioe-Pres. and Director of Agencies 
The Columbian National Life 
Insurance Company 
176 Federal Street, Boston, Mass. 





34 Nessayu Street, New York, N. ¥Y 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 








WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CANCINNATI, OH10 





‘COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatio 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill. 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To- 


Date. One Agent can represent both Companies 
giving him a complete equipment. : 


Address the Nome Office 





United American—R. J. Henderson, Bluefield. 
— Central—C. A. Postlethwait, Mounds- 
ville, 

Union Mutual—J. E. Crouse, Beckley. 

Amer. Cont.—L. S. Tully, Montgomery. 
Columbian Nat’l.—G. E. Williams, Grafton. 
Equitable, N. Y.—John H. R. Smith, Parkers 

burg; J. J. Hughes, Wheeling; H. 

and F. C. Prichard, Charleston; T. H. Hawkins, 

New Martinsville; H. B. i 
ves Moines—W. N. 


ton. 

Mutual, N. Y.—D. B. Haine 
. H. Miller, Shephardstown; 
ayar 

New York—H. E. McComas, Wheeling; Miss 
Daisy Dualey, Grafton. 

North American—E. R. Metzner, Jr., Wheel- 


ing. 
f. W. Mutual—E, C. Winger, Point Pleasant; 

R. R, Smith, Albert; H. T. Mills, Wheeling. 
Reliance—Bowles & Gordon, Huntington. 
Reserve —C. F. McLeland, Charleston. 
State—C, A. Coffman and C. H. Hartley, 

Buckhannon. 
United American—M. C. Day, Renics Valley. 
Southern States Mut,—G. R. Foreman, Elkins. 
Union Central—J. E. Smith, Adamston. 


Michigan. 

Aetna—R. J. Jarvis, Benton Harbor; E. J. 
Weipert, Ida; Arch Gauntlett, Milan. 

Equitable, Ia.—Robert Cascaddan, Leonard. 

Inter-State—Bert Jeter, Muskegon. 

Mass. Mut.—E. T. Cameron, Mount Pleasant; 
J. utterbine, Weidman, 

Mich. State—D. D. Rickett, Kalamazoo. 

Pacific Mut.—L. H. Scott, Grand Haven. 

Provident L. & T.—C. S. Carney, Ba 
William Kidd and W. K. McSween, Big 
C. W. Beecher, Reed City. 

Travelers—F. B. Lake, Flint; E. C. Cooley, 
Negaunee. 

conn. Mut.—G. C. Glenn, East Jordan; Rob- 
ert Arnott and Clyde Hagerman, Ludington; A. 
C. Hornkohl, Manistee; L. R. Campbell, Saginaw. 

Illinois—G. E. Johnson, Cadillac. 

Minn, Mut. . G, Madan, Lansing. 

Mut. Benefit—C. F. Schaus, Big Rapids. 

New Eng. Mut.—R. S. Dean, Detroit; W. P. 
Hawley, Jackson. 

New York—A, F, Dixon, Iron River. 

North Amer.—W. L. Ament, Detroit. 

Aetna—J. M. Goepfert, Bay Cy: E. E. Berg- 
lund, Cadillac; T. M. Brockway, Harbor Springs. 

Bankers, lowa—J. E. Newburn, Tecumseh. 

Illinois—Laura Van Liew, Port Huron. 

Mass, Mut.—Leta Root, Adrian; Albert Bel- 
man, Blissfield. 

Mich. State—L. C. Stinchcomb, Alma; 
Harmon, Elsie; E. J. Hirt, Lennox; E. Culver, 
Mason; Geo. Morris and T. J. Tubbs, Owosso; 
L. N. McDougall and C. C. Peck, Port Huron. 

Mutual Benefit—M. O. Graves, Petoskey. H 

A 


Capon Bridge; 
a Fr Ridenour, 


City; 
apids; 


no. 


New York—Irwin Calkins, Albion; C. 
Chaxe, Lansing; J. C. Saubs, St. Clair; L. 
Ibershoff, Saginaw; F. S. Johnson, Wyandotte. 

Prudential—Geo. J. Quint, Battle Creek; Jno. 
Volkier, Grand Rapids. 


Ia.—J. Z. i Grand Rapids. 
is—C. T. Henderson, Ply: 

Mich. State—I. S. Fink, Alma; B. S. Wat- 
son, Breckenridge; Henry Erdmann, Detroit. 

Minn. Mut.—G. G. MaDan, Lansing. 

Mutual Benefit—A. L. Toner, Jackson. 

New York—Lucien Chabot, Lake Linden. 

Pacific Mut.—Alfred Stone, Fremont. 

Phoenix Mut.—Geo. Allen, Detroit; H. N. 
Geer, Saginaw. 

Equitable, Ia.—H. B. Hoffman, Detroit. 

Hartford—H. H. Seeley, Ann Arbor. 

Mass. Mut.—W. K. Palmer, Lakeview; Chas. 
Kelsey, Marquette. 

Merchants—J. B. Cozatt, Grand Rapids. 

Mich. Mut.—E. H. Whedon, Alpena; F. L. 
Travers and James Wesson, Saginaw; L. M. 
Phelps, South Haven, 

Mich. State—H, C. Wade, Mt. Clemens; McA. 
Rittenhouse, Orchard Lake. 

Penn. Mut.—J. H. Nekervis, Calumet; Wm. T. 
Seeger, Escana’ 

Prudential—P. A. Rhodes, Battle Creek; Herb- 
ert Shaw, Bay City; H. G. Buck, Detroit; J. W. 
Verhoek, Grand Haven; A. H. Lash, New Ha- 
ven; Theo. Schlegel, Saginaw; M. E. Van 
Bosch, Zeeland. 

Travelers—L. A. C. Wagner, Adrian. 


‘Wisconsin 


Aetna—D. H. Williams, Dodgeville. 
Bankers, Ia.—H. O. Wood, Eau Claire. 
Mut. Benefit—Fred_F. Wettengel, Appleton. 
N. W. Mut.—W. F. Jacobs, Tapestee; c CG 
Adams, Milwaukee. 
Great Western—C. H. Mooney, Milwaukee. 
Mutual, N. Y.—E. S. Pattison, Durand. 
New York—G. C. Pearce, Milwaukee; G. A. 
Ryther, Madison. 


Tilinois 


Aetna—R. C. Adams, Erie; G. T. here | Jr., 
Chicago; L. T. Wilderman, Donnellson; C.° B. 
Barnes, Effingham; Frank Hichman, Ullin. 

Amer. Cent.—W. S. Wells, Chicago. 

Bankers, Ia.—O. Q. Holman, La Grange. 

Mass. Mut.—R. C. Burchell, Erie. 

N. W. Mut.—W. E. Marquam, Decatur; me G. 
Hemenway, Ullen; E. M. Cave and J. J. Faulk- 


ner, East St. Louis; L. F. Wood and E. J. Potts, 
Litchfield; A. W. _ Laurence, —— 
Campion, Madison; pA M. isen- 


berg, Chicago; Paul Huenkemeier, Freeport; E. 
. White and W. T. Nash, Chicago; T. H. Mac- 
Donald, Blue Island; G. C, Peters, Woodstock; 
W. S. Reeve, Denver; Josiah Bixler, Hillsboro. 
State Mut—John L. Hemingway, Harris J. 
Warren and Jacob H. Theobold, Chicago. 
Travelers—Martin E. Troutman, Chicago. 
Bankers, Ig.—C. C. Henderson, Jacksonville; 


H. J. Rust, Pekin. . 
Columbian Natl.—J. C. Barringer, Hillsboro; 
Springfield; F. T. Me- 


H. W. Baumgardner, 

David, Hillsboro . 

gatas kaa Maiaanatd & 
olm, Chi ; A. S. Brin ringfield; M. 

Shaffer, Plymouth. . 





CO-OPERATION’S RESULTS SEEN 





Marquette, Which Formerly Was in 
Very Bad Shape, Is Now a 
Model Town. 





Marquette, Mich., Oct. 20.—(Special 
Correspondence.)—This city is a fine ex- 
ample of what organization and codpera- 
tion can do in fire insurance. Three or 
four years ago Marquette was in very 
bad shape. There were some notorious 
rate-cutters and nearly, or quite, every 
agent was cutting to some extent. There 
was no organization and rivalry and sus- 
picion ran rampant. 

A crowd of field men came here and 
advised the agents to get together and 
they did. They organized a club with 
no rating power and no penalty for cut- 
ting rates but with a good understanding 
that everybody would write only at the 
rate promulgated by the Michigan Inspec- 
tion Bureau. Somebody complained to 
the insurance commissioner that the club 
was violating the anticompact law. Some 
of the agents still think Commissioner 
Barry acted on incomplete and unreliable 
information when he ordered the club to 
cease violating the law. Agents claim 
they never had violated it. The order 
caused some little change in rules, but the 
leaven of good practices had taken such 
a firm hold that nobody desired to return 
to the old cutthroat competition. 

.c =u Ss 


One of the leading agents here says he 
does not believe there is a cut rate on the 
books of any office in town. Occasionally 
one turns up but it is generally due to a 
mistake and is promptly corrected. Every- 
body is satisfied, that is, all the agents 
are. One man, who built up his business 
on cut rates and who naturally would be 
expected to be the greatest sufferer by 
restoration of rates, says he is doing more 
business than he ever did under old con- 
ditions and making more money. 

As a rule an excellent feeling exists 
among the agents. Some time ago a new 
agency started and one of the leading 
agents sent a man to open its books and 
install an office system, just as an act of 
neighborliness. When one of the younger 
or less experienced agents gets “up against 
it” on any question he goes to one of the 
older agents and gets advice. When a 
cut rate is reported the alleged offender 
is promptly called up and asked about it 
and given a chance to deny, explain or 
correct. 

a‘ . a 

The business up here is peculiar. The 
amount of special hazards is high for the 
amount of preferred business. There are 
many very large lines, especially on lum- 
ber, and some of the large assured want 
the agents to handle the whole line. They 
object to having any part brokered to 
nonresidents. Accordingly the large 
agencies have to have many companies. 
Peter White & Co. have one of the fa- 
mous old agencies of the upper peninsula. 
It is the leader. The second is the Mar- 
quette National Bank agency, which is 
comparatively young but very well man- 
aged. 

+ * & 

Rates are very high and naturally there 
is complaint on the part of the people. 
Often when a rate is quoted they think 
they can do better and go shopping, but it 
avails nothing; everybody quotes the same 
rate. There are several reasons why rates 
are high. While the congested district 
is mostly brick, there is much frame con- 
struction in the city. The fire department 
has but one -house and it is downtown. 
The topography is such that to reach 
any residence section an uphill run 1s 
necessary. It is generally conceded when 
a residence takes fire that it will burn up. 

Propertyowners do not in all cases 
keep their premises in such condition as 
they should, considering that the hazard is 
great at best. 

~*~ * 

One of the leading causes of high rates 
is the poor waterworks system. Under 
good conditions it furnishes a fair supply 
at fair pressure, but the system 1s im 
imminent danger of being put out of com- 
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mission in amy extremely cold time. The 
intake pipe is not long enough and in cold 
weather the sieve over the end clogs with 
mush ice. From the pumping station to 
the distribution system there is only one 
large main, and if it were to burst in time 
of fire there would be no protection at 
all. Some time ago one live man on the 
waterworks board got permission from 
the legislature for a bond issue to 
improve the waterworks, but the 
other members of the board are old 
fogies and the vetoed the proposi- 
tion. There is one fire insurance agent in 
the city council now and he is trying to 
shake up the dry bones in the water office, 
but he has not succeeded yet. The agents’ 
club has developed into something of a fire 
prevention association and is using its 
influence for betterments which will event- 
ually reduce rates. 

One of the agencies has quite a library 
on construction from a fire insurance 
standpoint. When a special hazard is to 
be erected, he endeavors to have the 
owners build it on such lines as will 
most reduce the hazard and the rates. 

With the splendid organization and the 
high grade of the agencies, Marquette is 
in many ways a model. 


HOOSIER AIR VERY MURKY 
(CONTINUED FROM PAGE 1) 

may be appointed. The agents say that 

with the ironclad agreement among them- 

selves the special agents will not be able 

to cause any disturbance. 

The field men gathered at Muncie 
Wednesday of this week to carry the 
ultimatum of the companies and give the 
agents another chance to adopt the rates 
with no strings attached. If they do not, 
it seems certain that a rate war will be 
precipitated. 

It is stated that the agents have had 
their case before Secretary Putnam of the 
National Agency Association or will do 
so. 
Confer With the Governing Committee 
On Tuesday of this week a delegation 
of Indiana union specials met with the 
governing committee of the Western 
Union in Chicago to discuss the Indiana 
situation in view of the badly strained 
conditions. 

Instructions to Field Men 


The special agents committee was given 
to understand that the conditions under 
which the Muncie agents adopted the new 
rates would not be approved. The Dean 
schedule, the governing committee de- 
clared, equalized rates. It would be ap- 
plied in the same way every where and no 
concessions could be made to any local 
board and thus discriminate against oth- 
ers. 

It was claimed that the Muncie agents 
some time ago in lieu of the flat advance 
being waived, agreed to a rerating. The 
agents say that, however, in the joint 
agreement of the two field clubs, the flat 
advance was applied which relieved the 
agents of any obligation. 

Confers With the Attorney General 

It is stated that General Agent Geo. M. 
Cobb of Indianapolis has been in confer- 
ence with the attorney general to ascertain 
whether proceedings can be begun against 
the union companies under the conspiracy 
law. The report has gone abroad that the 
State auditor threatens to cancel any com- 
pany’s license if he is convinced it is act- 
ing in a conspiracy to ruin another’s busi- 
ness. The law in Indiana gives the 
auditor great power, but the opinion pre- 
vails that the courts would scarcely sus- 
tain such an action. 

While Bluffton is a nonunion point, the 
union companies taking about one-fourth 
of its $20,000 in premiums, the business in 
Muncie is about equally divided, the union 
companies having perhaps the larger half. 








Isaac Vanderpoel, vice president of the Eagle 
Fire of New hg cellgned as an officer A 


r resignation some months ago, but 


his 
ict par ule tears him 
n services, r im 
to withhold it. Ot late, however, Mr. Vander- 


Poel’s p 
absolutely free from all busi responsibiliti 
and he has therefore finally resigned. = 








POINTERS ut 


FOR LOCAL AGENTS. 











Question.—Is a company allowed to 
charge the assured, when he sends in 
a policy to be cancelled, an additional 
rate for the expense of taking a risk, 
besides the customary short rate on a 
mercantile or dwelling house policy? 
For instance, if a mercantile or dwell- 
ing house policy of the German of 
Freeport is sent by the assured to the 
American of Newark for cancellation, 
can the American charge the assured 
on such a policy an additional rate for 
the expense of taking the risk, besides 
the customary short rate? 

Answer.—In most of the farm poli- 
cies there is a clause giving the com- 
pany the right to charge in addition 
to the short rate, in case of cancella- 
tion by the assured, an extra amount 
for the expense of getting the risk. 
This extra amount is indefinite and is 
subject to any sort of interpretation. 
Under this clause the companies can 
place what additional charge they de- 
sire. 

We find that some of the companies 
believe that this clause is unjust and 
are taking it out of their farm poli- 
cies. It was inserted in the first place 
to prevent as far as possible twisting 
of policies from one company to an- 
other. 

In a recent address by O. B. Ryon, 
special attorney of the Illinois insur- 
ance department, he called attention to 
this clause in farm policies and used 
it as an argument for standard policies. 
We presume that in the old policy of 
the German of Freeport such a clause 
exists, and, therefore, an extra charge 
can be made. 


— 


Question.—Please publish a list of the 
members of the National Fire Protection 
Association and advise its aims and who 
is eligible to membership. 

ANswER.—As its name implies, the as- 
sociation’s main object is the safeguard- 
ing of property against loss by fire and 
individuals, firms and corporations inter- 
ested in the protection of life and prop- 
erty are eligible for membership. The 
present active members are as follows: 

American Institute of Architects. 

American Society of Mechanical En- 
gineers. 

American Warehousemens Association. 

American Water Works Association. 

Associated Factory Mutual Fire Insur- 
ance Companies’ Inspection Bureau. 

Association of Fire Underwriters of Bal- 
timore. 

Board of Fire Underwriters of Allegheny 
County. 

a of Fire Underwriters of the Pa- 


cific, 
Board of Fire Underwriters of Territory 
of Hawaii. 
Boston Board of Fire Underwriters. 
Buffalo Association of Fire Underwriters. 
Canadian Fire Underwriters Association. 
Chicago Board of Underwriters. 
Cincinnati Fire Prevention Bureau. 
Cleveland Inspection Bureau. 
Factory Insurance Association. 
Factory Mutual Laboratories. 
Fire Underwriters Inspection Bureau. 
Insurance Association of Providence. 
International Association of Fire En- 
gineers. 
Kansas Fire Insurance Inspection Office. 
Louisiana Fire Prevention Bureau. 
Louisville Board of Fire Underwriters. 
Manitoba and Northwest Fire Under- 
writers Association. 
Michigan Inspection Bureau. 
Middle States Inspection Bureau. 
Milwaukee Board of Fire Underwriters. 
Missouri Inspection and Survey Bureau. 
National Board of Fire Underwriters. 
Pane Electrical Contractors Associa- 
tion. 
Newark Fire Insurance Exchange. 
New Brunswick Board of Fire Under- 
writers. 
_ England Bureau of United Inspec- 
tion. 
New England Insurance Exchange. 
New Hampshire Board of Fire Under- 
writers. 
New York Board of Fire Underwriters. 
New York Fire Insurance Exchange. 
Nova Scotia Board of Fire Underwriters, 
Ohio Inspection Bureau. 
Philadelphia Fire Underwriters Associa- 


tion. 
Philadelphia Suburban Underwriters As- 
sociation. 
Southeastern Tariff Association. 
St. Louis Fire Prevention Bureau. 
Texas Fire Prevention Association. 
Underwriters Association of the Middle 
Department. 





Underwriters Association of New York | 
State. 


Underwriters Bureau of Middle and | 
Southern States. 

Underwriters Bureau of New England. 

Underwriters Laboratories. 

Washington Insurance Association. | 

Western Factory Insurance Association. | 

Western Union, 


Local agents should bear in mind that 
promptness is an underwriter’s first quali- 
fication. If you receive an inquiry or re- 
quest from the head office, give it atten- 
tion at once. Don’t sidetrack the matter 
as serious consequences may ensue by any 
delay. Criticisms are kept track of at 
headquarters and if a response does not 
arrive in a reasonable length of time, a | 
second request must be sent out. Some | 
agents compel their companies to write 
numerous letters before an item is ad- 
justed. Don’t be a chronic delinquent if 
you wish to receive favors from the com- 
pany in the matter of lines and risks. 


| 
| 
~ | 
I was in the home office of a large in- | 
surance company the other day and was | 
talking with the assistant manager. The | 
chief daily report examiner came in while | 
I was there to ask him about a certain | 
risk sent in by one of the agents, the | 
risk being of rather doubtful class. | 

The examiner said, “As this agent al- | 
ways answers our letters promptly, and 
when asked to get off cancels without 
question, I brought this case to you rather 
than turn it down as I usually do.” 

The manager replied, “Oh, yes; the 
agent at I had noticed he always | 
answered his correspondence promptly; | 
also that his balances are never overdue. 
It must be all right or that kind of a man 
wouldn’t send it.” 

Was this then the solution of the com- 
plaint many agents make: “Such and such 
a company carries risks for Bill Smith 
they wouldn’t for me when I had them?” 
I think so. 

Agents, pay strict attention to business. 
Letters are not written you for fun. An- 
swer them all promptly. Pay your bal- 
ances promptly. Cancel policies prompt- 
ly, and many of your troubles will cease. 
—Special Agent. 


Want Column 





























One dollar per insertion. Limit, five lines. Ad 
ditional lines, 20 cents each, per insertion 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Suile St., 
Chicago. | 


WANTED—Position as examiner in fire 
general agency by man thoroughly experi- 
enced in passing business in central and 
western fields for large companies; highly 
recommended; best references. F13 








WANTED—Competent young lady ste- | 
nographer to take charge of fire insur- 
ance department in bank in Michigan. | 
Give references, experience and expected 
compensation. I 3. 





WANTED—<Agency superintendent for 
Ohio, for an established life insurance 
company. To a competent agency organ- 
izer, who is also a personal producer, the 
opportunity of a life-time is open. An 
interest in all new business throughout 
the State, with large renewals. Address 
confidentially with name, experience, and 
present connection, President, 24, care 
Western Underwriter. 





Experienced accident men can get the best 
agency contract, and the best accident policy to 
sell by applying to the Imperial Accident Insur- 
ance Company, 189 La Salle street, Chicago. 

PIRE AGENCY FOR SALE—Local agency 
with a dozen strong union companies, in town 
of 3,000 inhabitants, showing an income of 
$1,500 per year. No competition. For price 
=< particulars, address I. F. Heacock, Alliance, 

io. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 
FEDERAL LLOYDS 


159 La Salle St., Chicago. 


Cash Assets December 3ist, 1906, 
$167,011.44, 


Unlimited Liability of Underwriters. 











| & J. ULLMANN 





SURPLUS LINES TARIFF RATES 


Prominent Chicago Agents 


Members of the Chicago Underwriters Association 











FRED. S. JAMES & CO. 


171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casusity Company of America, 


RITCHELL & MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 


Sole Agents: Phenix of London; 
F os Le em KP ye A wy te 
Sprin arden; ecurity, | unty, 08 
Cc 4 H toni 03 in; Western Re- 
serve; Commercial Union; Commonwealth. 











G. A. NEWTON 


J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 

NEWARK FIRE «+ = Newark, N. J. 

CAPITAL FIRE - <= Concord, N. ft. 

STATE FIRE (Ltd.) ~- Liverpool, Eng. 








Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943.948 Century Bldg, St. Louts 


Correspond licited. © isei paid non-reai 
dent agents and brokers. Long distance telephones. 
Deprestntin Norwich Union, Hamburg Phile- 
deiphia Underwriters, Fidelity, Indemnity, Hamilton, 
Star, Delaware, Austin, Frankfort, N. Y., Plate Glass, Cel- 
umbla, and U. k. Fidelity and Guaranty of Md. 











CHURCHILL WHITTEMORE CO. 


= Successors to Wall & Whittemore 
118-120 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on B8t. Louis properties. 


) UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 
Cash capital, $200,000. Cash sur- 








_ plus, $200,004.35. Eastern depart- 


ment, 19 Liberty St., New York. 
W.L.PETTIBONE & CO., Managers. 








Fictuattal. 





M M. DAWSON, F. I. A. 

s CONSULTING ACTUARY 
Member of the Actuarial Society of Am 

fellow of the Institute of Actuaries, Member o' 


she Deutscher Verein fuer Versicherungs- W issea- 
schaft, etc, 


No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D. 


(in mathematica) 








Consulting Actuary 
1312 Geddes Avenue ~ Ann Arbor, Mich 
J H. NITCHIE, 
“ ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
Te.ePnones: Central 789. Automatic 8999 








Insurance Attorneys. 





WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
1M6 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





Hartwell Cabel. 
CA BELL & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg.,, Ciacinaati, O, 


Special attention given to insurance cases, 


J. Louis Kohl 
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ILLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 




















would like to enter the business of life insurance. 
Appress THz HOME OFFICE: 
FORT DEARBORN BUILDING 














INSUR ANCE 
COMPANY 


Offers exceptions) inducements to reliable and energetic men who are experienced in, or who 


134 MONROE STREET 












GHE 





OF PHILADELPHIA 

Insurance in Force, $187,670,839.00 
The NEW POLICIES of the Provident are un- 
conciseness and simplicity of form 

for adaptability and liberality in all essentials. 


























CORRESPONDENCE WITH AGENTS SOLICITED 
312 Union Trust Building, Cincinnati, Ohio 


eroge & Ex.m, General Agents, Western Ohio - 
& Prod, General Agent, Eastern Ohio - - + 708-710 Garfield Buildin 
. WwW. Cnoox, General Agent a we eS. ee 720 
ames W. Janney, General Agen “eo Oe 
assett & Reese, General Agents, - - <+© «© e« 


Provident Life an Trust Company 


Assets, $61,639,557.56 

The premium rates of the Provident are exceed- 

ingly low and are still further reduced by large 
ual dividends. 


Cleveland, Ohio 


eae et 
ob eee Bet Balding Detroit Mich 




















incerporated by the State of New York—Stock Company 








Assets, $576,429,015,04 
Proof of Public Confidence 
This Company has more premium-paying busi- 
ness in force in the United States than any other 
Company, and for each of the last thirteen years has 
had more New Insurance accepted and issued than 
any other Company in America. 








The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


The Daily Average Business During 1906 
412 per day in Number of Claims Paid. 6,163 per 
day in Number of Policies Placed and Paid for. 
$1,320,403.09 per day in N: 

and Paid for. $138,909.09 per day in payments 
to Policy-holders and addition to Reserve. 
$81,465.58 per day in Increase of Assets. 


ew Insurance Placed 














he 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 
























A B C SERIES 


1 Maryland Casualty Company's 



















ONTINGENT LIABILITY 
has béen characterized - by 
somebody as a “fake,” the al- 
legation being that the policies 

are so worded that it is impos- 
4 sible to establish a legal claim against the 
4] insurance company. Maybe that was so 
4 once. But not now. The Maryland Casu- 
} alty Company not only follows President 
4 Roosevelt's phonetic idea in spelling con- 
y tingent with a “K,” but is fully identified 
s4 with his square deal principles in its con- 
4 tingent liability policy forms for the owner [= 











THE 


METROPOLITAN CASUALTY 


Iasurance Co. of New York 


Mome Office, - 47 CEDAR STREET 
Chartered 1874 


Che John Hancock Mutual 


Life Tusurance Zo. 
of BOSTON, MASS. 


8. H. Ruopzs, Pres. Roianp O. Lams, Vice-Pres 
Watton L. Crocker, Sec’y 








Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies. Annual 
Dividends. Cash and Paid Up Values. 

The most liberal conditions of any policy in 
the market. 

See our policies and terms before engaging 
elsewhere. 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass, 
J. C. CAMPBELL 


Sta A for Ohio and West Virginia, Board of 
ae tS Building, Columbus. Snie 


Emr POLICES 


of the Most Approved Ferms 





BUGENE HM. WINSLOW, President 
Daniel D. Whitaey, Vice-Pres't 
S. Wm. Burton, Sec’ 
Alonzo G. Beecke, Ass’t Sec’y 


Reltable and Energetic Agents Wan:ed 











Accident 
Disability 
Fly Wheel 


Liability 
Boiler 
Plate Glass 





Insurance 
Casualty Company 
of America 


HOME OFFICE, NEW YORK 














Surplus Lines 


»sLADBA 








WM, D. FAIRBANKS CHAS. F.MANSFIELD LORISTON M. FAIRBANKS 
President Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





























Capital fully paid 








jj and the general contractor. Such insur- 
ance is very desirable on all contracts for 





General Water Damage—Physician’s | | 
Defense—Personal Accident—Employ- 

er’s Liability — Teams Liability — Ele- 
vator — Vessel Liability — Disability— 
ecdittites th coat a 


| 


$100,000 








bile Liabil- 











Public Liability — General Liability — 
Health—Plate Glass—Steam Boiler and 


> | 
ity—Burglary and Theft—Fly Wheel— | | 
all other classes of Casualty Insurance. | 
} 

| 








:} the erection of buildings, and 

4 the rates are so low that > 

it is folly not to President 
J have it. 


«Net surplus - - 

















Report of examination by Illinois department as of June 18, 1907 


Assets ~ - - 


Tetal Liabilities, except 


° $182.836.65 
capital, 47,675.27 
° 35,161.38 


Ne *Net surplus over all liabilities with reinsurance reserve computed on full 
ARYLAND (ASUALTY (/OMPANY aa pro rata basis, $16,005.50. 
ERIT S \OMPLETE \ONFIDENCE e 




















LOCC 


 LEBO. ANDERSON @ YOUNG 


General Agents 


159 La Salle Street, Chicago 





